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Market
OVERVIEW

The US Federal Reserve raised interest rates by 
75bps for the second straight month, delivering 
the most aggressive tightening in more than a 
generation to curb surging inflation. That takes the 
cumulative increase in June-July to 150bps - the 
steepest rise since the price-fighting era of Paul 
Volcker in the early 1980s.

The FOMC accepted that 
“recent indicators of 
spending and production 
have softened,” but also 

pointed out that job gains “have been 
robust in recent months, and the 
unemployment rate has remained 
low.”It was largely anticipated that 
the Fed would eventually raise rates 
by 75bps and lower than 100bps, as 
earlier envisaged. From here on, the 
Fed will have to indeed walk on tight 

rope, as inflation is red hot while the 
economy is slowing down. Raising 
rates aggressively and successively 
would lead to risks of an almost 
certain recession in the offing, thus 
Fed would rather frontload interest 
rates and try to reach neutral rates 
and then seatback and observe. 
Inflation in the US crossed the 
9%-mark in Jun’22, the most in four 
decades and well above the Fed’s 
target of 2%. Frontloading of interest 

rates is an aim to swiftly return policy 
to a setting at which it is no longer 
adding to economic growth since 
boosting the economy makes little 
sense, when the jobs are plentiful 
while the prices are climbing quickly. 
The Fed is ideally searching for 
the neutral rates (one that neither 
helps nor hurts the economy) and 
many believe that by the end of the 
year, the Fed would reach ~3.3% to 
3.4%. Investors expect no further 
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increases from there on,while few are 
also betting of cut in rates by June, 
bringing short-term rates to~2.5% 
by mid-2024.However, it is not 
surprising considering that “the Fed 
has cut rates within a year of raising 
them several times in the past, most 
recently in 2019 when it cut rates 
by a quarter percentage point in 
late July after raising them in the 
previous December” states an article 
by The Wall Street Journal. The Fed’s 
economic projections released in 
Jun’22 suggested that the Fed would 
raise rates to 3.4% by the end of the 
year from~1.6% now. Nevertheless, 
there are signs of slowdown and 
dent on consumer sentiment and 
discretionary consumption, which 
can be gauged from recent quarterly 
performance of the US retail giant, 
Walmart. Cracks are also forming in 
the home-building and home-buying 
markets following the surge in 
mortgage rates. 

While the risks for the US entering 
into recession stands at 40%, the 
same for Europe is running high at 
50-55%, led by aggravating growth for 
large economies like Germany and 
France, being dependent on Russia 

for crucial commodities like gas and 
food. German business confidence 
has touched the lows,led by record 
inflation and limited energy supplies 
from Russia. Ifo Business confidence 
index for Germany fell to 80.3 in 
July from 85.8 in June. Germany’s 
pandemic recovery was already 
muted on rampant inflation and 
component shortages, which has 
been exacerbated by Russia-Ukraine 
war. Conversely, according to a 
Bloomberg survey, India has nil 
chances of slipping into recession 
among Asian economies. Sri Lanka, 
which is in the midst of the worst 
economic crisis, has 85% probability 
of slipping into recession next year. 
Sri Lanka is followed by New Zealand, 
Taiwan, Australia and the Philippines 
with recession probabilities of 33%, 
20%, 20% and 8%, respectively. The 
central banks in these countries 
have been aggressively raising rates 
with Reserve Bank of New Zealand 
being the most aggressive. Having 
said that there are risks on external 
side for India’s economy amid rapid 
tightening by the central bank and 
the same was highlighted by the 
International Monetary Fund (IMF) in 
its latest update. The IMF has slashed 
India’s growth forecast for FY23 
by 80bps to 7.4%. Although global 
recession risks have been ruled out 
in 2022, the IMF has highlighted that 
the risk of recession is particularly 
prominent in 2023, when the growth 
is expected to bottom out for several 
economies along with decline in 
household savings (accumulated 
during the pandemic)and thus, 
even small shocks could cause 
economiesto stall. For example, 
according to the latest forecasts, the 
US will have real GDP growth of only 
0.6%YoY in 4QCY23, which will make 
it increasingly challenging to avoid a 
recession.

While initially it was thought that 
Reserve Bank of India (RBI) was 
behind the curve on raising rates, 
now many are actually praising the 
apex bank for being reactive than 
proactive and taking the right call 
on the global commodity prices. In 
any case, excessive aggressiveness 
would have eventually led to risking 
the growth or even slipping into 
recession. Despite easing for second 

month, the latest Consumer Price 
Index (CPI) print at 7.01% for June 
is still higher than the RBI’s upper 
tolerance range. The fact that 
decline in global commodity and oil 
prices had to do a lot with the global 
recessionary risks as well as the 
demand scenario. The economists 
still feel that the RBI to become 
hawkish on policy stance albeit with 
toned down aggression. The prices of 
several commodities have witnessed 
moderation including imported 
cooking oil for India. Crude oil prices 
are now hovering around pre-war 
level. The Bloomberg commodity 
price index has also witnessed~13% 
correction from the peaks. The 
prices of industrial metals— copper, 
aluminum and nickel have all trended 
lower. International food prices 
have also fallen for the third straight 
month — the FAO’s food price index 
averaged at 154.2 in June down from 
the high of 159.7 in March seen just 

The Fed is ideally 
searching for 
the neutral rates 
(one that neither 
helps nor hurts 
the economy) 
and many believe 
that by the end of 
the year, the Fed 
would reach ~3.3% 
to 3.4%. Investors 
expect no further 
increases from 
there on,while few 
are also betting of 
cut in rates by June, 
bringing short-term 
rates to~2.5% by 
mid-2024.

Conversely, 
according to 
a Bloomberg 
survey, India 
has nil chances 
of slipping into 
recession among 
Asian economies. 
Sri Lanka, which is 
in the midst of the 
worst economic 
crisis, has 85% 
probability of 
slipping into 
recession next 
year. Sri Lanka is 
followed by New 
Zealand, Taiwan, 
Australia and 
the Philippines 
with recession 
probabilities of 33%, 
20%, 20% and 8%, 
respectively.



3 August 2022INSIGHT

after the Russian invasion of Ukraine. 
Cool-off in commodity prices can 
be traced to the apprehensions of 
aggressive rate hikes by the Fed (and 
triggering a recession in the US), 
coupled with softening of demand 
due to recent curbs in China to 
contain the spread of COVID-19. 
Domestic policies have also helped 
to cool the steel prices (with export 
duties) and the central government 
also lowered excise on petrol and 
diesel. Besides, global shipping 
and transportation costs are also 
easing, as a slowdown in demand for 
durable-goods is underway.

Most of these commodity prices 
are just about returning to pre-
war levels, aided in part by the 
central government’s measures, 
but their pace still far exceeds the 
pre-pandemic levels. Inflation is 
still expected to average at>6% in 
2022-23, and the RBI’s monetary 
policy committee would do well to 
keep its focus on rate hikes until the 
inflation slows down considerably, 
believes experts. S&P in a report 
titled “Asia-Pacific: Varying Core 
Inflation Paths Drive Monetary 
Policy Divergence”, believes that 
Asia-Pacific may not follow the Fed 
considering lower core inflation in 
the region even within the developing 
economies. However, the same is not 
true for India or may be New Zealand, 
where the core inflation is~6% like 
that of the US. While the reasons for 
high core inflation in New Zealand 
are almost similar to that of the US 
(little slack in the economy and a 
tight labour market), the case for 
India is different since traditionally 
it runs high core inflation. On Indian 
economy, the report said that “There 
is now in-principle significant slack 
in the economy, as GDP is far below 
estimates of pre-COVID trajectory 
of potential output. But, partly due 
to relatively unresponsive supply 
side, core inflation is rising rapidly 
anyway,” Thus, while the overall 
CPI-based inflation rate in India 
declined moderately from 7.04% in 

May to 7.01% in June, core inflation 
on the other hand, rose from 5.5% to 
6% and the RBI will certainly take this 
into account before letting the guards 
down.

Moreover, despite ease in the 
prices of food and other crucial 
commodities, India could still be 
staring at higher food price-led 
inflation, if the monsoon activity 
does not pick up pace and the spatial 
distribution of the rains does not 
improve soon. While the monsoon 
rainfall has been 11% higher than 
normal as of July, the spread and 
distribution of monsoon rainfall has 
been erratic across India. Overall 
monsoon rains were 8% below 
average in June, with a shortfall 
as high as 54% in some regions. 
However, a sudden surge in the first 
half of July eased the deficit and 
caused floods in many states. While 
the southern, western, and central 

parts of the country have received 
above average rainfall, the farmers 
in the northern and eastern regions 
witnessed lack of summer rain. 
According to media articles, a dry 
spell in June and heavy rains in July 
have hit almost every summer-sown 
crop, but rice, cotton and vegetable 
crops are the worst hit. Top rice 
producing states in the east - Bihar, 
Jharkhand and some parts of West 
Bengal and Uttar Pradesh - have 
recorded a rainfall deficit of as high 
as 57%. Consequently, rice planting 
has dropped by 19% so far this 
season. Overall, food grain acreage 
is tracking at 4.6% lower on YoY 
basis as of mid-July. Experts believe 
that the food prices, especially rice, 
pulses and vegetables, are likely 
to climb, as trade, industry and 
government officials concede that 
the erratic monsoon is likely to cut 
output from summer crops, posing 
risk for both higher food inflation 
and lower gross value added (GVA) 
growth. According to reports, wheat 
stocks have depleted close to buffer 
norms, which is a challenge for the 
government to commit for food 
grain distribution under the Pradhan 
Mantri Garib Kalyan Anna Yojana 
till September 2022. If the Kharif 
rice production dwindles from here 
on, it could put upward pressure on 
the prices of both rice and wheat. 
Thus, India’s economic outlook 
still remains largely at the mercy of 
monsoon given lower global supplies 
and higher global prices as a fall-out 
of Russia-Ukraine war. Thankfully, 
the RBI’s “State of the Economy” 
report of July 2022 suggests that the 
economy has so far demonstrated 
resilience in 1QFY23. Several factors 
hint towards further recovery 
(namely revival of monsoon, pick-up 
in manufacturing and services and 
stabilization of retail inflation) and 
adequate inventory of food grains, 
international reserves and well-
capitalized financial sector, the 
report added.

Research Desk
Email - research@ashikagroup.com
Phone: +91 33 4010 2500

The prices of 
several commodities 
have witnessed 
moderation 
including imported 
cooking oil for 
India. Crude oil 
prices are now 
hovering around 
pre-war level. 
The Bloomberg 
commodity price 
index has also 
witnessed~13% 
correction from the 
peaks. The prices of 
industrial metals— 
copper, aluminum 
and nickel have all 
trended lower.



4August 2022 INSIGHT



5 August 2022INSIGHT



6August 2022 INSIGHT

T
he omni-channel 

model is gaining 

traction quicker 

than other retail formats 

and is expected to 

continue growing sig-

nificantly in the future…

SANJIV GOENKA, Chair-

person, RPSG Group

D
omestic 

investors are 

not letting the 

markets go down drasti-

cally. FIIs are not letting 

it go up phenomenally. 

The earnings growth 

will actually decide the 

direction of the market…

RAAMDEO AGRAWAL, 

Co-Founder & Chairman, 

Motilal Oswal Financial 

Services

T
he extreme rally 

in greenback 

over the past 

year typically comes 

alongside market stress 

or recession, or both. The 

dollar is unlikely to show 

any signs of demise until 

the Fed pivots, which 

seems unlikely for now…

MICHAEL J WILSON, 

Chief US equity strategist, 

Morgan Stanley

H
AL is much 

better placed to 

join hands with 

a foreign entity to pro-

duce (combat) aircraft. 

Definitely, we are looking 

at being the Indian 

entity for the (Multi-Role 

Fighter Aircraft) project…. 

R. MADHAVAN HAL 

CHAIRMAN & MD

I
n India’s case, the 

sense is that a sharp 

sell-off in rupee bonds 

will dominate initially, as 

the capital outflow reflex 

imposes dominantly. 

Downside risks to EM 

Asia currencies mean 

that foreign investor 

confidence could be 

sharply declining…

VISHNU VARATHAN, 

Head of Economics and 

Strategy, Mizuho Bank, 

Singapore.

M
arket expecta-

tions for rate 

hikes have 

generally fallen over the 

past three weeks as infla-

tion fears have receded 

a bit and economic data 

has slowed…SHANE OLI-

VER, Head of Investment 

Strategy, AMP

I
nvestors could be 

looking at the next 

6-12 months and 

trying to get ahead of a 

recovery in earnings and, 

potentially, sentiment…

MIKE BAILEY, Director, 

Research, FBB Capital 

Partners

A
n improvement 

in global growth 

outlook will be 

required to turn the 

sentiment on the dollar, 

which may only come 

next year…EUGENIA 

VICTORINO, Head of 

Asia strategy, SEB

T
he market has 

begun to worry 

more about 

economic growth than 

just liquidity withdrawal 

and inflation…STEPHEN 

INNES, Managing 

partner, SPI Asset 

Management

W
ith signs that 

consumer 

confidence 

is seeping away, worries 

that global growth will 

go down the drain have 

returned to rattle finan-

cial markets….SUSAN-

NAH STREETER, Markets 

analyst, Hargreaves 

Lansdown

T
he market will 

continue to waver 

until the earnings 

season begins- and 

intermittent earnings 

headlines- and gives us 

a fuller picture of where 

we´re headed….QUINCY 

KROSBY, Chief Equity 

Strategist, LPL Financial

PROMINENT 
HEADLINES 
JULY 2022
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T
he perception was 

that EVs will be 

largely confined to 

urban centers, but a lot of 

the demand is also coming 

from rural and semi-urban 

areas, particularly rural, 

because power is subsi-

dized there….Y S CHAKRA-

VARTI, MD & CEO, Shriram 

City Union Finance.

E
merging economies, 

where supply-side 

frictions are far more 

salient than in advanced 

economies, are facing 

60-70% inflation in some 

cases… KRISHNAMURTHY 

V SUBRAMANIAN, former 

CEA

C
ountries must 

do everything 

in their power to 

bring down high inflation…

because persistently 

high inflation could sink 

the recovery and further 

damage living standards, 

particularly the vulnerable… 

KRISTALINA GEORGIEVA, 

MD, IMF

P
olicy intervention 

by India in the FX 

market will be a 

function of the severity 

and persistence of global 

headwinds. Further steps 

cannot be ruled out if 

volatility in global financial 

conditions and commodity 

prices escalate….VIVEK 

KUMAR, economist, Quan-

tEco Research 

A 
backdrop of 

slowing growth, 

tighter financial 

conditions, and weak 

corporate confidence will 

keep overall capex growth 

subdued over the next 12 

months…CHETAN AHYA, 

Chief Asia Economist, 

Morgan Stanley

W
ith rapidly 

slowing growth 

momentum 

and a Fed committed to 

restoring price stability, we 

believe a mild recession 

starting in Q4FY22 is now 

more likely than not…AICHI 

AMEMIYA, Senior Econo-

mist, Nomura

E
arnings expecta-

tions will come 

down this year and 

probably next year as well. 

That is somewhat priced 

in. The question is how big 

will be the cuts we will see…

JULIEN LAFARGUE, chief 

market strategist, Barclays 

Bank

T
he rural economy 

will possibly open 

up towards the 

end of the second quarter 

onwards as consumption 

picks up from October 

after the harvest…ANGSHU 

MALLICK, CEO & MD, 

Adani Wilmar 

As per our esti-
mate, we will be 
self-sufficient in 
urea by 2025-end 
and there will be 
no import depen-
dence. Our domes-
tic production of 
conventional urea 
and nano urea 
will be more than 
the demand….   
MANSUKH MAN-
DAVIYA , Union 
Minister for Chemi-
cals & Fertilizers
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Global Market Outlook
  Agri prices will remain elevated till 

2030.

  Apart from the strengthening 
dollar driven by rate hikes, weakness 
of other currencies would also 
strengthen Dollar further due to ‘safe 
haven’ status.

  US requires 12-15 months of 
underperformance post which, 
money will start shifting from the US 
markets and India will be one of the 
biggest beneficiaries of this shift. 

  2023 will be more volatile than 2022. 
However, 2030-32 will be the fag 
end of “wealth destruction phase”. 
Notably, the easy Bull Rungot over 

in September 2021. We have already 
passed 9 months of correction and 
now we are in the extreme oversold 
situation as quant Fear indicators 
have spiked.

  Since February 2021, China has not 
been able to perform. China was the 
market, which provided the highest 
liquidity and it accounts for 60-70% 

Risk-adjusted return has been extraordinary. Focus continues 
to remain on large-cap fund, as the large-cap companies have 
underperformed the benchmark index. Hence, large-cap will 
give much superior flexibility. However, the current decade 
(2021-2030) would be most challenging in terms of business 
environment in general and US & Europe in particular, overall 
positive for Asia centric EM and India in particular.

Mr. Sandeep Tandon - Founder & CIO, Quant Mutual Fund
Q&A WITH CIO
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of total global liquidity in last 12 
years.

  Crude oil is the last risk, which is 
expected to peak in next 1-2 months 
and then it will fall significantly.

  Inflation narrative is expected 
to start easing from August-end. 
Current inflation is due to supply side 
constraints and not demand-pull, 
which is now settling down.

  At the same time, the current high 
inflation scenario is just a trailer and 
we will see much bigger inflation 
risk particularly in the developed 
markets.

  Interest rate will remain elevated 
till 2027 in the US. Whilst the 
challenge will remain for the next 1 
and half year for India, the country 
will come out strongly on the back of 
rebound in revival of capex cycle.

Investment Thesis
  Beta is relative term to the indices 

and very subjective in nature, Quant 
looks at absolute numbers. As FMCG, 
IT and Pharma performed badly, they 
cannot be termed as defensive bets, 
while some Capital Goods majors 
performed better than large-cap IT 
stocks and thus, they are now new 
defensives.

  Value thesis is the call for the 
decade. From a longer-term 
perspective, Capital Goods, Infra and 
industrials are the focus areas, where 
there are lot of values.

  In the longer-term, manufacturing 
companies will perform on the back 
of China+ 1 strategy and also the 
Japan factor. Japan is reaching to an 
edge and it is also in the midst of its 
own set of problems. In Germany, 
the wealth is eroding and it will be 
the next country, which will come 
out of Europe. Germany has high 
manufacturing base and there is a 
probability of a manufacturing shift 
to India.

  IT can give reflex rally in the next 
half of 2022. However, the risk in 
technology sector is higher in the 
medium-term.

  In terms of investment thesis, we 
like agro chemical space as they part 
of our longer-term thesis. 

  Auto has also been in the neglected 
territory for the last few years. 
Nevertheless, India will be one of 
the biggest beneficiaries of BS6 
transformation. Market is giving a 
pull-back rally and several global 
smart investors will exit in this rally. 
Semiconductor shortage is steadily 
settling down however not sorted 
out fully. Quant is very sceptical in 
general with regard to automotive 
space.

  Auto ancillary is another area, 
which is very complex as there have 
been problems in two big automobile 
markets i.e., Germany and Japan. 

  In FMCG space, the raw material 
prices have come down and next 
quarter will be bumper for the FMCG 
players. Nevertheless, these are 
short-term phenomena and Quant 
is underweight on expensive FMCG 
space over medium-to-long-term.

  Quant remains constructive on 
Capital Goods, while Pharma stocks 
are attractive at current level despite 
the ongoing challenges.

Global Factors
  Only geo-political concerns can 

lead to a spike in crude oil price, 
as the demand alone will not drive 
the crude oil prices because most 
countries are looking for green 
energy.

  By 2027-2030, there will be massive 
capacity addition in green energy in 
India. The golden era for India will 
start from 2032 onwards.

  From, long-term perspective, 
Quant is negative on crude oil. In the 
next 5 years, we believe that INR will 
appreciate against USD and will come 
down under 60-level and India will 
be one of the biggest beneficiaries in 
the world from appreciating INR.

  As a theme, we prefer agro space, 
as the agro prices will move up 
significantly in the current decade.

  India and China are no more 
emerging markets, as China is the 
second largest economy. We are now 
an evolved markets and BUY & HOLD 
strategy will not work out for the 
evolved market.

INR Outlook
  Quant expects INR to touch 90 

against USD in the next 12 months, 
but it will eventually come down to 
60-level in the next five years.

  FIIs selling will not abate, as India 
allocation is high for them. USD INR 
is expected to be a bit stable from 
here, which is not enthusing for the 
FIIs. Hence, Quant doesn’t expect 
much FIIs participation in the Indian 
market.

  Quant expects a reflex rally for 
the Indian market. It is not in favour 
of owning any company where the 
overseas investment is high.

  Every rally is backed by a new 
leader. Like in 2003, the FIIs became 
leader, while the HNIs took the 
driving seat in Aug 2012 and the retail 
led the rally from March 2020. 

Value thesis is the 
call for the decade. 
From a longer-term 
perspective, Capital 
Goods, Infra and 
industrials are the 
focus areas, where 
there are lot of 
values.

Disclaimer: Stocks conveyed by Fund manager are just for illustration and these are not recommendations
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Investment Objective
The primary investment objective of the scheme is to seek 
to generate consistent by investing in equity and equity 
related instruments falling under the category of large 
cap companies. The AMC will have the discretion to com-
pletely or partially invest in any of the type of securities 
stated above with a view to maximize the returns or on 
defensive considerations.

Why Large Caps? 
  Lower volatility & downside protection 
  Businesses having superior core competencies and 

distinctive advantages that keep them ahead of the curve
  Rapidly scalable business models enabling constant 

growth
  Highly liquid securities, thus enabling investments at 

low impact costs
  High capital efficiency and economies of scale
  Proven track record and large contributors in India’s 

past & future growth

Investment Framework:
In the face of this uncertainty and complexity, instead 
of limiting to any one school of thought, the fund house 
finds consistent success by studying markets along four 
dimensions: Valuation, Liquidity, Risk Appetite, and 
Time [VLRT]. They give 1/3rd weightage to the first three 
components of the framework. 

When all the three components are skewed on one side, 
it helps with better timing of investments, thus, enabling 
superior risk management of the scheme.

Investment Process
Quant pursues global research with a focus on financial 
markets and the real economy which includes the real 
economy and leveraged economy. They place a large 
emphasis on the role of participants’ behavior. This 
idea has evolved into a multi-dimensional research 
perspective which is now formulated in VLRT framework.

In a dynamic world, it is not just a choice but a necessity 
to adopt a multi-dimensional approach.

The world is becoming non-linear and parabolic and 
to stay relevant, money managers must think with an 
unconstrained mind, actively update their methods and 
earnestly search for absolute returns, considering all 
markets and asset classes.

Mutual Fund Overview 
QUANT LARGE CAP FUND
NFO Period: July 20, 2022 – August 03, 2022
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Scheme Details

NFO Period July 20, 2022 – August 03, 2022

Benchmark Index NIFTY 100 TRI

Investment Category Large Cap

Entry Load Nil

Exit Load Nil

Fund Managers Mr. Sandeep Tandon | Mr. Ankit Pande | Mr. Sanjeev Sharma | Mr. Vasav Sahgal

Minimum Application Purchase: Rs.5,000/- plus in multiple of Re.1 thereafter

Amount during the NFO and 
onwards

Additional Purchase: Rs. 1,000/- and in multiples of Rs. 1/- thereafter Repur-
chase: Rs. 1,000/-

Systematic Investment Plan (SIP) Rs. 1000/- and multiple of Re. 1/-

Ashika Mutual Fund Recommendation Alpha Generation

Month of 
Recom

Fund Name Benchmark NAV as on 
25.07.2022

1 Year 
Return 

(%)

3 Year 
Return  

(%)

5 Year 
Return 

(%)

Aug-21 Nippon India Flexi Cap Fund Reg (G) NSE - Nifty 500 TRI 10.3 0.0 0.0 0.0

Sep-21 SBI Balanced Advantage Fund Reg (G) CRISIL Hybrid 50+50 Moder-
ate Index

10.2 0.0 0.0 0.0

Oct-21 HDFC Dividend Yield Fund Reg (G) NSE - Nifty Dividend Opp 50 
TRI

14.0 11.3 0.0 0.0

Nov-21 PGIM India Flexi Cap Fund (G) S&P BSE 200 TRI 24.1 -1.5 23.3 13.4

Dec-21 Quant Tax Plan (G) NSE - Nifty 500 TRI 220.2 7.4 34.2 20.3

Jan-22 HSBC Large Cap Equity Fund (G) NSE - Nifty 50 TRI 301.8 3.1 13.1 9.4

Feb-22 SBI Long Term Equity Fund Reg (G) S&P BSE 500 TRI 217.0 5.1 16.5 9.4

Mar-22 IDFC Tax Advantage Reg (G) S&P BSE 200 TRI 94.0 6.8 21.2 12.6

Apr-22 ICICI Pru Multi Asset Fund (G) NSE - Nifty 50 TRI 431.8 17.6 17.5 12.2

May-22 Sundaram Services Fund (G) S&P BSE 200 TRI 19.9 7.6 22.6 0.0

Jun-22 Tata Banking and Financial Services 
Fund Reg (G)

NSE - Nifty Financial Services 
TRI

24.3 -1.8 9.2 7.5

Jul-22 Kotak Pioneer Fund (G) S&P BSE 200 TRI 16.9 -0.6 0.0 0.0

All Data Belongs To July 25, 2022

NAV AUM  
(Rs Cr)

3 M 6 M 1 Yr 3 Yr 5 Yr Since 
Inception 

Return

Sharpe 
Ratio

Exp. 
Ratio

SBI Large & Midcap Fund Reg (G) 358.9 6394 (2.3) (2.6) 5.5 18.9 12.4 14.0 0.6 1.9 

Mirae Asset Emerging Bluechip Fund Reg 
(G)

92.3 20664 (1.5) (5.3) 2.4 21.3 14.3 20.0 0.7 1.7 

ICICI Pru Large & Mid Cap Fund Reg (G) 534.3 4973 0.3 0.1 14.4 19.3 11.5 18.0 0.6 2.0 

LIC Large & Mid Cap Fund Reg (G) 23.5 1638 (1.0) (3.6) 7.6 18.2 11.1 12.2 0.5 2.4 

Kotak Emerging Equity (G) 71.5 18259 (0.1) 0.6 7.0 25.1 14.0 13.7 0.7 1.7 

Large & Mid Cap Fund
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All Data Belongs To July 25, 2022
NAV AUM  

(Rs Cr)
3 M 6 M 1 Yr 3 Yr 5 Yr Since 

Inception 
Return

Sharpe 
Ratio

Exp. 
Ratio

SBI Contra Fund Reg (G) 207.1 4670 1.5 3.1 14.6 26.9 13.5 17.1 0.8 2.0 
IDFC Sterling Value Fund Reg (G) 86.5 4254 (2.9) (2.8) 9.1 23.2 11.4 16.0 0.6 2.0 
Nippon India Value Fund (G) 118.1 4100 (2.3) (3.6) 4.3 18.4 11.8 15.5 0.5 2.0 
Kotak India EQ Contra Fund (G) 80.4 1192 (1.1) (2.8) 4.0 16.7 12.7 13.0 0.5 2.3 
Invesco India Contra Fund (G) 74.3 8211 0.2 (2.9) 4.0 17.9 12.6 14.0 0.5 1.8 

Value Fund

Focus Fund
Axis Focused 25 Fund Reg (G) 39.1 16702 (6.8) (9.7) (7.1) 13.0 10.4 14.4 0.3 1.8 
Mirae Asset Focused Fund Reg (G) 18.1 8062 (3.4) (8.1) 0.5 20.4 0.0 19.9 0.7 1.8 
SBI Focused Equity Fund Reg (G) 219.4 23804 (3.5) (7.4) 1.9 16.3 13.3 18.8 0.5 1.6 
DSP Focus Fund Reg Fund (G) 31.5 1691 (0.7) (6.9) (4.8) 12.3 7.8 9.8 0.3 2.2 
IDFC Focused Equity Fund Reg (G) 51.1 1211 (1.4) (6.1) 2.0 14.5 7.1 10.5 0.3 2.2 

ELSS Fund
Quant Tax Plan (G) 220.2 1359 (3.4) (0.3) 7.4 34.2 20.3 15.5 1.0 2.6 
Kotak Tax Saver Scheme (G) 69.8 2529 (0.8) (2.3) 5.2 17.4 11.6 12.4 0.5 2.0 
Mirae Asset Tax Saver Fund Reg (G) 29.5 11495 (2.1) (4.8) 2.9 19.4 14.2 17.9 0.6 1.7 
IDFC Tax Advantage Reg (G) 94.0 3399 (3.1) (2.8) 6.8 21.2 12.6 17.8 0.6 2.0 
SBI Long Term Equity Fund Reg (G) 217.0 9878 0.4 (1.8) 5.1 16.5 9.4 14.2 0.5 1.8 

Flexi Cap Fund
Quant Active Fund (G) 404.1 2329 (4.8) (1.7) 7.3 31.6 20.6 18.9 0.9 2.6 
SBI Flexi Cap Fund Reg (G) 72.1 14491 (2.6) (4.3) 2.4 14.6 10.4 12.5 0.4 1.7 
Kotak Flexi Cap Fund Reg (G) 50.5 33341 (1.0) (3.7) 2.0 13.6 9.9 13.2 0.4 1.6 
Motilal Oswal Flexi Cap Fund Reg (G) 31.3 9046 (2.4) (7.8) (8.0) 8.1 4.8 14.8 0.1 1.9 
Parag Parikh Flexi Cap Fund Reg (G) 46.1 22324 (2.6) (6.8) 0.7 23.0 16.8 18.1 0.9 1.9 

Small Cap Fund
Quant Small Cap Fund (G) 122.5 1754 (9.6) (8.7) (1.0) 42.6 19.5 14.5 1.0 2.7 
SBI Small Cap Fund Reg (G) 102.8 11646 (1.5) (1.1) 8.4 28.1 17.5 19.8 0.9 1.7 
Axis Small Cap Fund Reg (G) 59.1 8956 (2.2) (3.2) 7.7 28.2 18.1 22.8 0.9 2.0 
Invesco India Smallcap Fund Reg (G) 20.1 1162 (2.1) (4.6) 0.5 27.9 0.0 20.3 0.7 2.3 
Kotak Smallcap Fund (G) 157.6 7080 (3.0) (2.9) 6.4 33.4 16.2 17.2 0.9 2.0 

Thematic/Sectoral Fund
Franklin Build India Fund (G) 63.4 1028 0.4 (3.2) 7.1 16.0 10.1 15.2 0.4 2.3 
ICICI Pru Banking and Financial Services 
Fund Reg (G)

81.4 4745 0.6 (3.3) (1.6) 8.4 6.3 16.2 0.2 1.9 

Nippon India Pharma Fund (G) 270.2 4400 (5.2) (5.8) (13.8) 24.1 15.3 19.9 0.9 2.7 
Sundaram Rural and Consumption Fund 
Reg (G)

59.3 1075 5.3 4.6 8.7 15.3 7.7 11.7 0.4 2.3 

Aditya Birla SL Digital India Fund Reg (G) 113.1 2939 (9.4) (15.8) (5.2) 28.9 24.7 9.3 1.0 2.1 

Balanced Advantage Fund
IDFC Balanced Advantage Fund Reg (G) 17.4 2868 (1.0) (3.2) (0.4) 9.7 7.4 7.3 0.3 2.0 
Sundaram Balanced Advantage Fund 
(Formerly Principal Balanced Advantage) 
Reg (G)

24.9 1576 (0.3) (0.9) 2.2 6.9 5.2 8.1 1.0 2.1 

Edelweiss Balanced Advantage Fund (G) 34.9 7964 (1.0) (2.1) 2.8 14.7 10.2 10.1 0.8 1.8 
Kotak Balanced Advantage Fund Reg (G) 14.3 13494 0.3 (0.5) 2.9 10.8 0.0 9.2 0.5 1.7 
Aditya Birla SL Balanced Advantage Fund 
(G)

71.8 6586 0.1 (0.8) 1.5 11.0 7.8 9.3 0.4 1.9 
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Arbitrage Fund
Aditya Birla SL Arbitrage Fund Reg (G) 21.8 7725 0.7 1.6 3.3 4.1 4.9 6.2 0.9 1.0 
ICICI Pru Equity Arbitrage Fund Reg (G) 28.1 13400 0.7 1.6 3.3 4.1 4.9 6.9 0.9 1.0 
Kotak Equity Arbitrage Fund (G) 30.6 25789 0.8 1.8 3.6 4.2 5.1 6.9 1.2 1.0 
Nippon India Arbitrage Fund (G) 21.9 10809 0.7 1.6 3.4 4.1 5.1 6.8 1.0 1.1 
SBI Arbitrage Opp Fund Reg (G) 27.6 8375 0.7 1.8 3.8 3.9 4.9 6.7 0.7 0.8 

Equity Savings Fund
All Data Belongs To July 25, 2022

NAV AUM  
(Rs 
Cr)

3 M 6 M 1 Yr 3 Yr 5 Yr Since 
Inception 

Return

Sharpe 
Ratio

Exp. 
Ratio

Aditya Birla SL Equity Savings Fund Reg (G) 16.8 504 (1.4) (3.4) (0.3) 8.4 5.5 7.0 0.3 2.5 
DSP Equity Saving Fund Reg (G) 16.1 423 0.2 (0.2) 2.5 9.1 6.2 7.7 0.4 1.4 
Kotak Equity Savings Fund Reg (G) 18.6 1908 0.0 1.0 6.4 9.5 7.9 8.2 0.6 2.1 
Nippon India Equity Savings Fund Reg (G) 12.3 200 0.1 (0.2) 2.7 (0.1) 0.1 2.9 (0.3) 1.8 
SBI Equity Savings Fund Reg (G) 17.1 2328 (1.3) (1.1) 3.2 10.0 7.2 7.8 0.5 1.2 

Index Fund
HDFC Index Fund-NIFTY 50 Plan(G) 154.3 5941 (1.3) (3.1) 5.7 14.6 11.6 14.4 0.4 0.4 
ICICI Pru Nifty Next 50 Index Fund Reg (G) 35.4 2043 (4.6) (1.8) 2.4 14.9 7.6 11.0 0.4 0.7 
HDFC Index Fund Sensex Plan 503.8 3390 (0.8) (3.0) 6.1 14.4 12.3 14.7 0.4 0.4 
Motilal Oswal Nasdaq 100 FOF (G) 20.4 3286 (4.3) (8.9) (12.4) 21.0 0.0 21.3 0.8 0.5 
Motilal Oswal S&P 500 Index Fund Reg (G) 14.2 2384 (3.5) (4.2) (3.0) 0.0 0.0 16.5 0.0 1.1 

Multi Assets
HDFC Multi Asset Fund (G) 47.2 1476 0.7 44.764 

(27/07/2021)
0.2 (0.5) 5.1 16.3 0.6 2.3 

SBI Multi Asset Allocation Fund Reg 
(G)

37.1 542 0.8 35.2392 
(20/06/2022)

(1.6) (0.0) 3.3 10.9 0.6 1.8 

ICICI Pru Multi Asset Fund (G) 431.8 13016 0.8 367.1073 
(27/07/2021)

(1.8) 1.8 17.6 28.5 0.7 1.8 

Axis Triple Advantage Fund (G) 28.4 1591 0.5 26.4475 
(17/06/2022)

(3.2) (6.3) (0.1) 16.3 0.5 2.1 

Nippon India Multi-Asset Fund Reg (G) 13.0 1089 0.0 12.1603 
(20/06/2022)

(0.6) (0.1) 5.0 0.0 0.0 1.9 

Disclaimer: Mutual Fund investments are subject to market risks, read all scheme related documents carefully.

Solutions
All Data Belongs To July 25, 2022

NAV AUM Mod 
Dura-
tion  

(in Yrs)

AMP  
(IN Yrs )

3 M 6 M 1 Yr 2 Yr Sharpe 
Ratio

Exp. 
Ratio

ICICI Pru Retirement Fund Pure Debt 
Plan (G)

12.4 227 2.0 12.1904 
(10/08/2021)

(0.2) 0.9 2.0 3.0 0.9 2.2 

Aditya Birla SL Retirement Fund 30s 
Plan (G)

12.7 225 0.3 11.482 
(17/06/2022)

0.5 (3.8) (2.2) 13.7 0.2 2.5 

HDFC Retirement Savings Fund Hybrid 
Equity Reg (G)

24.6 797 0.6 22.807 
(20/06/2022)

1.0 (1.1) 2.0 21.7 0.5 2.4 

Aditya Birla SL Bal Bhavishya Yojna Reg 
(G)

13.1 528 0.2 11.76 
(20/06/2022)

(0.7) (4.2) (2.3) 13.3 0.2 2.5 

ICICI Pru Child Care Gift Plan Reg 188.0 801 0.3 175.89 
(20/06/2022)

(0.3) (3.9) 4.7 18.1 0.3 2.4 

SBI Magnum Children Benefit Fund 
Investment Plan Reg (G)

22.7 488 0.0 19.0956 
(26/07/2021)

(1.7) (4.7) 18.8 0.0 0.0 2.4 
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STOCK PICKS

Nestle India Ltd.

Investment Rationale
Q2CY22 Result Analysis
Net Revenue increased by 16.1% YoY 
and 1.4% QoQ to Rs. 4036.6 crore. 
Domestic Sales has increased by 
16.4% with a healthy balance of 
pricing and volume & mix. Export 
Sales increased by 0.7%. Cost of 
materials has increased due to higher 
commodity prices, particularly edible 
oil, milk and its derivatives and 
packaging materials, partly offset 
by better realisations. Raw material 

inflation of 15% led to a 304bps 
decline in the gross margins to 54.0%. 
EBITDA decreased by 3.4% YoY and 
11.4% QoQ to Rs. 819.5 crore while 
EBITDA Margin came in at 20.3% 
that declined by 409bps YoY and 
293bps QoQ. Net Profit decreased by 
4.3% YoY and 13.3% QoQ to Rs. 515.3 
crore. In key product categories, Milk 
products and nutrition witnessed 
double digit growth driven by strong 
growth in Milkmaid brand, Out-of-
home categories such as confection-
aries and liquid beverages registered 

strong growth of above 20% on back 
of opening up of corporate/offices 
and business led initiatives and 
foods category continued its strong 
double-digit streak of growth with 
improved market share in MAGGI 
Noodles. As per the management, 
the company continued to see strong 
momentum in mega cities and 
metros, as well as strong acceleration 
across smaller town classes which 
reinforces the execution of RURBAN 
strategy and also heartened by a 
smart uptick in sales in rural markets 

Company Information
BSE Code 500790
NSE Code NESTLEIND
Bloomberg Code NEST IN
ISIN INE239A01016
Market Cap (Rs. Cr) 187000
Outstanding shares(Cr) 9.6
52-wk Hi/Lo (Rs.) 20609.15 / 16000
Avg. daily volume (1yr. on NSE) 63134
Face Value(Rs.) 10
Book Value 277.9

CMP: Rs 19,350 Rating: BUY Target: Rs 22,200

Promoters, 62.8%

DIIs, 9.1%
FIIs, 11.7%
Others, 16.5%

Share holding pattern as on June 2022 (%)
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this quarter which augurs well for a 
credible momentum in future.

Forays into Pet Food Business 
Nestle is continuously focusing 
on entering into new categories 
to maintain the consistent growth 
momentum in the medium to long 
term. The company acquired the 
pet food business of Purina Petcare 
India Pvt. Ltd. (PFB) from its parent 
entity Nestlé S.A. for Rs. 123.5 crore. 
Pet Food business has evolved very 
positively and has an exciting future 
with pet adoption on the rise post 
pandemic. PFB has clocked CAGR of 
39.4% over CY18-21 and turnover of 
Rs. 36 crore in FY22 valued at price 
to sales of 3.4x its sales. It derived 
14% of its sales from the e-commerce 
channel. The pet food size in India 
is estimated at Rs. 4000 crore, with 
dry dog food comprising 75% of the 
category. The pet food size in India 
is estimated to grow at CAGR of 50% 
over CY22-26. The Pet Food Business 
of PURINA Petcare India has gained 
traction amongst Indian pet owners 
and established the Pet Food brands 
across key segments, while building 
a robust pet specialty distribution 
network. Going forward, leveraging 
Nestlé India’s network would further 
accelerate the growth of Pet Food 
Business in India. 

New Launches to Drive Growth
Nestle India Ltd. (NIL) is the market 
leader in instant noodles and baby 
food products in India and No. 2 

player in instant coffee and choc-
olates segment. One of the most 
interesting aspects of NIL in recent 
years is the pick-up in the pace 
of launches. Since CY16, NIL has 
launched over 90 products across 
segments, including new launches 
as well as variants to boost volume 
growth and market share gain, with 
20 projects in the pipeline. NIL has 
been able to deliver 8-12% volume 
growth in the domestic business over 
last 7 quarters backed by aggressive 
new launches. Nestle continues to 

focus on innovation to drive growth 
and accordingly, the contribution 
of innovation to domestic sales has 
increased from 1.5% in CY16 to 4.9% in 
CY21. New launches across segments 
(Maggi Nutrilicious Noodles, Milkybar 
Moosha, Kitkat Dessert Delight and 
Milo ready to drink as well as new 
variants of Grekyo) led to strong 
volume growth over the last few 
years. The management stated that 
innovation will be undertaken across 
product categories and that some 
of the products launched in global 
market (by the parent company) can 
also be introduced in the domestic 
market. The company also considers 
adding new categories that will add 
value to its existing portfolio. It is 
expected that aggressive pace of new 
innovations (90+ over last five years), 
success of new launches (+70%) and 
improvement in demand environ-
ment could further accelerate the 
company’s growth momentum. 

Cost Saving Initiatives Boost 
Operating Margin 
Gross margin has come under severe 
pressure and the company has been 
able to offset that partially with 
strong cost control and calibrated 
price hikes. Gross margin declined 
by ~50bps to ~57% over last two years 
due to higher commodity prices, 
especially milk prices and milk deriv-
atives. Despite contraction in gross 
margin and higher marketing spend 
to support new launches, EBITDA 
margin improved by 20bps to 24.3% 
in CY21 on account of cost-saving 
measures. Over the last 2 years, NIL 
has cut cost across several lines and 
initiated various cost-saving pro-
grammes, which help the company 
to deliver strong margin expansion. 
Better monsoon will play a major 
role in regaining rural demand 
momentum and help in cooling off 
agri-commodity inflation. Whilst 
near-term headwinds will have a 
toll on the performance of con-
sumer goods companies, long-term 
growth prospects remain intact. It is 
expected that NIL would be able to 
maintain elevated operating margin 

Nestle 3Yr. Price Chart
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The company 
continued to see 
strong momentum 
in mega cities and 
metros, as well as 
strong acceleration 
across smaller 
town classes 
which reinforces 
the execution of 
RURBAN strategy 
and also heartened 
by a smart uptick 
in sales in rural 
markets which 
augurs well for a 
credible momentum 
in future.
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in future also on the back of launches 
in premium segment, improved 
product-mix along with initiatives to 
improve operating efficiency.

Channel Expansion & Digitaliza-
tion to Fuel Growth 
E-commerce showed strong acceler-
ation and contributed meaningfully 
to the performance of various catego-
ries and brands. Growth was led by 
innovative campaigns, attractive 
promotions and tech‐led distribution 
drives. Strong rural growth despite 
headwinds indicates healthy progress 
on the project RURBAN (customiza-
tion, increase direct reach, regional-
ization, participation in village haats 
etc. to increase the reach in smaller 
towns and villages) with distribution 
efforts in semi‐urban/rural markets 
continuing to drive increase in 
category penetration. The company’s 
e-commerce segment witnessed 
strong growth, led by development 
of new models like Quick commerce 
(hyper-local) and ‘Click & Mortar’ 
leading to lower delivery times and 
improved shopper experience. The 
company leveraged the e-commerce 
channel through meaningful shopper 
insights, data analytics, speed, sharp 
communication and customization. 
The management indicated that 
e-commerce channel helped the 
company to penetrate in Tier-II/Tier-
III towns. Organized trade channel 
is delivering broad-based growth, as 
footfall is getting normalized. Out-
of-Home (OOH) channels recovered 
faster after temporary blip, driven 
by faster channel opening, channel/
geographical initiatives and portfolio 
transformation. However, the com-
pany initiated revenue acceleration 

and business recovery measures 
through building and scaling-up 
opportunities, coupled with chan-
nel-led initiatives (focus on delivery/
cloud kitchen) to bounce-back faster. 
The company witnessed strong rural 
growth performance in addition to 
sustained growth in smaller towns 
and urban areas. In terms of exports, 
the company continues to focus on 
expanding its product offerings and 
exploring opportunities across the 
globe. Channel expansion in UK and 
Australia and expanded offerings in 
Maggi range led to recovery in export 
sales. The company is underway 
to create a multi-intelligent Data 
Analytics System and is creating a 
future ready platform for business 
interventions, which will be led by 
analytics and data-fed. The company 
aims to form granular clusters, which 
will help to leverage the geographic 
dispersion within India. The analytics 
programme will help to optimize 
media investments, leverage trade 
assets, build long-term equity and 
augment portfolio strategy.

Key risks:
  Increased competitive intensity. 

  Rising input prices and inability to 
pass on the same. 

  Higher-than-expected A&P spend. 

Valuation
Structural story for Nestle remains 
strong in the fast-growing packaged 
foods space in India. Diversified 
product portfolio, strong perfor-
mance of e-commerce channel and 
targeted distribution drives have 
been the major revenue drivers 
of the company. Its primary aim 

remains the expansion of Indian 
product portfolio in major markets 
and increased focus on developing 
new categories like confectionary 
along with channel expansion in 
the UK and Australia. In Oct’20, the 
company had announced a significant 
capex of Rs26bn over 3-4 years across 
portfolios, out of which, >Rs10bn has 
already been spent till date. NIL can 
continue to deliver strong growth, 
going forward as well and can gain 
share in the core categories, led 
by distribution expansion, further 
strengthening of its position in 
rural areas (contributes ~20-25% to 
domestic topline) and Tier-II/Tier-III 
cities and launch of new products/
product-variants, backed by R&D 
capabilities and faster growth in 
premium portfolio. These factors, 
along with market leadership in 
~80% of its categories, the company 
has enough pricing power to further 
drive premiumization along with vol-
ume growth. Further, the company’s 
recent initiative of localization and 
clusterization should keep it ahead 
of the market. Moreover, rise in con-
tribution of e-commerce to revenue 
is a positive sign, as it will benefit 
the bigger brands in gaining market 
share. We remain positive on growth 
prospects of the company, as it is 
aggressively launching new products 
and product-variants, which would 
perk up the growth, going forward. 
We expect profitability and return 
ratios to improve, going forward led 
by strong sales growth. Hence, we 
recommend our investors to BUY the 
scrip with a Target Price of Rs. 22,200 
from 12 months investment perspec-
tive. At CMP, the stock is valued at 
P/E multiple of 63.9x of CY23E EPS.

Particulars (in Rs Cr) CY20 CY21 CY22E CY23E
Net Sales 13350.0 14709.4 16445.1 17908.7
Growth (%) 7.9 10.2 11.8 8.9
EBITDA 3196.6 3587.6 3881.0 4459.3
EBITDA Margin (%) 23.9 24.4 23.6 24.9
Net profit 2082.4 2144.9 2549.0 2919.1
Net Profit Margin (%) 15.6 14.6 15.5 16.3
EPS (Rs) 216.0 222.4 264.4 302.8

Consensus Estimate: Bloomberg, Ashika Research
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STOCK PICKS

Company overview
Bayer Cropscience is one of the 
leading players in Indian agro 
chemical industry with double-digit 
market share. The company is mainly 
engaged in manufacturing of insecti-
cides, fungicides and herbicides and 
offers crop solution for various crops 
i.e., cotton, fruits, millet, mustard, 

pulses, rice, soybeans, sugar cane, 
vegetables and wheat. The company 
also distributes agricultural seeds 
produced by sister company, Bayer 
BioScience. It has an Environmental 
Science division, which markets 
products to control household 
pests. Apart from a strong product 
portfolio, which benefits from its 

parent’s R&D, it has established one 
of the widest distribution networks 
in India having >3,500 sales force. It 
has recently acquired Monsanto India 
and now moving towards asset light 
business model. The company will 
be benefited from higher global crop 
prices and new products launch.

Bayer Cropscience Ltd.
Company Information
BSE Code 506285
NSE Code BAYERCROP
Bloomberg Code BYRCS IN
ISIN INE462A01022
Market Cap (Rs. Cr) 23690
Outstanding shares(Cr) 4.49
52-wk Hi/Lo (Rs.) 6,127.4/4,101
Avg. daily volume (1yr. on NSE) 18,140
Face Value(Rs.) 10
Book Value 561.69

CMP: Rs 5,260 Rating: BUY Target: Rs 6,037

Promoters, 71.43%

DIIs, 13.09%
FIIs, 2.95%
Others, 12.51%

Shareholding Pattern as on 30th June 2022
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Investment Rationale
Strong Pre-buying in Kharif 
Season 
The monsoon rainfall till July 25th 
was 11% above the normal, which 
ensures good sowing season for 
Kharif crops. The company witnessed 
strong pre-buying for Kharif season, 
which drove its 4QFY22 performance 
with revenue growing by 31% YoY. 
The robust revenue growth was 
driven by higher volume in crop 
protection and recovery in corn 
hybrids portfolio. There is traction in 
herbicides portfolio owing to labour 
shortage. Besides, new product 
launches i.e., Vayego and Dekalb 9208 
also boosted its 4QFY22 performance. 
As per the management, the company 
has gained market share across crops 
and products categories on the back 
of its strong distribution network. 
The company is now able to service 
broader requirements of farmers as 
against providing only a few prod-
ucts earlier. Top-5 contributors for 
FY22 were: DeKalb, Nativo, Laudis, 
Solomon and Roundup. There has 
been positive sentiment among the 
farmers amid sharp rise in crop 
prices globally. Almost all crop prices 
are at elevated levels, which are 
rewarding for the farmers. Normal 
monsoon will also leave enough 
moisture in the soil for good Rabi 
crops and will also provide sufficient 
water level in the reservoirs. Hence, 
1Q and 2Q are expected to be robust 

for agro chemical companies on the 
back of normal monsoon and healthy 
farm income.

Strong Positioning in Crop 
Protection Market  
Bayer CropScience enjoys a unique 
position in the market owing to its 
capability to offer new and innovative 
products, technologies, processes, 
services and business models. Inno-
vation has always been a cornerstone 
in Bayer’s product offerings. Strong 
brand recall coupled with superior 
product offering has helped the 
company to have dominant position 
in domestic agro chemical market 
with market share of >15%, while it 
holds 40-45% market share in rice 
hybrids segment. Further, in order to 
strengthen its market, the company 
has been working on providing 
customer-centric solutions to Indian 
farmers by working closely with 
them. The company has extended the 
scope and number of demonstrations 
across multiple crops and geog-
raphies. These initiatives help the 
company to increase its market share 
in crop protection market.

Launch of New Products to Boost 
Growth
Bayer Cropscience pursues the 
launch of innovative products, which 
are effective towards crop protection. 
Launch of 2 new products i.e., Vayego 
(Tetraniliprole) and Dekalb 9208 
drove its revenue growth in 4QFY22. 
Launch of Dekalb 9208 received 

positive response from the farmers, 
as the company has strong posi-
tioning, despite rising competitive 
intensity in corn hybrids. As per the 
management, Vayego is an important 
launch, as it is a Diamide insecticide 
with a large addressable opportunity. 
Further, the company will come 
up with new label expansions for 
Vayego in the upcoming quarters. On 
the back of healthy farmers income 
amid elevated crop prices and better 
realization, Indian agro chemical 
market is expected to continue its 
strong growth momentum. Differen-
tiated products have been driving the 
company’s volume and crop protec-
tion portfolio. A large of portion of 
this growth will be driven by scale-up 
of Bayer’s existing products portfolio. 
Moreover, after 2 years of lull, corn 
realization have now turned reward-
ing for the farmers, thus benefiting 
Bayer’s corn hybrids portfolio, which 
bounced back sharply in 4QFY22.
Outlook for FY23 is fairly strong for 
corn hybrids, with all crops yielding 
good profits and likely pick-up in 
corn acreages. The company will be 
more competitive on its corn hybrids 
portfolio in the next Rabi season. It is 
also focusing on launch of big-scale 
potential products and creating 
awareness through its channel 
partners. The company is also using 
digital tools to improve connectivity 
with the farmers in order to increase 
its product penetration.

Strong Global Network to Cir-
cumvent Supply Chain Issues
COVID-19 pandemic followed by 
Russia-Ukraine war jeopardized the 
global supply chain, which resulted 
in supply chain disruptions and 
consequent increase in inflation. 
India is facing challenges in terms of 
fertilizers and agrochemical inter-
mediates availability for short-term 
requirements. The supply chain issue 
has fuelled the input prices and that 
consequently put pressure on the 

Bayer Cropscience 3 year Price Chart
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margin of agro chemical players. 
However, the management expects 
the company will be relatively less 
affected compared to other domestic 
agrochemical companies. Further, 
due to strong brand recall, the 
company has the pricing power. To 
mitigate the higher input cost, the 
company has already implemented 
price hikes across portfolios. Thus, 
strong global network, superior 
brand recall and steady price 
increase are likely to protect its 
margin in such challenging times.

Key Risks
  Any deviation from normal mon-

soon to impact the Kharif season. 

  Inability to pass on the higher 
input costs amid tepid demand 
environment. 

Valuation
Bayer CropScience is one of the 
leading agro chemical players in 
India, backed by strong parentage of 
German-based Bayer AG. Over the 

period, it has built a wide variety of 
product portfolio with strong brand 
recall. It has also established a strong 
distribution network, which enabled 
the company to connect closely with 
the farmers. The global commodity 
has entered into a strong phase, 
which is expected to continue till 
2027-2030 amid adverse weather 

conditions affecting the crop pro-
duction. Globally, the commodity 
prices have shoot up owing to supply 
chain disruptions and healthy global 
demand. Higher agri commodity 
prices are boon for the farmers, 
as they benefit from higher crop 
realization. Further, expectation 
of normal monsoon in 2022 will 
increase crop acreages in Kharif 
season, resulting in higher demand 
for agrochemical products and seeds. 
Backed by strong parentage, Bayer 
Cropscience is well-placed to cash 
in on the imminent opportunity. 
Thus, we have positive view on Bayer 
Cropscience given the new Vayego 
product launch, sharp recovery in the 
corn hybrids portfolio and ongoing 
bullish global trend in crop prices. 
We recommend our investors to 
BUY the scrip with a Target Price of 
Rs.6,037 from 12 months investment 
perspective. At CMP, the scrip is 
valued at P/E multiple of 28.8x on 
FY24E Bloomberg consensus EPS of 
Rs182.9. 

Particulars (in Rs Cr) FY21 FY22E FY23E FY24E

Revenue 4,261.3 4,734.4        5,219.7        5,754.6 

Growth (%) 21.1% 11.1% 10.3% 10.2%

EBITDA 812.1         813.4           939.0        1,087.0 

EBITDA Margin (%) 19.1% 17.2% 18.0% 18.9%

Net profit 485.3         597.8           699.8           821.3 

Net Profit Margin (%) 11.4% 12.6% 13.4% 14.3%

EPS (Rs) 108.0         133.0           155.8           182.9 
Source: Bloomberg consensus

Bayer CropScience 
is one of the leading 
agro chemical 
players in India, 
backed by strong 
parentage of 
German-based 
Bayer AG. Over the 
period, it has built 
a wide variety of 
product portfolio 
with strong brand 
recall.
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STOCK PICKS

Whirlpool of India Ltd.

Investment Rationale
Best Play in White Goods Space
Whirlpool of India (WHIL) provides 
the best opportunity in white goods 

listed space owing to its strong expo-
sure to refrigerators and washing 
machines compared to other listed 
players. Penetration of refrigerators 
and washing machines in India 

stands at ~33% and 14%,respectively 
which is lower vis-à-vis other 
countries. Both these categories are 
expected to witness massive up-scal-
ing in technology and consumer 

Company Information
BSE Code 500238
NSE Code WHIRLPOOL
Bloomberg Code WHIRL IN
ISIN INE716A01013
Market Cap (Rs. Cr) 22490
Outstanding shares(Cr)                   12.69 
52-wk Hi/Lo (Rs.) 2549.8/1403.8
Avg. daily volume (1yr. on NSE)               221,250 
Face Value(Rs.) 10
Book Value (Rs) 260

CMP: Rs 1,772 Rating: BUY Target: Rs 2,035

Promoters, 75%

DIIs, 12.54%
FIIs, 2.76%
Others, 9.7%

Shareholding Pattern as on 30th June’22 (%)



21 August 2022INSIGHT

preferences towards premiumization 
on account of rising per capita 
income. Further, the infrastructure 
boom with increasing electrification 
of villages would inevitably create 
demand for white goods. In refrig-
erators, the technology is moving-
towards direct cooling to frost-free, 
higher capacity and double-door, 
while in washing machine segment, 
preferences are now shifted to fully 
automatic machines from semi-auto-
matic. The company’s overall market 
share stands at 15-20% in the catego-
ries it operates. Besides, the company 
has gained market share at an 
average of ~100bps almost each year, 
which reinstates its brand recall and 
connect. WHIL also intends to expand 
in replacement market, which can be 
a key monitorable from long-term 
perspective.

FY22, most challenging year in 
past decade
Gross margin declined to 32.4% in 
FY22 from an average of 39% over 
FY18-21 owing to higher commodity 
prices and supply side challenges. 
Besides, lower other income resulted 
in sharp decline in WHIL’s PAT mar-
gin in FY22 to 3.8% (vs. average of 7.1% 
over FY18-21)and decadal low return 
ratios of 7.5% (vs. average of 19%over 

FY18-21). WHIL’s strategy to move 
towards premium products paid well 
and the growth was majorly led by 
mid and premium products (mid-
sized and large washing machines, 
microwave ovens and refrigerators) 
in FY22.The company’s entry-level 
products (semi-automatic machines 
and single-door refrigerators) sales 
were muted due to rise in cost of 
living and deferred discretionary 
purchases. Premiumization will 
help to pass on input cost inflation 
and maintain gross margin. While 
inflationary concerns continue to 

plague growth in 1HFY23, the com-
pany continues to strengthen its core 
business and cost-cutting measures 
(like lower ad spends).

Launch of New Products to Aid 
Market Share Gain
WHIL has been enjoying a strong 
brand recall and over years. It has 
been improving its positioning in 
Indian market due to management’s 
focus on growth. The company has 
wide offerings in refrigerators and 
washing machines and has been 
filling the gaps in its product port-
folio with new launches. It entered 
into air purifier segment in CY18 
and acquired 49% stake in Elica 
PB India(manufacturer of kitchen 
cooktops). Acquisition of Elica PB 
India has paid off positively for 
the company,as Elica is exhibiting 
strong growth and higher share of 
premium products. The JV has been 
focusing on filling the product gaps 
by launching India-centric products. 
In addition to this, by leveraging the 
distribution network of Elica, WHIL 
aims to build Whirlpool as a strong 
cooking brand. It continues to launch 
and new innovative products in 
refrigerators and microwaves even in 
challenging year like FY22.  

Wider Distribution Network
Over the years, WHIL has scaled up 
its distribution network to 90%-95% 
of the industry leader. The company 
is now present across a large number 
of outlets. However, a lot of them are 
not directly covered by WHIL. The 
company is now focused on improv-
ing the quality of its distribution 
network and increasing its direct 
coverage and wallet share. The com-
pany is also focusing on online sales 
thus, partnering up with e-commerce 
companies. Besides, WHIL has 
also invested in digital platforms 
for building capability in order to 
deliver orders in 48hours. It has no 
questions asked 7-days return policy. 
The company has also launched 

WHIL 3 year Price Chart (Rs)
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The company’s 
overall market 
share stands at 
15-20% in the 
categories it 
operates. Besides, 
the company has 
gained market 
share at an average 
of ~100bps almost 
each year, which 
reinstates its brand 
recall and connect.
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direct service centres in Delhi, 
Chennai and Bengaluru to enhance 
last-mile delivery. According to the 
management, there is a tectonic shift 
in the consumers’ adoption of digital 
channels for shopping and most 
other aspects of lives. 

Key risks
  Higher metal prices and inability to 

pass on the same. 

  Inability to gain further market 
share or meaningfully penetrate into 
newer products/segments.    

Valuation
Whirlpool of India ltd (WHIL) 
provides the best opportunity in 
white goods listed space owing to its 
strong exposure to refrigerators and 
washing machines compared to other 
listed players. Under-penetration of 
products in India along with elec-
trification in villages offers massive 
opportunities for growth of con-
sumer durables. Further, consumer 
preferences are moving towards 
premium products owing to rise in 
per capita income. WHIL has rightly 

strategized with upcoming products 
in premium range, which will be 
margin-accretive, going forward. 
Acquisition of 49% stake in Elica PB 
India, a manufacturer of kitchen cook 
tops, is a right fit. The management 
opined that there is a tectonic shift 
in the consumers’ adoption of digital 
channels for shopping. Hence, WHIL 
has invested in digital channels and 
also has built capability to deliver 
orders in 48 hours. At CMP, the scrip 
trades at 35.7x of FY24E EPS. We 
recommend the investors to ‘BUY’ the 
stock at a Target Price of Rs. 2,035.

Particulars (in Rs Cr) FY21 FY22 FY23E FY24E

Revenue 5,899.90 6,196.57 7,355.13 8286.97

Growth (%) -1.50% 5.00% 18.70% 12.70%

EBITDA 523 417.76 796.13 964.37

EBITDA Margin (%) 8.90% 6.74% 10.82% 11.64%

Net profit 353.2 566.32 429.27 558.17

Net Profit Margin (%) 6.00% 9.14% 5.84% 6.74%

EPS (Rs) 27.8 44.64 38.67 49.63
Source: Bloomberg Consensus Estimates
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Monthly Insight
Performance
Since Jan-2019... Return @CAGR 21.1%
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Ashika Insight Reco CAGR: 21.1%

Nifty CAGR: 12.4%
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Monthly Profit & Loss Fact Sheet (Rs.) 
Date Invested Capital Booked Profit M2M Net Profit

31-Jan-19 1496513 0 (15549) (15549)
28-Feb-19 2500555 0 (12120) (12120)
31-Mar-19 3499100 0 87058 87058 
30-Apr-19 4423753 77386 (8924) 68462 
31-May-19 4843373 149734 (192232) (42498)
30-Jun-19 5780649 212997 (312556) (99559)
31-Jul-19 7280745 212997 (523193) (310197)
31-Aug-19 6252245 237315 (318110) (80795)
30-Sep-19 5638553 351653 (183965) 167688 
31-Oct-19 3805452 689902 (279263) 410639 
30-Nov-19 5300467 689902 (286815) 403087 
31-Dec-19 6799062 689902 (159580) 530321 
31-Jan-20 6506557 981148 (270658) 710490 
29-Feb-20 5711903 1272382 (733289) 539092 
31-Mar-20 7207537 1272382 (2755943) (1483561)
30-Apr-20 7623497 356948 (1030982) (674034)
31-May-20 6149806 833936 (1351330) (517394)
30-Jun-20 7651620 833936 (956088) (122152)
31-Jul-20 9152079 833936 (463266) 370670 
31-Aug-20 8360481 1124891 (241678) 883213 
30-Sep-20 7410397 1581629 (634208) 947421 
31-Oct-20 6589893 1902621 (554750) 1347871 
30-Nov-20 4415962 2580822 (272418) 2308404 
31-Dec-20 4744368 2757455 (224457) 2532998 
31-Jan-21 4512183 2992911 (360195) 2632716 
28-Feb-21 4855257 3147357 (126852) 3020505 
31-Mar-21 5103512 3388344 (151565) 3236779 
30-Apr-21 4908741 3581795 (17805) 3563990 
31-May-21 4608003 3892602 463903 4356505 
30-Jun-21 2426006 4576540 266976 4843516 
31-Jul-21 3924461 4576540 397901 4974441 
31-Aug-21 1920864 5080743 (120808) 4959935 
30-Sep-21 (97678) 5531501 137699 5669200 
31-Oct-21 (1282290) 5785074 (23817) 5761257 
30-Nov-21 (2236970) 6236551 (475411) 5761140 
31-Dec-21 (2236970) 6236551 (317343) 5919208 
31-Jan-22 (4317924) 6783630 (529897) 6253733 
28-Feb-22 (2818510) 6783630 (981692) 5801938 
31-Mar-22 (806543) 6780638 (927092) 5853545 
30-Apr-22 1233766 6822476 (847570) 5974906 
31-May-22 2733017 6822476 (2027276) 4795200 
30-Jun-22 4236747 6822476 (2326826) 4495650 
26-Jul-22 4570124 6987198 (1812137) 5175061 

*Booked Profit = Profit booked after target achieved
**M2M = Open position marked to market as on date
***Net profit = Booked Profit + M2M P/L
****Invested Capital = Stock investment as recommended (minus) Stock sold on target 
*****Calculation based on Rs. 5 lac invested on each stock recommended in our monthly insight on release date
******All Figures quoted in Rs.
****** Calculated as on July 26, 2022



25 August 2022INSIGHT

Script Buying Date QTY Bought
Rate

Value Target
Price

Target
Return

Booked
Date

Booked
Price

Value Profit Return Holding 
Days

Annu-
alised 

Return

 Nestle India  01-Aug-22 26 19350.0 503100 22200 14.7%        

 Bayer Cropscience  01-Aug-22 95 5260.0 499700 6037 14.8%        

 Whirlpool of India  01-Aug-22 282 1772.0 499704 2035 14.8%        

Siemens 01-Jul-22 210 2381.0 500010 2750 15.5% 21-Jul-22 2750.0 577500 77490 15.5% 20 283%

United Spirits 01-Jul-22 655 760.5 498128 875 15.1%        

Ashok Leyland 01-Jul-22 3380 148.0 500240 170 14.9%        

ICICI Lombard Gen. Ins. 01-Jun-22 394 1270.1 500416 1460 15.0%        

PI Industries 01-Jun-22 180 2783.5 501033 3203 15.1%        

Abbott India 01-Jun-22 28 18031.0 504867 20500 13.7%        

ICICI Bank 02-May-22 682 732.0 499238 874 19.4%        

Sumitomo Chemical India 02-May-22 1175 425.8 500268 500 17.4% 11-Jul-22 500.0 587500 87232 17.4% 70 91%

NLC India 02-May-22 6160 81.1 499576 104 28.2%        

SAIL 01-Apr-22 5050 99 500810 115 16.0%        

Aditya Birla Fashion 01-Apr-22 1640 304 499253 350 15.0%        

Fairchem Organics 01-Apr-22 328 1525 500265 1950 27.9%        

Birlasoft 02-Mar-22 1215 413 501441 ADD       

Zydus Wellness 02-Mar-22 315 1592 501623 ADD       

Johnson Cont - Hitachi AC 02-Mar-22 268 1862 499064 ADD       

Himatsingka Seide 02-Mar-22 3050 165 504268 ADD       

Asian Paints 02-Feb-22 156 3210 500821 3690 14.9%        

Ultratech Cement 02-Feb-22 66 7588 500809 8700 14.7%        

Cipla 02-Feb-22 528 948 500363 1088 14.8%        

G R Infraprojects 03-Jan-22 285 1748 498180 2029 16.1%        

Birlasoft 03-Jan-22 915 549 501916 630 14.8%        

Medplus Health 03-Jan-22 480 1041 499578 1320 26.8% 27-Jan-22 1320 633600 134022 26.8% 24 408%

ICICI Bank 01-Dec-21 700 718 502343 825 15.0% 12-Jan-22 825 577500 75157 15.0% 42 130%

Fortis Healthcare 01-Dec-21 1775 283 501500 325 15.0%        

Affle India 01-Dec-21 434 1154 500828 1380 19.6% 11-Jan-22 1380 598920 98092 19.6% 41 174%

Container Corp 01-Nov-21 758 660 500480 830 25.7%        

Sobha 01-Nov-21 640 782 500687 890 13.8% 03-Nov-21 932 596480 95793 19.1% 2 3492%

Johnson Cont - Hitachi AC 01-Nov-21 238 2102 500340 2550 21.3%        

Aptus Value Hsg. Fin. 01-Oct-21 1575 318 500718 450 41.5% 31-Mar-22 345 543375 42657 8.5% 181 17%

Birlasoft 01-Oct-21 1225 409 500512 485 18.7% 18-Nov-21 492 602578 102065 20.4% 48 155%

Himatsingka Seide 01-Oct-21 1850 270 500359 340 25.7%        

HCL Tech 01-Sep-21 420 1192 500630 1390 16.6%        

Whirlpool of India 01-Sep-21 233 2149 500645 2480 15.4% 12-Oct-21 2480 577840 77195 15.4% 41 137%

Monthly Insight 
Recommendation 
Performance Sheet
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Script Buying Date QTY Bought
Rate

Value Target
Price

Target
Return

Booked
Date

Booked
Price

Value Profit Return Holding 
Days

Annu-
alised 

Return

Zydus Wellness 01-Sep-21 214 2342 501225 2680 14.4%        

Jubilant Foodworks 02-Aug-21 133 3776 502266 4340 14.9% 12-Oct-21 4340 577220 74954 14.9% 71 77%

Can Fin Homes 02-Aug-21 920 545 501193 650 19.3% 08-Sep-21 650 598000 96807 19.3% 37 191%

Arvind 02-Aug-21 4750 105 500083.7 135 28.2% 19-Oct-21 135 641250 141166 28.2% 78 132%

Tech Mahindra 01-Jul-21 455 1098 499537.7 1270 15.7% 06-Aug-21 1270 577850 78312 15.7% 36 159%

Hero Motocorp 01-Jul-21 172 2910 500519.4 3390 16.5%        

Zee Entertainment 01-Jul-21 2310 217 500975.2 250 15.3% 14-Sep-21 250 577500 76525 15.3% 75 74%

Infosys 01-Jun-21 358 1402 502062.1 1610 14.8% 26-Jul-21 1610 576380 74318 14.8% 55 98%

HDFC Ltd. 01-Jun-21 195 2571 501426 2940 14.3% 27-Oct-21 2940 573300 71874 14.3% 148 35%

Natco Pharma 01-Jun-21 472 1060 500471.3 1230 16.0%        

ICICI Bank 03-May-21 845 593 499800 720 21.4% 31-Aug-21 717 605696 105896 20.8% 120 63%

DCM Shriram 03-May-21 700 716 499833 840 17.3% 22-Jun-21 840 588000 88167 17.3% 50 126%

Indian Metals & Ferro 
Alloys

03-May-21 1125 445 499840 570 28.2% 22-Jun-21 551 619976 120136 23.9% 50 175%

Vardhman Textiles 01-Apr-21 375 1330 498785 1550 16.5% 12-Jul-21 1550 581250 82465 16.5% 102 59%

Kirloskar Oil Engines 01-Apr-21 2960 170 502879 208 22.4% 11-May-21 203 600051 97172 19.3% 40 176%

Amrutanjan Health Care 01-Apr-21 870 575 499864 670 16.6% 11-May-21 669 581900 82035 16.4% 40 150%

Divis Lab 01-Mar-21 147 3407 500807 3900 14.5% 27-Apr-21 3893 572315 71508 14.3% 57 91%

Supreme Industries 01-Mar-21 240 2068 496299 2350 13.6% 17-Sep-21 2350 564000 67701 13.6% 200 25%

Somany Home Innov. 01-Mar-21 1700 290 493763 370 27.4% 08-Jun-21 370 629000 135237 27.4% 99 101%

Infosys 02-Feb-21 390 1276 497754 1457 14.2% 12-Apr-21 1471 573869 76116 15.3% 69 81%

Kajaria Ceramics 02-Feb-21 595 839 499295 980 16.8% 16-Feb-21 972 578102 78807 15.8% 14 412%

Borosil Renewables 02-Feb-21 1810 276 500329 340 23.0% 09-Aug-21 340 615400 115071 23.0% 188 45%

BPCL 01-Jan-21 1312 383 502046 480 25.4% 02-Mar-21 469 615577 113531 22.6% 60 138%

Welspun India 01-Jan-21 7353 69 508230 84 21.5% 12-Mar-21 84 616623 108393 21.3% 70 111%

Kaveri Seed 01-Jan-21 962 525 504955 650 23.8% 10-May-21 649 624223 119268 23.6% 129 67%

Bosch 01-Dec-20 39 12842 500840 15200 18.4% 19-Jan-21 15174 591781 90941 18.2% 49 135%

Sumitomo Chemical 01-Dec-20 1750 286 501133 340 18.7% 02-Jun-21 340 595000 93867 18.7% 183 37%

Prestige Estate 01-Dec-20 1850 271 500563 312 15.3% 18-Feb-21 311 576201 75638 15.1% 79 70%

MRF 02-Nov-20 7 66042 462295 76588 16.0% 19-Nov-20 76456 535194 72899 15.8% 17 339%

Dixon 02-Nov-20 52 9586 498474 11268 17.5% 26-Nov-20 11249 584928 86455 17.3% 24 264%

Privi Speciality Chem. 02-Nov-20 910 549 499328 640 16.6% 21-Jan-21 639 581399 82071 16.4% 80 75%

Ultratech Cement 01-Oct-20 122 4095 499594 4543 10.9% 19-Oct-20 4535 553293 53699 10.7% 18 218%

Essel Propack 01-Oct-20 2025 248 501522 290 17.1% 11-Jan-21 290 586238 84715 16.9% 102 60%

Valiant Organics 01-Oct-20 168 2970 498946 3350 12.8% 09-Oct-20 3344 561832 62886 12.6% 8 575%

Mishra Dhatu Nigam 01-Sep-20 2400 209 502246 260 24.2% 30-Sep-21 191 457200 -45046 -9.0% 394 -8%

Hawkins Cooker 01-Sep-20 103 4852 499740 5890 21.4% 29-Dec-20 5671 584118 84379 16.9% 119 52%

Phillips Carbon Black 01-Sep-20 4275 117 501035 151 28.8% 25-Oct-20 148 630563 129527 25.9% 54 175%

Wipro 03-Aug-20 1770 282 499999 325 15.1% 05-Oct-20 325 574878 74880 15.0% 63 87%

Divis Lab 03-Aug-20 190 2644 502371 3050 15.4% 10-Aug-20 3058 581026 78654 15.7% 7 816%

Fine Organics 03-Aug-20 230 2177 500822 2470 13.4% 24-Aug-20 2466 567123 66300 13.2% 21 230%

ICICI Securities 01-Jul-20 1050 476 499818 620 30.2% 03-Jun-21 601 631050 131232 26% 337 28%

Apollo Tyres 01-Jul-20 4600 109 501341 130 19.3% 10-Aug-20 127 582498 81157 16.2% 40 148%

Galaxy Surfactants 01-Jul-20 335 1490 499300 1680 12.7% 04-Aug-20 1684 564130 64829 13.0% 34 139%

Nestle India 01-Jun-20 28 17571 491987 19500 11.0% 20-Aug-21 19500 546000 54013 11% 445 9%

Tech Mahindra 01-Jun-20 925 541 500453 ADD 29-Sep-20 774 715691 215238 43.0% 120 131%

Abbott India 01-Jun-20 30 16979 509375 19464 14.6% 02-Aug-21 19464 583920 74545 14.6% 427 13%

Bharti Airtel 04-May-20 985 508 500232 610 20.1% 20-May-20 606 597058 96826 19.4% 16 442%

Pfizer 04-May-20 102 4934 503304 5800 17.5% 28-Jun-21 5600 571200 67896 13.5% 420 12%
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Script Buying Date QTY Bought
Rate

Value Target
Price

Target
Return

Booked
Date

Booked
Price

Value Profit Return Holding 
Days

Annu-
alised 

Return

Bayer Cropscience 04-May-20 116 4287 497334 5425 26.5% 27-May-20 5281 612584 115251 23.2% 23 368%

ITC 01-Apr-20 2950 170 502363 ADD 17-Nov-21 240 708000 205637 40.9% 595 25%

Britannia Industries 01-Apr-20 184 2719 500320 ADD 29-May-20 3384 622704 122384 24.5% 58 154%

TCS 01-Apr-20 274 1827 500508 ADD 14-Sep-20 2480 679520 179012 35.8% 166 79%

HDFC Bank 01-Apr-20 586 852 499290 ADD 10-Nov-20 1361 797739 298450 59.8% 223 98%

Britannia Industries 02-Mar-20 164 3048 499888 3400 11.5% 29-May-20 3384 555019 55130 11.0% 88 46%

Aarti Industries 02-Mar-20 505 990 499799 1177 18.9% 05-May-20 1139 575018 75220 15.1% 64 86%

Metropolis Healthcare 02-Mar-20 263 1886 495946 2200 16.7% 23-Nov-20 2187 575165 79219 16.0% 266 22%

Bajaj Finance 03-Feb-20 115 4306 495178 5000 16.1% 01-Dec-20 4894 562761 67583 13.6% 302 16%

Gujarat State Petronet 03-Feb-20 2040 246 501493 300 22.0% 01-Apr-20 169 344168 -157325 -31.4% 58 -197%

Granules India 03-Feb-20 3600 140 502632 170 21.8% 07-Feb-20 164 591156 88524 17.6% 4 1607%

Concor 01-Jan-20 870 575 500239 665 15.7% 25-May-21 665 578550 78311 15.7% 510 11%

Mahanagar Gas 01-Jan-20 470 1066 501095 1164 9.2% 23-Jan-20 1162 546140 45045 9.0% 22 149%

SIS 01-Jan-20 1020 490 500147 568 15.8% 07-Feb-20 559 570119 69972 14.0% 37 138%

HDFC Life 02-Dec-19 875 571 499608 680 19.1% 17-Nov-20 671 586740 87133 17.4% 351 18%

Dr. Reddy’s Lab 02-Dec-19 171 2923 499818 3503 19.8% 07-Apr-20 3554 607713 107896 21.6% 127 62%

Just Dial 02-Dec-19 875 570 499170 750 31.5% 01-Apr-20 288 251615 -247555 -49.6% 121 -150%

IRCTC 01-Nov-19 561 893 500709 1170 31.1% 30-Jan-20 1158 649638 148929 29.7% 90 121%

PI Industries 01-Nov-19 350 1432 501323 1613 12.6% 07-Feb-20 1612 564109 62787 12.5% 98 47%

Procter & Gamble Hygiene 01-Nov-19 40 12325 492982 14078 14.2% 16-Apr-21 14026 561034 68052 13.8% 532 9%

HDFC Bank 01-Oct-19 405 1235 500212 1395 12.9% 10-Nov-20 1361 551339 51127 10.2% 406 9%

Indian Hotels 01-Oct-19 3130 160 500595 179 11.9% 01-Apr-20 74 230525 -270071 -53.9% 183 -108%

Siemens 01-Oct-19 330 1549 511213 1680 8.4% 23-Oct-19 1689 557420 46207 9.0% 22 150%

Gujarat Gas 01-Sep-19 2800 179 501501 200 11.7% 30-Oct-19 200 559048 57547 11.5% 59 71%

Hindustan Unilever 01-Sep-19 265 1888 500371 1975 4.6% 20-Sep-19 1957 518507 18136 3.6% 19 70%

Divi’s Lab 01-Aug-19 305 1636 498882 1750 7.0% 22-Oct-19 1757 535885 37003 7.4% 82 33%

ICICI Bank 01-Aug-19 1175 426 500234 473 11.1% 25-Oct-19 468 550206 49972 10.0% 85 43%

City Union Bank 01-Jul-19 2410 208 500935 254 22.2% 16-Jan-20 248 597005 96070 19.2% 199 35%

Reliance Nippon Life 01-Jul-19 2250 222 499773 265 19.3% 27-Aug-19 258 579510 79737 16.0% 57 102%

Sanofi India 01-Jul-19 87 5740 499387 6775 18.0% 29-Oct-19 6678 581029 81641 16.3% 120 50%

Asian Paints 01-Jun-19 346 1445 499797 1560 8.0% 02-Aug-19 1549 535985 36188 7.2% 62 43%

Axis Bank 01-Jun-19 614 812 498614 905 11.4% 18-Oct-21 820 503480 4866 1.0% 870 0%

Honeywell Automation 01-Jun-19 19 26087 495655 30195 15.7% 25-Oct-19 29105 552999 57344 11.6% 146 29%

MCX 01-May-19 575 868 499354 1005 15.7% 30-Aug-19 971 558147 58793 11.8% 121 36%

TCS 01-May-19 220 2259 496953 2490 10.2% 14-Sep-20 2480 545600 48647 9.8% 502 7%

Crompton Greaves Cons. 01-Apr-19 2138 234 501153 256 9.2% 20-Sep-19 251 536681 35528 7.1% 172 15%

Equitas Holdings 01-Apr-19 3637 138 500875 191 38.7% 01-Apr-20 42 152499 -348375 -69.6% 366 -69%

Page Industries 01-Apr-19 20 25219 504373 29080 15.3% 14-Aug-19 17525 350506 -153867 -30.5% 135 -82%

ITC 01-Mar-19 1800 278 500089 319 14.8% 13-Sep-21 215 387000 -113089 -23% 927 -9%

Tech Mahindra 01-Mar-19 605 824 498456 960 16.5% 29-Sep-20 774 468101 -30356 -6.1% 578 -4%

HDFC Bank 01-Feb-19 240 2101 504338 1204 -42.7% 20-May-19 2403 576686 72348 14.3% 108 48%

Pfizer 01-Feb-19 163 3066 499703 3490 13.8% 20-Sep-19 3389 552433 52730 10.6% 231 17%

Abbott India 01-Jan-19 65 7593 493527 8580 13.0% 11-Jun-19 8566 556790 63263 12.8% 161 29%

Indraprastha Gas 01-Jan-19 1850 273 504362 315 15.5% 08-Apr-19 314 581748 77386 15.3% 97 58%

United Spirits 01-Jan-19 800 623 498624 735 17.9% 14-Feb-20 711 568576 69952 14.0% 409 13%
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AUTO:  
WORST SEEMS TO BE BEHIND 

SECTOR OUTLOOK

Indian auto sector has been witnessing tough times 
even before the outbreak of COVID-19 on the back 
of tepid demand amid the rise in cost of ownership. 
The BS-6 transformation (which increased the 

cost of vehicle)and mandatory 3-year insurance for 
purchasing a new vehicle took a toll on car sales. Further, 
slow moving economy also put a brake on the auto sector 
growth, which has direct correlation with country’s 
economic prospects. Outbreak of COVID-19 aggravated 
the situation further, as the contagion nature of the virus 
brought the entire world to standstill. Lockdown was 
longest and very stringent in India, which resulted in NIL 
auto sales for 2 months, as the retailers had to shut their 
shops owing to lockdown. However, after the lockdown 
was lifted up from May onwards, the sales have started 
recovering gradually and it reached ~65-70% of pre-
COVID level. However, that optimism was short-lived, as 
the sector again came under pressure 
due to chip shortage. During COVID 
time, the demand for chips increased 
significantly owing to increase use 
of electronic gadgets and production 
cut due to global lockdown. Further, 
the geopolitical issue between Russia 
and Ukraine accelerated the logistics 
problems following disruptions in 
global supply chain. Semiconductor 
shortage has a negative impact on 
global auto industry, as the global 
OEMs have halted their production. 
Indian auto players also had to reduce 

their monthly production, which resulted in huge order 
backlog. However, it seems that the semiconductor 
shortage has started to ease off though it has not fully 
sorted out yet. Further, sudden spike in commodity 
prices was another concern, which started to haunt the 
sector in the beginning of 2022. Though the commodity 
prices were on rise since the beginning of COVID, it went 
out of control from the end of December 2021. Further, 
Russia-Ukraine war aggravated the situation following 
which the commodity prices, especially crude oil price 
witnessed sharp surge. Higher commodity prices started 
to deter the margin of auto players, although auto OEMs 
have increased their prices in a calibrated manner. 
However, the price hike was not in tandem with rise in 
raw material price, which resulted in depressed margin 
for auto players. Since, June 2022, the commodity prices 
have started to cool off and thus, it is expected that the 

auto players will get the benefit 
of lower commodity prices in the 
coming quarters. The government has 
also taken proactive measures to tame 
commodity inflation by imposing 
export duty on steel and other metals, 
which aided in cooling the domestic 
steel and metal prices. Thus, it seems 
that the worst is behind for the Indian 
auto sector and a healthy recovery 
might be on the card. Further, amid 
forecasts of a tepid June quarter 
(1QFY23) for auto companies, last 
week’s news signaling easing supply 

Since, June 2022, the 
commodity prices 
have started to cool 
off and thus, it is 
expected that the 
auto players will get 
the benefit of lower 
commodity prices in 
the coming quarters.
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chain constraints and softer commodity prices, set the 
stage for reversal in the gloomy outlook.

Ease in Semiconductor Shortage Concern  
In June 2022, the impact of semiconductor shortage on 
production of PVs and premium 2Ws seems to have eased, 
as these segments reported growth. World’s largest 
semiconductor chip maker, Taiwan Semiconductor 
Manufacturing Company declared stellar profit in 1QFY23 
on the back of strong demand. However, it indicated 
that demand for chips from consumer electronics was 
cooling, as work from home is now on fading off following 
opening of offices around the world. Excess inventory 
in semiconductor supply chain would therefore ease 
over the next few quarters into 2023. This certainly a 
big positive for the auto OEMs, as there is hope that 
the chip makers will reallocate supplies to auto sector. 
In last 18 months, Indian auto manufactures went for 
production cuts due to unavailability of chips and delayed 
in deliveries which resulted in huge order backlog. There 
has been huge backlog of vehicle bookings, especially 
among PV companies i.e., M&M, JLR (Tata Motors), Maruti 
Suzuki and Hyundai Motors India, which indicate that the 
demand for vehicles, especially passenger cars, continues 
to be strong. Easing supplies of semiconductor will help 
the auto OEMs to clear the waiting period for vehicles and 
thus, will result in improved operating leverage. However, 
it will take time for the sector to reach the pre-pandemic 
level. The Russia-Ukraine war continues to throw new 
geopolitical risks, the latest being the volatility across 
currencies. Slowdown in developed economies can impact 
domestic automakers that have exposure to both exports 
and imports. However, green-shoots are visible for the 
auto sector, as the semiconductor shortage has started 
to ebb, which is reflected in monthly sales volume of the 
OEMs over the last two months.

Order Backlog of PV 
Makers
Semiconductor shortage affected the 
production, which resulted in huge 
order backlog for PV manufacturers. 
They are staring at an order book 
in excess of 653,000 units, which 
is~2x-2.5x of average monthly sales, 
as they grapple with demand-supply 
mismatch. Maruti Suzuki accounts 
for half the aforementioned backlog 
followed by Hyundai Motor and M&M 
etc. A strong preference for personal 
mobility since the outbreak of the 
COVID-19 along with other factors 
has been fuelling the PV demand. 
But the auto players have not been 
able to tap the full potential, owing 
to semiconductor shortage. Strong 

rebound in auto sales have observed in the past couple 
of months with sales advancing 185% YoY in May and 19% 
YoY in June. On the back of improved semiconductor 
availability and better sourcing strategy, the PV makers 
are now looking to keep production at full throttle. Given 
the strong demand, most auto OEMs are operating at 
>95% of their production capacity. The auto OEMs have 
been upping production every month with easing of 
semiconductor shortage. However, despite consistent 
improvement in production, the auto players are seeing a 
build-up of pending booking.

Commodity Inflation Started Cooling off – 
Big Relief for Auto Players 
Global commodity price started to rise since the middle 
of 2020, led by supply disruption during the COVID-
19 pandemic and easy monetary policy by the global 
central bankers, which find its way to commodity. The 
ultra lose monetary policy by the global central bankers 
fueled the inflation across the globe, while geopolitical 

issue between Russia and Ukraine 
aggravated the situation. Both 
Russia and Ukraine are important 
commodity producers and account 
significant share in global commodity 
exports. The auto sector has been 
reeling under significant commodity 
cost pressures over the last 2 years, 
which is evident from 40-100% surge 
in key commodities prices during the 
period that resulted in 200-350bps 
contraction in operating margin, 
despite several price hikes. The auto 
manufacturers were finding hard to 
cope up with the higher commodity 
inflation, as they were not able to pass 
on the higher raw material cost fully 
amid tepid demand. Hence, they had 
to absorb the cost, which resulted in 
significant drop in their operating 
margin. However, positive news start 

PV order backlogs (volume units)

Source: News article; Note: Others include Tata Motors, Kia Motors, Skoda 
Auto, Volkswagen, Mercedes, Honda cars, Toyata Kirloskar

Maruti Suzuki 
India, 3,22,000 

Hyundai Motor 
India,  130,000 

M&M, 1,46,000 

Others, 55,000 

Semiconductor 
shortage affected the 
production, which 
resulted in huge 
order backlog for 
PV manufacturers. 
They are staring at 
an order book in 
excess of 653,000 
units, which is~2x-
2.5x of average 
monthly sales, as 
they grapple with 
demand-supply 
mismatch.
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coming with the ease in metal prices since May-June, 
after a sharp year-long rally. Steel prices contracted 
by~15-20% from its peak in May, while aluminium prices 
contracted by an equal magnitude. Rubber prices too 
came off the historic highs. All the commodities are 
key inputs, which account for over two-third of auto 
makers’ total revenue. Crude oil price, which went up 
sharply from US$80/barrel and touched high of US$140/
barrel after break out of Russia-Ukraine war, started 
to cool off, which is good for the auto sector as a whole, 
as it lowers cost of transport, energy and logistics in 
addition to spurring demand by lowering fuel cost for 
the consumers. The commodity prices declined sharply 
from their high in last 2 months on the account of fears 
of a global recession, as the global central bankers 
aggressively hiking the interest rates and rolled back the 
monetary stimulus to tame the inflation. Further, the 
Indian government has announced various measures to 
curb inflation including imposition of 15% export duty on 
steel products and 50% on iron ore, which aided to cool 
off the domestic steel prices. The central government and 
several state governments have reduced taxes on fuel by 
7-10%. As inflation poses a major risk to economic growth, 
the RBI too has increased interest rates. Further, the fuel 
price cuts too would be incrementally positive for the CV 
players, as freight operators would see an improvement 
in their profitability. However, it might take another 
two quarters for the waning cost inflation pressures to 
reflect on auto companies’ profitability. Thus, sequential 
improvement in operating margin of domestic auto 
players is expected from 3QFY23 onwards.

Income Inequality Drives Premiumization
A new trend has emerged in auto sector over the past 
few years. Within two-wheelers, while the motorcycle 
segment is down 34% from its FY19 peak, contribution of 
125cc and above motorcycles segment increased to 43.7% 
in FY22from 37.6% in FY19. Similar trend was observed 
in PV segment as well. In car segment, contribution of 
premium compact cars increased to 20.5% in FY22from 
~16.6% in FY19. Hence, premiumisation trend has been 
evolving in the Indian auto sector on the back of growing 
income divide in the Indian consumer class over the last 
few years. It is well-established fact that some regulatory 
interventions like GST roll-out and demonetisaton had 
a greater impact on the unorganized sector of India 

EBITDA Margin % remian Volatile for Auto OEMs

Source: ACE Equity
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than on the organized sector. Hence, the lower income 
category was hit hard relative to the mid-to-high income 
category. Similarly, the pandemic has had a greater 
impact on India’s poor than the richer class. As per 
the World Inequality Report 2022, India is a “poor and 
severely unequal country with effluent elite”. In India, 
the top 1% of population owns 22% of total national 
income, while the bottom 50% earns just 13.1%.Given the 
rising income disparity in India after the pandemic, it is 
expected that the mid-low income consumer is deferring 
his next vehicle purchase, which increases the average 
replacement cycle. On the other hand, the upper income 
class, which has been the least impacted, continued 
with its purchase plans and that would drive the 
premiumisation. It is expected that premiumisation will 
gradually increase across consumer classes in the coming 
years. However, the extent of the shift is not entirely a 
function of premiumisation, but also a function of rising 
income disparities following the pandemic. The mid and 
low income consumers are also expected to return to the 
market on the back of gradual recovery in economy.

Focusing on EV Transition
The government’s decision of raising the FAME-II subsidy 
by~50% in its June 2021 notification and increasing the 
deadline for EV (electric vehicle) transition by a couple 
of years to March 2024 proved to be the much-needed 
booster dose for EVs to pick-up sharply. Further, 19 
states have now come up with their respective EV 
policies, with lucrative benefits to the consumer, over 
and above the central subsidy. The government has also 
taken multiple steps to support the EV value chain i.e., 
(1) PLI policy support to the tune of Rs259.3bn, which 
includes OEM support as also support for ancillaries 
that invest in advanced technologies; (2) PLI support to 
the tune of Rs181bn for those companies that are willing 
to invest in advanced cell chemistries (ACCs); and (3) 
battery swapping policy that would be brought out 
with inter-operability standards. With these initiatives, 
the government has paved the way for boosting the 
EV transition in India. Together with  centre and state 
subsidies, the total cost of ownership especially for 
2Ws, 3Ws and cargo vehicles (3W and 4W), has swung 
in favour of EV adoption over Internal Combustion 
Engine (ICE). Total cost of ownership equation of ICE 
vs. EV was the reason that delayed the EV adoption 
globally. With significant incentives provided by the 
government, the initial purchase price of 2W EVs is 
pretty much comparable to ICE vehicles, which has itself 
accelerated 2W EV adoption in India. The EV penetration 
is the highest in 3W segment with the adoption rate 
crossing 50%-mark in 4QFY22.India’s 3W EV market is 
fragmented, as it is dominated by multiple unorganized 
players. However, EV penetration in PV segment stood 
at the lowest (0.6%) in FY22. Initial cost of acquisition of 
comparable EV is >30% costlier then ICE variant, which 
impedes the EV adoption in PV segment. It is expected 
that EV penetration in PV and CV segment will take 
time in India. In order to increase the EV penetration, 
the charging infrastructure should be developed. The 
government and private players are coming with their 
initiatives to increase the charging stations at least in 
key cities.Every OEMs and auto ancillary companies are 
investing in EV segment for next leg of growth. EV is 
going to be the next big revolution in auto industry given 
the current climate change concern and rising fuel prices.

FAME-II Incentives
Component 2019-20 2020-21 2021-22 Total fund (Rs bn)
Demand Incentives 8.2 45.9 31.9 86
Charging Infrastructure 3 4 3 10
Administrative Expenditure Including Publicity, ICE activities 0.1 0.1 0.1 0.3
Total of FAME-II 0.1 50 35 85.1
Committed expenditure of FAME-I 3.7 0 0 3.7
Total 3.8 50 35 88.8
Source: Industry report

Premiumisation increasing in Compact cars segment

Source: Industry

16.60%
19.30%

21.50% 20.50%

FY19 FY20 FY21 FY22

Premium compact contribution (% of cars)

Estimated change in no. of people in each income tier due to 
COVID, in mn

Source: Industry report
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Overall Demand to Witness Gradual 
Improvement
After lackluster performance over the last 2 years amid 
COVID-19 pandemic, higher vehicle ownership cost and 
semiconductor shortage, Indian 
auto sector seems to be recovering 
though it will take time to reach the 
peak seen in 2018. Despite continued 
weakness in economy, Indian 
automobile companies witnessed 
a steady sequential improvement 
in sales performance. Sector was 
earlier impacted by higher fuel prices, 
sharp rise in vehicle prices and 
subdued business sentiment, while 
recent initiative by the government 
to cut down fuel taxes improved the 
consumer sentiment and their buying 
behaviour. Moreover, consumer 
sentiment witnessed sequential 
improvement with normal monsoon 
expectations and gradual recovery 
in rural market owing to expectation 

of healthy crop yield and improved realization. Urban 
demand has already recovered to a greater extent in 
4QFY22, while rural demand started improving in 1QFY23. 
Strong recovery was witnessed in PV & CV segment in 

1QFY23, which registered 46% YoY 
growth, albeit it was sequentially 
flat. Performance of PV segment was 
strong due to ease in chip shortage 
and success of new launches. CV 
segment also witnessed healthy 
performance on the hope of the 
government’s higher spending on 
infrastructure creation and rebound 
in private sector capex. Further, rural 
recovery supported the performance 
of rural-centric vehicles like tractors 
and 2Ws particularly in June. For 
the most part, PV demand remained 
upbeat throughout FY22. However, 
the industry volume remained 
limited owing to supply constraints, 
which have been accentuated 
by chip shortage. On account of 

Scooter EV penetration

Source: Industry report

3W EV penetration in India

Source: Industry report

Strong recovery 
was witnessed in 
PV & CV segment 
in 1QFY23, which 
registered 46% YoY 
growth, albeit it 
was sequentially 
flat. Performance 
of PV segment was 
strong due to ease 
in chip shortage 
and success of new 
launches.
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Peer set
Company Name Mcap  

(Rs crs)
Revenue  
(Rs crs)

EBITDA 
(Rs crs)

PAT  
(Rs crs)

EBITDA 
Margin 

(%)

PAT 
Margin 

(%)

ROE 
(%)

ROCE 
(%)

D/E 
ratio 

(x)

Interest 
cover-
age (x)

For-
ward 

P/E (x)

Forward 
P/Bvps 

(x)

Forward 
EV/

EBITDA 
(x)

Maruti Suzuki India Ltd. 265,866.7 83,799.8 5,706.2 3,717.6 6.8% 4.4% 8.3 10.3 0.0 51.6 23.8 3.9 17.2 

Tata Motors Ltd. 151,030.4 275,235.2 24,720.1 (11,234.7) 9.0% -4.1% -22.5 1.2 3.1 0.3 11.6 2.7 5.0 

Mahindra & Mahindra 
Ltd.

146,137.3 90,170.6 14,682.9 5,397.2 16.3% 6.0% 12.2 10.4 1.6 2.5 18.8  N/A  N/A 

Bajaj Auto Ltd. 116,868.3 32,136.0 5,249.9 5,586.3 16.3% 17.4% 19.6 24.7 0.0 817.7 18.0 3.9 15.6 

Eicher Motors Ltd. 84,295.4 10,127.1 2,172.3 1,616.5 21.4% 16.0% 12.4 16.4 0.0 108.4 26.0 5.1 21.4 

Samvardhana 
Motherson 
International Ltd.

60,784.5 62,831.7 4,461.4 801.4 7.1% 1.3% 13.6 9.2 0.9 4.0 18.6 2.4 8.6 

Hero MotoCorp Ltd. 56,907.4 29,551.3 3,444.8 2,528.1 11.7% 8.6% 16.2 20.7 0.0 62.3 14.9 2.9 9.3 

Ashok Leyland Ltd. 43,299.0 26,110.3 2,765.2  (293.0) 10.6% -1.1% -3.9 5.3 3.3 0.9 18.1 4.5 16.6 

TVS Motor Company 
Ltd.

41,788.7 24,355.3 2,754.6 728.4 11.3% 3.0% 17.7 11.3 3.5 2.1 25.4 6.0 18.4 

Bharat Forge Ltd. 32,076.7 10,461.1 2,015.9 1,110.1 19.3% 10.6% 18.5 13.9 0.9 9.8 21.5 3.8 13.4 

Escorts Kubota Ltd. 22,868.0 7,238.4 951.2 765.0 13.1% 10.6% 12.2 16.4 0.0 69.3 17.0 1.9 13.3 

Source: ACE Equity & Bloomberg

demand-supply mismatch, waiting period for best-selling 
models has gone up significantly. However, 2Ws were 
not been able to match the performance of PV & CVs 
and remained laggard. During 1QFY23, 2Ws sales grew 
by low single-digit of 5% YoY and 2% QoQ. However, 2Ws 
segment witnessed MoM improvement in June. Domestic 
2Ws industry has been under performing even before 

COVID-19pandemic owing to increase in 2W price led 
by increase in insurance prices, safety and pollution 
standard, as well as significant input cost pressure. 
However, it is expected that overall auto volume to 
improve gradually every month over the next 3-4 months 
backed by favourable monsoon-led rural recovery and 
upcoming festive season.

Though the domestic auto sector has been going through 
the rough phases since 2018, recovery seems to be on the 
cards. Sales volume in 1QFY23 across segments indicates 
that the sector is recovering though the pace of recovery 
is gradual. Further, some green shoots are also visible 
for the sector, as the semiconductor shortage has started 
easing and commodity inflation has also started receding, 
providing much-needed relief to the auto players on 
margin front. Decline in crude oil price is one of the 
big positive for the auto sector, as it would improve 

consumer sentiments. Above normal monsoon so far in 
2022 and higher MSP for Kharif crops will also help in 
recovery of rural demand. Further, after 2 year of COVID 
pandemic, the upcoming festive season could be the game 
changer for the auto sector. However, the ongoing global 
geopolitical issues amid Russia-Ukraine war have deeper 
impact on businesses environment, which create negative 
demand sentiment. It is expected that the domestic auto 
industry would post healthy growth in FY23, primarily 
driven by PV & CV segment.

PV & CV Sales Trend Since the begining of COVID  
(only listed companies)

Source: Companies
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Q1FY23 Management  
Earning Concall

MANAGEMENT CONCALL

Tata Consultancy Services 
Ltd.
  The company has started FY23 on 

a stronger note with CC revenue 
growth of 16.2% YoY and 15.5%. 

  The company announced salary 
increase by 5-8% and higher for 
top performers, which impacted its 
operating margin apart from higher 
sub-contracting cost and supply side 
issue. 

  USD revenue grew by 10.2% YoY to 
US$6,780mn, while its CC revenue 
in INR terms grew by 16.2% YoY and 
15.5% to Rs52,758 crore.

  Effective tax rate came in at 25.5% 
in 1QFY23.

  The company has receivable of 63 
days outstanding in 1QFY23, which 
was down by 1 day vs. 4QFY22. 

  With net addition of 14,136 employ-
ees in 1QFY23, the company’s total 
work force stood at 606,331. The 
workforce continues to be very 
diverse, comprising of 153 nationali-
ties, while women account for 35.5%.

  LTM attrition stood at 19.7% in 
1QFY23, which is expected to rise in 
2QFY23 before it starts tapering.

  The company delivered good 
growth across verticals, led by Retail 
and CPG.

  Growth was led by Retail & CPG 
(up 25.1%), Communications & Media 
(up 19.6%), Manufacturing (up 16.4%) 
and Technology & Services (up 
16.4%). BFSI grew by 13.9%, while Life 
Sciences & Healthcare witnessed 
11.9% growth in 1QFY23.

  Among major markets, North 
America led the growth (up 19.1%), 
while Continental Europe and the UK 
grew by 12.1% and 12.6%, respectively. 
Amongst emerging markets, India, 
Asia Pacific, Latin America, Middle 
East & Africa grew by 20.8%, 6.2%, 
21.6%and 3.2%, respectively in 1QFY23.

  Cognitive business operations 
saw strong demand in areas like 

Data centre and Network Services, 
Customer Experience Management, 
HR Operations, Supply Chain, 
Digital Workplace and Verticalized 
Operations.

  There was strong, broad-based 
demand across different services, 
led by Cloud, Consulting & Service 
Integration, Cognitive Business 
Operations and Enterprise Appli-
cation Services. Key themes, which 
drove G&T demand in 1QFY23, were 
Customer Experience, Cloud Trans-
formation and Sustainability.

  In 1QFY23, the company witnessed 
robust client addition in all business 
buckets. It added 9 new clients in 
US$100mn-band (taking the clients 
base to259), while it added 19 new 
clients in US$50mn-band. 

  All the demand drivers are in 
place with Cloud adoption witnessed 
strong traction. The company won 
4 regional partner awards from 
Microsoft.

  A leading US based freight railroad 
operator selected TCS as a strategic 
partner to transform its complete IT 
landscape and support operations, 
locomotives and assets to enhance 
employee experience and productiv-
ity. TCS will leverage Ignio, Cognix 
and MFDM as part of its “Right-fit 
Automation” for Digital Operations.

(TCS) In 1QFY23, 
the company 
witnessed robust 
client addition in all 
business buckets. It 
added 9 new clients 
in US$100mn-band 
(taking the clients 
base to259), while it 
added 19 new clients 
in US$50mn-band.
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  The company has all time high 
order book with TCV of US$8.2bn. 
BFSI has order book of US$2.6bn 
followed by Retail (US$1.2bn). 

  Demand environment continues to 
remain very strong. 

  The company does not see any 
budget cancellation. Overall, it is very 
vigilant and maximising the contacts.

  TCV is a forward looking numbers. 
Looking at the pipeline, 1.2x book-
to-bill ratio is good and the company 
does not see any alarming sign.

  The company continues to invest in 
its strength. On operating capacity, 
the company has built up the capacity 
and is confident of withstanding any 
type of volatility.

  Wage increase and higher attrition 
impacted its margin in 1QFY23. The 
company expects margin pressure to 
improve sequentially.

  The spending on technology 
continues to rise. 

  Sub-contracting cost stood at 9.7% 
of revenue (up 7%), which it plans to 
stabilize at 7%.

  While the company was aggres-
sively hired throughout last year, 
hiring will be at ~40,000 this year.

  Both in the UK and North America, 
deal closure and demand continue to 
remain normal. But the cost of living 
has increased in the UK, although 
these are all macro level concerns.

  Margin was subdued in 1QFY23 due 
to full wage hike. 

  The company is seeing smaller 
increase in existing contracts, while 
the newer contracts come at better 
pricing. Overall, the net realization 
growth is negative on sequential 
basis.

  In the US, the expectation is that 
if recession comes it will be shallow. 
However, in Europe, the expectation 
is that the impact of recession will be 
deeper.

  Higher sub-contracting cost is also 
due to supply chain disruption. But 
the sub-contracting cost will come 

down in tandem with improvement 
in travel and mobility.

  The company does not see any 
significant slowdown in Europe, as 
it witnessed a decent 12% growth. 
However, as per the clients’ com-
ment, there has been more concern 
about slowdown compared to the US 
clients.

  The company believes the 
investment in strategy will pay off 
positively.

  Last year, the company saw full 
impact of supply side issue on its 
margin, which is very unlikely in 
FY23.

  The company expects the operating 
margin to be on increasing trajectory 
and expects to return to 4QFY22-level 
by the end of FY23. 

  The employee reward system is 
very holistic, while the employee 
retention strategy is holistic as well.

  The company expects attrition to 
start tapering in the next 3-4 months.

  The regional markets are very 
volatile and they fall on the emerging 
market buckets. 

  If the demand environment contin-
ues to be robust in FY24, the company 
will continue to hire more.

  The company doesn’t see any 
change in order pipeline and book-
to-bill ratio of 1.2x looks good.

  Deal wins comprise of all large, 
medium and small deals. Onsite 
salary hike was~4-5% in 1QFY23. 

HCL Technologies Ltd.
  The company continues its forward 

journey with new strategic plans.

  It has started FY23 with on a strong 
note with 1.1% QoQ and 11.2% YoY 
growth in revenue.

  Services business grew by 2.3% 
QoQ and 19.0% YoY in  CC terms, led 
by Engineering and R&D Services. 
Products & Platforms business grew 
by 5.1% QoQ.

  The company reported EBIT 
margin of 17.8%,which was under 
pressure because of higher employee 
cost and talent acquisition cost along 
with elevated sub-contracting cost.

  In CC terms, Engineering and R&D 
Services grew by robust 3.7% QoQ (up 
23% YoY), driven by traction in digital 
engineering and IoT works.

  In CC terms, IT and Business Ser-
vices grew by a healthy 2% QoQ (up 
18.1% YoY), driven by acceleration in 
cloud transformation and application 
and data modernization.

  The company witnessed all-round 
YoY growth in Services (ITBS &ERS) 
across verticals in CC terms. 

  In terms of geography, growth was 
led by Europe (up 22.5%), followed by 
the US (up 17.5%).

  One of the largest healthcare 
services providers in the US selected 
HCLT as its strategic technology 
partner in a multi-year engagement 
to manage end-to-end technology 
operations.

  A Europe-based health and biosci-
ence company signed an integrated 
IT-led business transformation deal 
with HCLT. 

  A large global European bank chose 
HCLT for cloud transformation and 
hybrid cloud operations. HCLT will 
provide a stable hybrid platform and 
support migration of a large Oracle 
footprint onto Exadata cloud.

  A leading global life sciences com-
pany based out of Europe extended 
its relationship with HCLT to enable 
end-to-end security operations 
for the entire digital, IT and OT 
landscape.

(HCL Tech) In 
CC terms, IT and 
Business Services 
grew by a healthy 
2% QoQ (up 18.1% 
YoY), driven by 
acceleration in cloud 
transformation and 
application and data 
modernization.
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  HCLT won 16 large services and 
products deals across diverse 
industry verticals like Life Sciences & 
Healthcare, Technology, Manufactur-
ing and Financial Services.

  The company’s deal pipeline 
continues to remain strong. HCLT 
witnessed strong booking perfor-
mance in 1QFY23, with TCV of new 
deal wins coming in at US$2,054mn 
(up 23.4% YoY). 

  The company continues to expand 
its onshore delivery centre and it has 
recently expanded its Canada service 
delivery centre.

  During the quarter, the company 
won Microsoft Partner of the Year 
Award 2022 for Healthcare and Life 
Sciences (global winner), UK Micro-
soft Partner of the Year Award 2022 
(country winner) and the Microsoft 
Supplier Prestige Award 2022 for 
Showstopper of the Year. 

  HCLT aims net zero carbon emis-
sion by 2040.

  The company has a broad focus 
across the key themes of Digital, 
Engineering and Cloud. It offers 
services and products through 3 
business units i.e., IT &Business 
Services (ITBS), Engineering and 
R&D Services (ERS) and Products & 
Platforms (P&P).

  The company looks forward to FY23 
with lot of optimism. It continues to 
lead the industry with innovation and 
deliver offerings in an agile manner 
with a global workforce.

  Net hiring stood at 6,000in 1QFY23, 
which stood at 34,000over the last 12 
months.

  Europe business witnessed fastest 
growth during the quarter (up 22.5%), 
followed by the US (up 17.5%) and 
RoW (up 18.2%).

  The company expects to grow 
by 12-14% in CC terms in FY23 and 
expects EBIT margin in 18-20% range.

  HCLT remains optimistic of 
closing FY23 in the lower-end of EBIT 
margin.

  It generated OCF to the tune of 

US$2,013mn and FCF of US$1,762mn 
(112% and 98% of net income, respec-
tively)on LTM basis in 1QFY23.

  The 12month EPS stood at Rs50.06 
(up 0.6% QoQ and 2.8% YoY). 

  The company has declared a 
dividend of Rs10/share, marking the 
78th consecutive quarter of dividend 
pay-out.

  The YoY headcount growth was 
20% and same was the revenue 
growth. The company has not 
moderated the hiring trend amid the 
robust demand environment. It plans 
to hire 10,000 freshers in 2QFY23.

  EBIT margin witnessed 100bps 
impact owing to higher outsourc-
ing services and sub-contracting 
cost, while the rest impact can be 
attributed to higher talent acquisition 
cost and elevated travel cost.

  Deal pipeline remains robust and 
the company is confident of achieving 
the desired growth in FY23.

  Nearly 70-80% clients agreed 
with company’s wage inflation and 
factored in the contract price.

  For FY23, the company expects 
EBIT margin to be the lower end of 
18-20% guidance.

  HCLT expects attrition and overall 
hiring cost to remain elevated. It has 
to take some measures to reduce 
outsourcing or sub-contracting cost.

  Usually, 1Q has been the lowest 

margin quarter for last 3 years. Gen-
erally, the company sees improving 
trend in margin from 2Q.

  The company is confident of 
achieving the lower end of EBIT 
margin in FY23. It sees some up-tick 
in margin in 2QFY23 and 3QFY23 with 
some moderation in 4QFY23. 

  Utilization continues to be the 
levers, which the company wants to 
improve, as it hired 34,000 employ-
ees in FY22, which involved lot of 
training.

  The company has done everything 
to improve the EBIT margin from 
17% during the quarter. It has been 
utilizing all levers to improve the 
margin in 2QFY23.

  HCLT has reported highest growth 
of 19% YoY in services in the industry.

  The company believes the booking 
momentum to continue, which will 
help it to do well in subsequent 
quarters and in FY24.

  The company utilized the additional 
capacities, which it created earlier. 

  Its attrition rate is significantly 
lower in the industry.

  HCLT doesn’t envisage any 
slowdown scenario, as the booking is 
close to an all-time high.

  The company remains optimistic 
on demand pattern supported by 
strong order pipeline and booking. 
However, it has to work on margin 
front in the coming quarters.

Hindustan Unilever Ltd.
  During the quarter, top-line grew 

by 19% YoY with decent 6% YoY 
growth in volume. 

  The company continued to grow 
significantly ahead of the market, 
gaining value and volume market 
shares.

  EBITDA margin remained healthy 
at 23.2% despite unprecedented infla-
tionary headwinds. Overall, it marked 
a good beginning to FY23.

  The company hiked prices by 12% in 
1QFY23 vs. 10% in 4QFY22.

(HCL Tech) The 
company’s deal 
pipeline continues 
to remain strong. 
HCLT witnessed 
strong booking 
performance 
in 1QFY23, with 
TCV of new deal 
wins coming in at 
US$2,054mn (up 
23.4% YoY).
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  Inflation has been the big challenge 
for the industry for past couple of 
quarters with the prices of several 
commodities rising to decadal high.

  Brent crude oil price, caustic soda, 
Polyethylene increased 50%, while 
the palm oil prices eased from the 
peak. The other source of inflation 
is currency depreciation. Dollar 
strengthened against INR, which led 
to inflation.

  In June quarter, market grew at 
mid-single-digit with weak rural 
growth. 

  The company witnessed value 
growth led by higher prices.

  The company started to navigate 
the short-term challenges keeping in 
mind the consumer demand.

  The company is focusing on premi-
umization and investing to augment 
market penetration. Its focus is to 
add value to the customers through 
product development. 

  The company continues to focus 
on digitalization. Its B2B Sikhar app 
serves 9.5 lakh outlets. Thus, the dig-
italisation channel accounts for~20% 
of total business.

  The company continues to drive 
productivity improvement and take 
calibrated pricing actions.

  The company targets net zero 
emissions by 2039. 

  The company  gained market share 
across categories.

  Home Care grew by 30% with flat 
margin at 18%. BPC revenue grew by 
17% but margin remained under pres-
sure due to higher commodity prices. 
Foods &Refreshments revenue grew 
by 28% YoY in 1QFY23. 

  Home Care delivered 30% growth 
driven by strong performance in Fab-
ric Wash and Household Care. Both 
categories grew in high double-digit 
with all parts of the portfolio per-
forming well.

  The company took calibrated price 
hike across Fabric Wash and Home 
Care portfolios to mitigate input 

cost pressure. It launched Comfort 
Delicates (specially made for delicate 
clothes) in 1QFY23. 

  Beauty & Personal Care growth 
of 17% was broad based. Hair Care 
grew in high double-digit led by 
strong performance in premium 
portfolio. Soaps delivered price-led 
double-digit growth driven by strong 
performance in Lux, Dove and Pears.

  Premium portfolio in Skin Care 
performed well and is significantly 
ahead of pre-COVID levels.

  Close-up continued to grow in Oral 
Care segment.

  Foods & Refreshment grew by 9% 
driven by solid performance in Ice-
cream, Coffee and Food Solutions. 
Ice Cream had a very strong quarter 
across brands and formats taking 
it significantly ahead of pre-COVID 
levels.

  Health Food Drinks continued to 
gain market share and penetration 
increased on the back of focused 
market development actions. Foods 
grew in double-digit led by Jams.

  Performance has been strong on 
both top-line and bottom-line front.

  Financial income was higher in 
1QFY23 due to higher treasury gain.

  Effective tax rate is pegged at 
26%for FY23.

  The company expects that COGS to 
remain elevated in September quar-
ter. Looking ahead, the near-term 
growth would be led by price hike. 

  The company expects sequen-
tial improvement in margin from 
December quarter onwards.

  With most commodities remaining 
elevated and consumption of higher 
cost pipeline inventory, the com-
pany expects September quarter to 
see more inflation vs. June quarter 
and the margin will remain under 
pressure.

  Softening prices of some commod-
ities would positively impact sequen-
tial margin from December quarter 
onwards.

  The company added Rs900 crore 
on top-line on the back of innovation, 
which is important to drive growth, 
as it helps in driving the penetration 
in the categories with low level of 
penetration.

  Innovation in premium categories 
is margin-accretive. At times, the 
investments in some products results 
in short-term challenges on margin 
font, but the focus is to increase the 
penetration of these products.

  The mass range of colour cosmetics 
has also gone up. Premium products 
are increasing both in value and 
volume terms. The company is very 
optimistic about colour cosmetic 
business, which has rebounded 
strongly.

  The company continues to focus 
on fundamental of the business and 
market share gain has been superior. 
It witnessed the highest market share 
gain in 1QFY23. 

  From value growth perspective, 
rural demand remained at low 
single-digit. From value perspective, 
total FMCG growth stood at 7% 
(Urban: 9% &Rural: 4%). However, 
from volume perspective, the rural 
growth was negative.

  The government has undertaken 
good initiatives by giving fertilizer 
subsidies and lending support to 
rural areas. Rural demand is expected 
to bounce back in the coming quar-
ters with good monsoon and likely 
rise in crop realization. 

  The Home Care growth was mainly 

(HUL) The company 
continues to focus 
on digitalization. 
Its B2B Sikhar 
app serves 9.5 
lakh outlets. Thus, 
the digitalisation 
channel accounts 
for~20% of total 
business.
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price-led but there was also some 
volume growth. The company’s strat-
egy is to grow consumer franchise 
and protect margin.

  The company’s products are supe-
rior to the competitors and it is also 
focusing on market development.

  The company has been seeing 
unprecedented market share gain for 
last couple of quarters. 

  Price hike has not been propor-
tionate to commodity price inflation. 
The commodity price rose by 20% in 
1QFY23, while the company hiked the 
price by only 12%. 

  The company continues to focus on 
gaining market share both in terms of 
volume and value.

  Inflation is in the beginning of 
tapering down and once it starts 
tapering, real volume growth will 
take place.

  In June quarter, net material 
inflation was 20%. Though palm 
oil price came down, the prices of 
several commodities remain elevated. 
Further, the INR depreciated against 
USD, which will keep inflation on 
higher side in September quarter as 
well.

  In September quarter, the com-
pany will still hold higher inventory 
cost. It has not priced in the peak of 
inflation. 

  Tea category witnessed deflation on 
YoY basis. In case, the palm oil price 
remains benign and other commod-
ity prices start to come down, the 
company will slow down the price 
hike from December quarter.

  When the inflation will come down, 
then company expects competitive 
intensity to go up as well.

  In case, India’s GDP grows by 7-8%, 
restoration of pre inflationary regime 
EBITDA margin will be easy for the 
company.

  In Health Care segment, the com-
pany gained the highest market share 
in a decade. There are many products 
in Skin Care segment, where the 
market penetration is as low as 20%. 

Thus, there is huge headroom for 
growth in Skin Care segment.

  Beauty &Personal Care will be one 
of the fastest growing segments, led 
by increasing per capita income. In 
Hair Care segment, the company is 
growing at healthy pace and enjoys 
50% market share.

  Lakme has the highest Instragram 
followers vis-à-vis any beauty brand 
in the country. Due to high followers, 
Lakme’s 40% sales come from digital 
channel.

  Volume growth of 6% was across 
categories and broad-based as well. 
There are two types of consumer 
behaviour i.e., down trading and 
downgrading. There has been down 
trading but not downgrading.

  The company is very optimistic on 
Health & Food drinks categories, as 
nutrition level in India is very low 
compared to other countries.

Gland Pharma Ltd.
  Key supply chain issues and short-

age of APIs impacted the company’s 
performance in 1QFY23. 

  The company will be able to see 
normal domestic production from 
next quarter.

  Two production lines were shut-
down in 1QFY23, which resumed pro-
duction in July. The company expects 
production loss will be recovered in 
the next quarter.

  The company continues to invest in 
R&Ds and filled 6 ANDAs in 1QFY23. 

  China remains a key geographic 
focus and the company expects to 
start receiving approvals for at least 
a couple of products in FY23, as the 
inspection has been waived off. The 
company has finalized next set of 
product filings for China with an 
addressable market size of ~$1bn. 

  The company has ensured timely 
launch of new products and com-
mercialized key products such as 
Bortezomib, Pemetrexed, Pantopra-
zole and Cyanocobalamin in the US 
market.

  As of Jun 30, 2022, the company 
made 316 ANDA filings in the US, 
out of which 255 were approved and 
61 are pending for approval. The 
company has total 1,567 product 
registrations globally.

  Delay in input material supplies 
significantly impacted the company’s 
ability to take up orders in Rest of the 
World (RoW) market. The company 
expects business to get normal in the 
quarter to come. 

  The company’s key markets 
continue to remain MENA, LatAm 
and APAC. It registered additional 
products in new geographies in 
1QFY23.

  The company’s core markets i.e., 
the US, Europe, Canada, and Austra-
lia accounted for 82% of revenue in 
1QFY23compared to 65% in 1QFY22, 
driven by strong demand. 

  However, the quarter was impacted 
by shortage of APIs and supply chain 
disruption.

  India market accounted for 6% 
total revenue in 1QFY23 compared to 
16% in 1QFY22. India B2B sales were 
impacted due to planned shutdown 
of Insulin line in 1QFY23 and higher 
sales of COVID drugs like Remdesivir 
and Enoxaparin Injection in the year-
ago quarter. 

  China will remain a key geographic 
focus area for the company.

  Overall business remains robust 

(Gland Pharma) 
Delay in input 
material supplies 
significantly 
impacted the 
company’s ability 
to take up orders in 
Rest of the World 
(RoW) market. The 
company expects 
business to get 
normal in the 
quarter to come.
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and the company is focused on 
delivering quality products to the 
customers.

  Other income in 1QFY23includes 
forex gain (Rs34 crore) and interest of 
deposits (Rs37 crore). 

  The company managed to maintain 
EBITDA margin on higher band in 
1QFY23. Due to power shortage, it had 
to buy power from outside resulted in 
increased in power cost.

  Effective tax rate stood at 25.7% in 
1QFY23.

  Total R&D expense stood at 
Rs41crore (4.8% of revenue) in 
1QFY23. 

  The cash conversion days stood 
at 241 days. Payment days are on 
the higher side, as the company is 
building inventory.

  Primarily, the supply chain issue 
impacted its performance. Total sales 
in the US market grew by 6% QoQ but 
declined by 4% YoY basis.

  The US sales were impacted due to 
shortage of syringes.

  On domestic front, shutdown of 2 
plants, syringes shortage and higher 
YoY base due to sale of COVID drugs 
adversely impacted the performance.

  Most launches in the US market will 
happen in next quarter or the end of 
the current quarter.

  The company plans to incur 
~Rs300 crore capex in FY23. It will 
add capacity in complex injectable 
segment.

  In CDMO biotech business, the 
company had discussions with 4 
customers in 1QFY23. 

  The company lost Rs25 crore rev-
enue in the US, Rs100 crore in RoW 
and Rs40 crore in domestic markets 
in 1QFY23. 

  Last year, the company’s partners 
had 3-6 months inventory, which will 
come back in next few quarters.

  The company is confident of new 
suppliers in RoW markets, which will 
not disrupt the supply chain, going 
ahead. 

  Incremental rise in staff cost in 
1QFY23 was due to addition of staffs 
and wage hike and one-time bonus.

  The company expects India busi-
ness to reach the milestone of Rs100 
crore in next quarter.

  For the complex products, the 
company collaborates with partner.

  It is difficult to recover fully the 
quantum of revenue lost in 1QFY23. 
The company doesn’t see any 
demand slowdown, as some complex 
molecules are growing by>80-90%. 
However, there are some concerns 
with the older molecules.

  The company is confident of 
maintaining the growth run rate in 
next 2 years. 

  The company expects margin in the 
excess of 30%in next 2 years.

  The worst has already happened 
and in case everything goes normal, 
margin will get normalized.

  The company is not worried about 
the demand in RoW markets. It is 
only concerned about APIs supplies, 
which impacted the business.

  For syringes, there are very few 
players and there are very few 
approved syringes suppliers in the 
US. Whilst the company has already 

contract with syringes suppliers, they 
were not able to supply due to higher 
demand over last 2 years. 

  In US, some products are exclusive 
and some are not. The big products 
are mainly exclusive contracts with 
the partners.

  Major chunk of cost is fixed in 
nature. Thus, the company has 
leverage effect when the sales witness 
immense volatility. 

  The company expects normaliza-
tion to happen in Domestic and RoW 
markets in 2QFY23. However, it will 
take 3-4 months for Brazil and other 
LatAm markets to get normalized.

  The impact of pricing pressure in 
US is 1% (same as last year). But, this 
1% impact will have 10% impact on 
the topline. 

  The company anticipated delivery 
of syringes in the beginning of May, 
which happened in late June and  
impacted its overall quarterly busi-
ness. The syringes are not only linked 
to the US markets but also linked to 
other regulated markets as well.

  The impact of low syringe supplies 
in US was Rs25 crore, which was large 
in other markets.

  COVID-related loss during the 
quarter was Rs80 crore in domestic 
market. 

  There is no concern with regard 
to contracts and if there are enough 
syringes,the company will be able to 
maintain the growth run-rate in the 
coming quarters.

  Gland pharma is global injectable 
platform for Foshun Pharma and 
there is no inter-dependency.

HDFC Bank Ltd.
  Key economic indicators continue 

to remain strong.

  Added 36 branches in 1QFY23; plans 
to add 250 more branches in FY23. 

  Issued 1.2 mn new cards in 1QFY23, 
taking the total number of card users 
to 17.6mn. 

  Retail advances grew by 21.7% YoY 

(Gland Pharma) 
The company 
anticipated delivery 
of syringes in the 
beginning of May, 
which happened 
in late June and 
impacted its overall 
quarterly business. 
The syringes are 
not only linked to 
the US markets but 
also linked to other 
regulated markets 
as well.
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and 4.9% QoQ; excluding auto and 
2W (loans faced supply chain issues), 
retail loans grew 25% YoY. 

  Card spends grew by 24% QoQ. 

  The bank delivered 28.9% YoY 
growth in commercial and rural 
banking.

  It will launch few digital products 
in 2QFY23. 

  Retail accounted for 92% of its fee 
income.

  Trading and MTM losses can be 
attributed to adverse movement in 
bond yields.

  GNPA included 18bps standard 
loans (included since one other facil-
ity was NPA, hence core GNPA ratio 
stood at 1.1%). Agricultural segment 
had a seasonal impact. GNPA ex-agri, 
stood at 1.03% in 1QFY23 vs. 1.01% in 
4QFY22. 

  Slippage ratio stood at 0.5% or 
Rs7,200 crore, ex-agri and one-offs, 
slippages stood at 38bps. Recoveries 
and upgrades stood at Rs3,000 crore 
(22bps). Write-offs stood at 17bps. The 
bank did not sell any stressed asset in 
1QFY23. 

  Cheque bounce rates remained 
lower than pre-COVID levels. 
Restructured loans, as per the frame-
work stood at 76bps (Rs10,750 crore). 

  PCR stood at 73%(no technical 
write-offs). Contingent and floating 
provisioning stood at Rs11,100 crore, 
general provisioning stood at Rs6,500 
crore. Specific +General+ Floating 
provisioning stood at 1.25% of GNPA.

  Recoveries stood at 23bps in 1QFY23 
vs. 26bps in 4QFY22. 

  CRB loans grew by  28-29% YoY 
across segments i.e., MSMEs and 
Agri, driven by geographic expan-
sion. The bank has strengthened on 
relationship side, since CRB loans 
are driven by relationships. In India, 
MSME is 1/3rd of GDP participation 
and the bank wants to ride on the 
same. The bank has penetrated up 
to 20-25% in banking system. Post 
physical and RM expansion strategy, 
it wants to cash in on the same.

  Wholesale loans witnessed rate 
dislocation in 1QFY23, as rates moved 
up and few customers were offered 
lower rates by other banks and HDFC 
Bank didn’t endeavor to keep those 
loans at lower price. It was ~Rs40-
50,000 crore. 

  Agri, wholesale and one-off con-
tributed 10bps to slippages. 

  AFS book has 3 components: (1) 
corporate bonds; (2) participation 
certificates; and (3) GoI securities. IFR 
is slightly >2% and the bank chose not 
to utilize it. 

  Retail Growth: Ever since, the bank 
came back from COVID-19, growth 
has been good (5% QoQ). Though the 
retail segment has been hampered 
by various supply chain issues, the 
growth is good. The bank sees good 
demand across products including 
gold loans. Card loans have very good 
strength, discretionary spends have 
gone up which could be seasonal as 
well as increase in travel and hotel 
spends. The second aspect is that 
travels are converting into loans but 
will take time to utilize the credit 
lines fully, which is at ~75% now. 
Revolve rate pick-up is yet to happen 
for which spends need to happen. In 
case credit line utilization happens, 
there would be improvement in 
revolve rates and the bank sees it 4-5 
quarters away. Once discretionary 

spends happen, the people will get 
back to pre-COVID levels and revolve 
rates would improve. 

  Deposit Rates: Time deposit rates 
have increased slightly over 1-2 
months. Competitive pricing needs to 
prevail as well as volume. The bank 
doesn’t intend to be price leader. 

  Merger of HDB Financial and 
HDFC Life: The RBI’s NOC for 
scheme of amalgamation doesn’t have 
anything to do with HDB Financials 
since its part of HDFC Bank. For 
HDFC Life, as per the RBI norms, 
the bank’s holding in life insurance 
subsidiary have to be either 30% or 
below or 50% or above. Currently, 
the bank’s stake in HDFC Life is 
47.8% and it needs~2.2% increase in 
holding. The bank has sought the 
RBI’s permission in this regard. 

  Branch Expansion: The bank added 
36 branches in 1QFY23. It plans to add 
up to 250 branches in FY23. 

  PSL Certificates: There are several 
strategies to grow PSL certificates. In 
the past 2 years, when retail partic-
ipation was lower, PSL component 
was lower as well. However, organic 
growth contributes 2/3 to growth in 
PSL certificates and there are other 
tools at dispensation as well like RIDF 
and take into account credit costs. 
However, there is no pre-determined 
formula, which gives better return. 

  Expenses: Credit cost has been 
benign compared to pre-COVID level 
and the bank has taken opportu-
nities to spend on people, tech and 
branches. Cost to income stood at 
39.6%. As retail business picks up, 
there are upfront costs. Notably, 
pick-up in retail loans happens with 
a lag. As retail has now picked up, 
there could be QoQ variation in C/I 
ratio, but it would eventually get to 
mid-30s, when the bank gets back to 
full normalization. 

  Asset quality is expected to improve 
in next1-2 quarters

  NIM: Loan re-pricing started in 
May and there a 3-6 months cycle. 
The bank expects tailwinds of rates 
to go up. About 45% of book is fixed 

Ever since, the bank 
came back from 
COVID-19, growth 
has been good (5% 
QoQ). Though the 
retail segment has 
been hampered by 
various supply chain 
issues, the growth is 
good. The bank sees 
good demand across 
products including 
gold loans...HDFC 
Bank
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and 55% is floating. From NIM point 
of view, wholesale : retail mix stands 
at 45:55. Macro demand in CRB and 
retail is quite good and high. The 
bank will not turn away a wholesale 
loan, if the pricing is right and return 
is good. Nevertheless, retail and CRB 
see good demand and faster growth 
rate.

  Hiring: There is no pre-determined 
number, it depends on productivity. 
Technology spending, as a percent-
age of total expenses, stands at 8-9, 
which may vary on QoQ basis. 

ICICI Lombard General 
Insurance Company Ltd.
  GI industry growth driven by health 

insurance and auto insurance.

  CV segment grew robustly, while 
2W remained below pre-pandemic 
level.

  Commercial lines grew in line with 
the economy.

  GI industry GDPI grew by 23%in 
1QFY23.

  Combined ratio for the industry 
stood at 118.1% in FY22 vs. 112.2% in 
FY21.

  Revision in base premium for 
motor third party is effective from 
June’22.

  The company launched motor 
floater add-on cover recently 
to provide convenience to the 
policyholders.

  Motor grew in line with the indus-
try, while CV-mix increased by 24.5%.

  EV is a focus area of the company 
and it maintains leadership in this 
segment with estimated market share 
of 14% in PV and 54% in 2W segment.

  Retail health agency channel 
premium grew by 18.3% in 1QFY23. 
Investment in retail health has paid-
off. Retail health agency business 
headcount (including new hires) 
stood at 1,101. 

  Bancassurance and key relationship 
grew by 49.4% in 1QFY23, within 
which ICICI Bank distribution grew 
by 30.5% and non-ICICI bank distri-
bution grew by 61.5%.

  Business sourced by digital team 
grew by 30.7% (website: 21.1% and 
strategic alliance partners: 170.8%). 
Digital revenues accounted for 3.9% 
of overall GDPI.

  Commercial lines witnessed growth 
in 1QFY23driven by 18.7% in SME 
segment.

  The company remains on track to 
focus on distribution engines and 
rationalizing cost. 

  The company’s GDPI growth grew 
by 28.2% vs. the industry growth of 
23%.

  Capital gain stood at Rs0.32bn in 
1QFY23 vs. Rs3.2bn in 1QFY22. 

  Motor insurance: On OD side, 
the company witnessed higher 
claims frequency than last year, as 
utilization of vehicles has increased. 
However, it did not witness increase 
in average claim side. Pressure on 
loss ratios remains. On TP side, while 
increase in base rate will not cover 
inflation, the company expects to see 
how the courts begin to adopt the 
intimation process and if that comes 
through, it could be positive in case it 
is implemented. 

  There is a large amount of business 
for which people buy TP only and 
they could buy OD as well. 

  Investments: The company 

continues to make investments in 
health agency distribution, digital and 
claim services. Even in digital, there 
is higher contribution from website 
as well as alliance in digital channels. 
The 3rd area will be investments in 
excellence in claim services. Aggre-
gate growth in management expenses 
stood at 28% in 1QFY23. While there is 
some sense of operating leverage, the 
investments will continue and play 
through next several quarters.

  Health Segment: Slowdown can be 
attributed to base effect in industry. 
Agency business grew by 18%. On 
bancassurance, there was a headwind 
last year, but ICICI Bank started 
selling indemnity products, which 
drove 30% growth. New bancassur-
ance tie-ups grew by 65%. Overall 
bancassurance grew by 50%. 

  Crop Segment: Bharti AXA had 2 
states i.e., Karnataka and Maharash-
tra. Maharashtra has launched new 
scheme where loss range is capped 
between 80-110 scheme. If loss ratio 
is <80, the company will return the 
premium and if it is >110, the state 
will pay to the company. Aggregate 
crop numbers will be very similar 
to last year. Reinsurance loss goes 
away since the loss is capped at 110% 
in Maharashtra. There will be timing 
difference with reference to booking 
of crop scheme.

  On Motor, the company will 
focus on segments, which could be 
higher on LR but lower in term of 
cost of distribution, which will be 
RoE-accretive. 

  Net retention ratio between FY22 
vs. Q1FY23 is not comparable, as 
corporate renewals typically happen 
in the first quarter. 

  Investment Yield: Drop is driven by 
lower capital gains of Rs32 crore in 
1QFY23 vs. Rs327 crore in 1QFY22 and 
Rs102 crore in 4QFY22. 

  NWP Ratio: Recognition of earn-
ings remains the same. Growth 
revival and unwinding of earnings 
result in gap between NEP and NWP, 
which will converge over the next 
several quarters.

The company 
continues to make 
investments in 
health agency 
distribution, digital 
and claim services. 
Even in digital, 
there is higher 
contribution from 
website as well as 
alliance in digital 
channels...ICICI 
Lombard General 
insurance
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  Commission Ratio &Manage-
ment Ratio: Net commission ratio 
is a function of what the company 
pays and other part of re-insurance 
commission, which the company 
earns as a part of reinsurance ceding. 
On re insurance side, the outcome 
exhibited 2 positive changes and 
strengthened panel of reinsurers 
and secondly, the terms have also 
been attractive relative to FY22. 
1QFY23 typically forms the bulk of 
the corporate policy renewal cycle, 
and hence the extent of reinsurance 
commission coming to the company 
at the time businesses are booked in 
1QFY23. That’s the reason why the 
commission ratios reflects relatively 
lower numbers than seen in the 
earlier period. 

  Management Expenses: Growth 
in revenue vs. the management 
expenses (commission + operating 
expenses) is relative to revenue with 
growth in GDPI at 28% vs. 27.8% in 
expenses. 

  Commercial Lines: Over the last 
3-4 years, the company has gained on 
commercial segment and it expects 
gain this year also. In April, the 
company witnessed pricing aggres-
sion and thus, it took a back seat in 
1Q, which will pick up in the rest 
quarters of FY23. There is traction 
in SME segment and it expects to 
increase commercial line market 
share in FY23. 

  The company has seen some 
rationalization on OD side. Normally, 
Motor OD rationalizes within a year 
and half, which is expected to happen 
this year. But it needed to watch out 
for since the claim frequency was 
more than anticipated.

  Motor TP loss ratios should be 
looked at annual rates and not 
quarterly basis.

  Motor Book from New Vehicle 
Sales: New and renewal ratio stood at 
40:60 in 1QFY23 (vs. 35:65 in 1QFY22 
and 33:77 in FY22)

  Customer experience is superior 
through the IL Take care app. The 
company tracks the complaints and 

if it goes through the ombudsman, 
the winning ratio is high for the 
company.

  One of the changes on group health 
is a lot of discipline coming in after 
losses last year for the industry as 
a whole. From last July onwards, 
the company has been increasing 
premium. However, the company has 
increased premium by 15% this year, 
which will improve the loss ratios. In 
group health, cost of distribution is 
very low and in case the loss ratios 
are below 90%, it will work out very 
well for the company.

  The company booked Rs10 crore 
sales on IL Take Care app in 1QFY23. 

  Combined ratio is expected to 
remain at the present level, which 
will eventually come down to <100% 
after 2 years.

  Loss Ratios: Corporate - 91%; 
Retail Indemnity - 78%. Quarterly 
loss ratios may not be an appropriate 
comparison. The company witnessed 
relatively high non-COVID claims in 

1QFY23, and it is not sure whether 
trend will continue, going forward. 
The company would run a retail 
indemnity book (new+renewal) with 
loss ratio of 65-70%.

L&T Technology Services 
Ltd.
  Improved operational efficiency 

helped the company to deliver EBIT 
margin of 18.3% in 1QFY23.

  TCV booking stood at same level 
in 1QFY23 as 4QFY22, which was the 
highest ever.

  Transportation: The company 
witnessed 3%/5% broad-based QoQ 
growth in CC terms across sub-seg-
ments i.e., Auto, T&OH and Aero. The 
company is incrementally making 
investments in connected solutions 
in EACV space and pursuing oppor-
tunities in this space in Europe. 
Aerospace &Rail segment is seeing a 
revival of large deal bookings with a 
US$50mn deal in 1QFY23 on the back 
of a stellar long-term deal that LTTS 
won in the prior quarter. Overall, 
it expects the demand to sustain in 
medium-to-long-term driven by 
EACVs.

  Plant Engineering: The company 
witnessed broad-based growth 
across FMCG, O&G and Chemicals 
segments, while secular trend across 
plant modernization and capacity 
expansion, automation and smart 
technologies was seen in 1QFY23. 
Clients are investing in capacities 
across production lines apart from 
investments in digitization and 
automation. Overall, LTTS is positive 
on plant engineering front.

  Industrial Products: Growth in 
Engineering Products was led by 
Electricals and Building automation. 
Looking ahead, the growth will be 
driven by Digital Engineering & 
Robotics, while the focus will be on 
Electrification and renewable energy.

  Telecom & Hi-tech: The company 
won 2 deals in semiconductor space 
and it sees good deal win opportu-
nities. Demand will be there in chip 
space and the company’s investments 
in 5G is paying off. While the large 

Over the last 3-4 
years, the company 
has gained on 
commercial segment 
and it expects gain 
this year also. In 
April, the company 
witnessed pricing 
aggression and thus, 
it took a back seat 
in 1Q, which will 
pick up in the rest 
quarters of FY23. 
There is traction 
in SME segment 
and it expects to 
increase commercial 
line market share 
in FY23...ICICI 
Lombard General 
insurance
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deal pipeline is promising, the com-
pany is choosing investments, which 
are profitable over the long-term.

  Medical: The company is working 
with chipset companies for image 
processing. However, some custom-
ers reduced their budgets due to 
inflation. 

  Engineers filed 25 patents filed 
in 1QFY23.Offerings are rated high 
continuously across US and Europe.

  Outlook: The company is witness-
ing headwinds on inflation, supply 
chain and talent cost front. It remains 
cautious across new-age start-ups 
and newer business lines of clients. 

  With stabilizing attrition rate, the 
company has reaffirmed FY23 outlook 
of 13.5%-15.5% growth in USD terms. 
Revenue projection in CC terms is 
pegged at 14.5%-16.5% (using 4QFY22 
currency rate as base).

  Gains from currency depreciation 
offset by rise in employee cost.

  DSO moved to 80 days in 1QFY23 
from 87 days in 4QFY22. 

  Offshore: Onsite mix is seen at 
57%-58% range for offshore, going 
ahead.

  Client profile numbers is expected 
to improve, going ahead. 

  EBIT Margin: The company 
expects 2QFY23 to have wage hike 
headwinds, which will be offset with 
improved operational efficiency and 
healthy revenue growth and quality, 
productivity and economies of scale. 
However, there is a chance that 
the wage hikes could not get fully 
compensated through these efforts. 
The company expects to keep EBIT 
margin in ~18% range, going ahead.

  Company believes that the guid-
ance of CC growth of 14.5% to 16.5% 
will hold after taking into account the 
wins. Deals in Transportation, Plant 
and Industrial have been witnessing 
strong deals. Medical and certain 
pockets of Telecom and Hi-tech are 
seeing lower ticket sizes, pause or 
budget cuts. Barring Medical Devices, 
there is no cause of concern in other 
divisions. 

  As per a recent report, ER&D 
spends are expected to rise from 
US$1.6- trillion to US$2 trillion by 
2025 and US$2.3 trillion by optimistic 
estimates. Legacy engineering will go 
from US$982 billion to US$1 trillion 
by 2025, while Digital will see growth 
from US$650bn to US$1.3 trillion. 
People are going on vacations and 
airports are jampacked, staffing chal-
lenges will not go away and people 
are turning to automation. Hence, 
Automation and Digital spends will 
continue to expand further. Clients 
are asking for paybacks and larger 
deals take little bit longer. The com-
pany is doing reskilling on its own 
and improving utilization. Overall 
ER&D space remains cautiously 
optimistic.

  Even if growth slows down and 
the oil prices comes down to US$80/
barrel, LLTS believes Oil & Gas, CPF 

spends will continue. People are 
looking at alternative energy very 
seriously and anything to do with 
electric will continue to grow, which 
has impact on Auto and IP etc. Tele-
medicine and Governance will grow. 
Airline traffic will continue to grow 
and there will be new design cycles.

  Top 10 clients: The company does 
not see any challenge on this front 
apart from some QoQ changes.

  Higher employee cost can be 
attributed to investments in talent. 
Full impact of hiring including fresh-
ers will be lead to higher utilization in 
3QFY23.Some resources are trained 
in advance due to 1 or 2 deals, which 
will start generating revenue from 
mid-August. The company made 
more lateral hiring in 1QFY23. 

  Telecom & Hi-tech: Hi-tech-Con-
sumer Electronics, Semiconductor, 
Telecom and Media Entertainment 
and the Platform companies are the 
major sub-segments. Semiconductor 
is going well and there are no project 
halt. There is a pause in Consumer 
Electronics because of supply chains 
issues from China and hence, there 
is some delay in decision-making. 
There is no delay in Media and 
Entertainment segment. Telecom 
operations are going fine albeit with 
some delay. Platforms are seeing halt 
in free money owing to apprehen-
sions over sustenance of model. 

  The great era of COVID-led restric-
tions is easing. The chip situation is 
expected to stabilize by 2023. 

  Automotive: Spend areas are in 
Electric and Hybrid, Autonomous 
and parts of Autonomous, Connected 
Vehicles and Cyber Security. The 
customers are asking of cyber threats 
and hacks on EV cars, which is 
gaining traction. 

  The company has reconfirmed 
US$1bn run-rate either in 2QFY23 
or Q3FY23 and US$1.5bn run-rate by 
FY25.

  Hiring Plans: The company hired 
3,000 freshers last year and will hire 
similar number of employees in the 
current year as well. But the hiring 

The company 
expects 2QFY23 
to have wage hike 
headwinds, which 
will be offset 
with improved 
operational 
efficiency and 
healthy revenue 
growth and quality, 
productivity and 
economies of scale. 
However, there is a 
chance that the wage 
hikes could not get 
fully compensated 
through these 
efforts. The 
company expects to 
keep EBIT margin 
in ~18% range, going 
ahead... 
L&T Technology 
Services
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will be mix of laterals and freshers, 
going ahead. Up-skilling and reskill-
ing strategy will also go on. Notably, 
the solution is not to hire from 
outside rather to train and upgrade 
from inside. 

  Offshoring Opportunity: During 
the COVID times, working model 
was changed. However, things have 
been slowly going back to normalcy. 
Offshoring could reach 57-58% from 
the current level of 56%. Several 
projects have the opportunity from 
moving from onshore to offshore, as 
project matures.

ICICI Bank Ltd.
  LCR stood at 127% in 1QFY23. Thus, 

the cost of deposits stood amongst 
the lowest. 

  The bank is growing its loan book 
portfolio in a granular manner.

  It remains focused on micro market 
and witnessing growth in core 
operating profit in a risk adjusted 
calibrated manner.

  The value of the bank’s merchant 
acquiring transactions through UPI 
grew by 27% QoQ in 1QFY23 (2.3x 
YoY). The bank had a market share 
of~32% by value in electronic toll col-
lections through FASTag in 1QFY23, 
with a 53% YoY growth in collection. 

  Retail loan portfolio (which com-
prised of 53.1% of total loan portfolio 
as of June 30th, 2022) grew by 24% 
YoY and 5% QoQ.

  Credit card spends grew by 2x 
YoY to Rs642.52bn in 1QFY23 from 
Rs570.51bn in 4QFY22. 

  Including non-fund outstanding, 
the retail portfolio accounted for 44% 
of total portfolio as of June 30th, 2022.

  Gross NPAs increased by Rs58.25bn. 
While slippages from Retail, Rural 
and Business Banking stood at 
Rs50.37bn, while Corporate &SME 
contributed Rs7.88bn to GNPAs.

  Notably, Kishan Credit Card 
portfolio added Rs7.55bn to GNPA. 
Typically, the bank sees higher NPA 
additions in 1Q and 3Q. 

  The bank sold NPAs to the tune of 
Rs0.13bn in 1QFY23 vs. NIL in 4QFY22. 

  Resolution under RBI Framework: 
Total fund-based o/s stood at 
Rs73.76bn in 1QFY23 vs. Rs82.67bn 
(0.8% of advances) in 4QFY22 (1% of 
advances). The bank holds Rs22.9bn 
provisioning against these loans.

  Impact of interest reversal on NIM 
stood at 3bps in 1QFY23 vs. 1 bps in 
both in 4QFY22 and 1QFY22. 

  While 43% of loans linked to repo, 
30% is fixed.

  Operating expenses was higher due 
to low base and increase in employee 
count and promotion/increments 
apart from Rs1.29bn ESOPs cost. 

  Technology spends stood at 8.5% of 
opex in 1QFY23 similar to FY22.

  The bank is leveraging digital and 
7.3mn activation of I-mobile pay by 
non-ICICI bank customers.

  Value of credit card spends grew by 
13% QoQ in 1QFY23 (2x YoY), driven 
by improvement in discretionary 
spending, higher activation rate 
through digital on boarding of cus-
tomers(including Amazon Pay credit 
cards) and diversification through 
commercial cards. So far, the bank 
has issued >3.2mn Amazon Pay credit 
cards since its launch.

  One account in power sector was 
under resolution, as per the RBI 
order.

  Rise in interest rates came into 
effect from June and lending has 
been done for the last few quarters. 

Lending rates were competitive over 
last few quarters and there’s a math-
ematical impact of date count. Reset 
would entirely reflect the changes in 
benchmark rate. 

  Credit growth has held up well, 
but the rates have started moving 
up. There is resilience in demand, 
but it needs to be monitored, going 
forward. 

  Bond Portfolio: AFS portfolio car-
ries very low duration and MTM loss 
was negligible. It gained on equity 
side, adjusted for which, there was no 
major MTM loss. 

  SME portfolio has grown for last 4 
years and the bank has made lot of 
changes with respect to distribution, 
underwriting and granularity. It 
invested heavily in digital areas, 
which led the growth. It is a mix of 
working capital and term loans. 

  Corporate Segment: The bank 
wrote-back provisioning on account 
of recoveries in past NPAs. 

  Retail term deposits is majorly in 1 
year plus. It offers higher interest in 
3-year buckets. 

  The operating team enjoys a lot 
of flexibility with regard to opening 
of branches within overall PPoP 
framework. The bank added 120 
branches in 1QFY23 and will add 
more branches in growth or high-
value market. 

  The bank would focus on net 
slippage. It witnessed higher NPL 
addition in retail and SME port-
folio during COVID-19. From now 
onwards, it would look at 20% 
provisioning to PPoP. 

  Unsecured Loans: The bank 
witnessed growth in unsecured 
loans portfolio by cross-selling and 
partnership with Amazon. 

  It makes contingency provisioning 
on prudent basis and the numbers 
are low. However, there are potential 
headwinds in the form of inflation, 
slowdown and geopolitical risks etc. 
The bank has added contingency buf-
fer to strengthen the balance sheet. 

Credit growth has 
held up well, but the 
rates have started 
moving up. There 
is resilience in 
demand, but it needs 
to be monitored, 
going forward...
ICICI Bank
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  Credit card revolver rates came 
down and the bank expects the rates 
to pick up in tandem with spends.

  The bank remains upbeat on 
innovations on payment system. 

  43% of loan book is linked to repo, 
while 6% and 21% of loan book in 
linked to external benchmarks and 
MCLR, respectively. 

Infosys Ltd.
  The company marked excellent 

beginning to FY23 with CC revenue 
growing by 21.4% YoY and 5.5% QoQ in 
1QFY23. Digital revenue grew by 37.5% 
YoY in CC terms.

  The company continued to wit-
ness clients’ confidence for digital 
transformation. It secured a large 
deal with TCV of US$1.7bn. 

  Growth remained broad-based and 
each segment grew by double-digit. 
Europe witnessed 21.9% growth, 
while the US and RoW increased by 
18.4% and 17.8%, respectively. 

  Digital accounted for 61% of total 
revenue and grew by 37.5% YoY on 
CC basis. Within digital, Cloud grew 
faster. Overall, the pipeline remains 
strong.

  There are some challenges in some 
pockets. On cost front, the company 
is implementing Automation, AI and 
other cost to reduce cost.

  The company reported operating 
margin of 20% (down 149bps QoQ).

  Onsite-mix stood at 24.3% in 
1QFY23. The company’s quarterly 
attrition rate rose by modest 1% to 
28.4%, reflecting its ability to retain 
the talent. Total Headcount rose by 
21,000. 

  The management has increased 
revenue guidance from 13-15% to 
14-16% and margin is seen at lower 
band of 21-23%.

  Balance-sheet remains strong and 
debt-free with cash and investments 
at US$4.4bn. 

  Manufacturing segment wit-
nessed broad-based growth across 
geographies.

  The company will focus on all 
cost-optimization measures.

  Utilization stood at very high level 
of at 88% during COVID times, which 
created high YoY base. The company 
has implemented 2 wage hikes in 2021 
and rolled out wage hike in March 
2022 as well.

  The company will achieve the lower 
end of operating margin of 21-23%.

  The Company witnessed adverse 
impact of onsite, as the travels have 
resumed.

  Utilization is different in offshore 
and onshore and the company lost 
40bps on utilization.

  Attrition trend is very similar with 
the industry trend and it is now 
coming down. The company has very 
strong cost optimization programme 
to pull back its margin.

  Denmark is a strategic market for 
Infosys. The clients are very confi-
dent on digital transformation.

  The company has given very 
competitive salary hike given the 
inflationary scenario. 

  The large-deals pipeline is now 
larger than previous year. However, 
there are some challenges in some 
pockets. Large-deal pipeline is 
mostly digital cloud transformation 
and doesn’t have any timeline.

  Despite some delays in decision 
making, overall deal pipeline remains 
strong.

  The company has very strong 

control on cost control through AI 
and Automation. 

  The company has got the 50bps 
benefit in margin with client contrac-
tual provisions in 1QFY23. 

  Both associates and mid-level 
employees received salary hike in 
1QFY23.

  As most businesses are seeing good 
demand, the company has increased 
revenue guidance.

  The company got benefits of 
cost optimisation and currency 
depreciation.

  Bulk of Automation was done 
in 1QFY23 to reduce the cost. The 
company now will look other areas 
i.e., sub-contracting and etc. for cost 
optimization.

  The management expects margin 
to witness sequential improvement in 
the coming quarters.

  The company sees some profit of 
softness in overall business, mainly 
in financial mortgages and retails. 
However, there are tractions in some 
areas.

  The company plans to deploy 
freshers in projects, as it believes that 
the freshers will drive growth.

  Revenue growth has been spec-
tacular in manufacturing segment, 
mainly owing to large deals. 

  Despite some slowdown in decision 
making, overall demand remains 
robust and the company doesn’t see 
any change in deal parameters.

  The company plans to bring back 
profitability on QoQ basis. The 
management is quite confident of 
the company’s profit profile in the 
ensuing years. 

  The company has given industry 
leading growth of 5.5% QoQ in CC 
terms. It  has gained market share on 
the back of growth in digital. 

(Infosys) The 
company marked 
excellent beginning 
to FY23 with CC 
revenue growing 
by 21.4% YoY and 
5.5% QoQ in 1QFY23. 
Digital revenue grew 
by 37.5% YoY in CC 
terms.
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Economy review

ECONOMY REVIEW

India’s economic growth has been hampered owing 
to subdued consumer sentiment led by price hikes 
undertaken to combat inflationary concerns. Thankfully, 
some concerns are easing, as the prices of industrial 
metals, crucial commodities as well as food articles have 
started to soften. In fact, crude oil has also come down 
considerably. However, decline in commodity price is 
largely on account of demand concerns. Nevertheless, 
weakening of INR has complicated the situation making 
the imports dearer, which resulted in widening trade 
deficit and current account deficit. Risks are galore with 
respect to slippages from global economy, as Europe 
has higher chances of slipping into recession with equal 
recessionary risk for the US as well. The Government of 
India (GoI) has been tinkering with indirect taxes and 
duties. While it lowered taxes on petrol and diesel, it did 
impose windfall taxes on oil companies to discourage 
exports. The crisis in Sri Lanka is a wakeup call for the 
GoI, which along with several state governments has 
been doling out freebies. Thus, fiscal prudence is indeed 
the need of the hour for few state governments, which 
have been doling out freebies, as it doesn’t seem to be 
justified if the same is fulfilled by borrowing from the 
central government. At the end of the day, rating agencies 
would look at consolidated financials for India to assess 
sovereign rating. However, in the forward of Financial 

Stability Report (FSR) issued by the RBI, Mr. Shaktikanta 
Das, Governor said that ‘Overall, the financial stability 
risks to the Indian economy are skewed towards global 
spillovers and geopolitical tensions. Nevertheless, the 
Indian financial system exhibits underlying robustness 
and resilience to withstand these shocks.’ He further 
said that the financial system remains resilient and 
well-capitalized and thus, returning to profitability. The 
corporate sector is deleveraged with stronger bottom-
lines and there are buffers to protect against external 
shocks. While the asset quality of the banks are strong 
and credit growth has picked up. With revival in capex 
cycle, credit growth is expected to pick up further in FY23, 
which will lift economic growth.

Systemic Risk Survey: Major Risk Groups
Major Risk Groups Nov-21 May-22 Change in Risk 

Perception

A. Global Risks 5.7 6.8 Increase

B. Macroeconomic Risks 5.2 5.6 Increase

C. Financial Market Risks 5.8 6.3 Increase

D. Institutional Risks 5.6 5.3 Decline

E. General Risks 5.2 4.8 Decline
Source: Systemic Risk Survey (November 2021 and May 2022), RBI FSR Jun’22
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Systemic Risk Survey: Risks Identified
Risk items Nov-21 May-22 Change in Risk 

Perception

A.
 G

lo
ba

l R
is

ks

Global growth 5.6 7.0 Increase

Sovereign risk/contagion 4.8 5.1 Increase

Funding risk (External borrowings) 5.0 5.5 Increase

Commodity price risk (including crude oil prices) 7.5 8.0 Increase

Geopolitical risks#  7.4  

Monetary tightening in advanced economies#  7.7  

B.
 M

ac
ro

-e
co

no
m

ic
 R

is
ks

Domestic growth 5.1 6.0 Increase

Domestic inflation 6.6 7.7 Increase

Current account deficit 5.1 6.6 Increase

Capital inflows/outflows (Reversal of FIIs, Slowdown in FDI) 5.3 6.6 Increase

Sovereign rating downgrade 4.3 4.4  

Fiscal deficit 5.8 6.0 Increase

Corporate sector risk 5.5 5.1 Decline

Pace of infrastructure development 5.1 4.5 Decline

Real estate prices 5.0 4.7 Decline

Household savings 5.4 5.5 Increase

Political uncertainty/governance/policy implementation 4.4 4.3 Decline

C
. F

in
an

ci
al

 
M

ar
ke

t R
is

ks Foreign exchange rate risk 5.5 6.3 Increase

Equity price volatility 6.9 6.6 Decline

Interest rate risk 5.9 6.7 Increase

Liquidity risk 4.8 5.6 Increase

D
. I

ns
tit

ut
io

na
l R

is
ks

Regulatory risk 4.2 4.4 Increase

Asset quality deterioration 6.1 5.5 Decline

Additional capital requirements of banks 5.8 5.3 Decline

Access to funding by banks 4.5 4.7 Increase

Level of credit growth 6.2 5.4 Decline

Cyber risk 6.6 6.0 Decline

Operational risk 5.7 5.4 Decline

E.
 G

en
er

al
Ri

sk
s

Terrorism 4.5 3.9 Decline

Climate related risks 5.6 5.7 Decline

Social unrest (Increasing inequality) 5.5 5.2 Decline

Cryptocurrency#  4.4  
#: New risk item introduced in 22nd round of RBI’s Systemic Risk Survey conducted during May 2022.

Source: Systemic Risk Survey (November 2021 and May 2022), RBI FSR Jun’22

Risk Category
Above 8-10 Above 6-8 Above 4-6 Above 2-4 0-2
Very high High Medium Low Very low

Additionally, the RBI’s Systemic Risk Survey (SRS), 
conducted in May 2022 (among 48 respondents) and 
presented in FSR, tells us about the major risks faced by 
the Indian financial system. Among major risk groups, 

‘global spillovers’ and ‘financial market volatility’ moved 
to ‘high’ risk category from ‘medium’ risk category in the 
November 2021 SRS. The respondents also assessed that 
macroeconomic uncertainty, though rising, remained a 
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‘medium’ risk. On the other hand, institutional risks and 
general risks are gauged to have moderated during the 
preceding six months though they stayed in the ‘medium’ 
risk category. Global growth uncertainty, commodity 
price movements, geopolitical conditions and monetary 
tightening in advanced economies were perceived to 
be the major drivers of escalation in global risks. As per 
the FSR, rise in financial market risk was assessed to be 
emanating from:(1) tightening of financial conditions; (2) 
foreign exchange pressure; (3) interest rate and liquid-
ity tightening; and (4) elevated equity price volatility. 
Additionally, macroeconomic risks have intensified on 
account of a bearish outlook on domestic economic 
growth, inflation, current account balance, capital flows 
and fiscal deficit. Moreover, there is a ‘high’ to ‘very high’ 
probability of occurrence of a high-impact event in the 
global financial system in the short-run. A high-impact 
event in domestic financial system was rated as ‘medium’ 
to ‘high’ for the same time horizon. The SRS states that 
confidence in the stability of financial system, both global 
and domestic, has diminished during the last six months, 
though 60% and 88% of respondents remained fairly/
highly confident of stability of global and Indian financial 
systems, respectively. The panelists, at least majority 
of them, expected the impact of Ukraine war to have 
medium impact on Indian economy. The effects would 
be more likely on edible oils, crude oil, gas, automobile, 
base metals, agricultural commodities and fertilizers. 
Almost 44% of panelists believed that the prospects of 
the Indian banking sector over a one-year horizon have 
improved and another 35% panelists expected it to remain 
unchanged. In fact, most panelists expected improvement 
in credit demand over the next 3 months on the back 
of improved GDP growth, higher consumer spending, 
pick-up in manufacturing activity, public investment in 
infrastructure and higher demand for working capital. 
Further, ~33% of panelists expected marginal deteriora-
tion in asset quality of banks over the next 3 months, led 
by COVID-induced regulatory forbearance, improved 
asset quality recognition, higher input cost, subdued 
profit margin of the companies, led by supply chain 
bottlenecks and tightening of monetary and liquidity 

conditions.

The FSR explained that the global macro financial 
conditions pose heightened challenges for both advanced 
economies (AEs) and emerging market economies (EMEs) 
and threaten to disrupt financial stability. On account of 
pandemic, the governments of AEs and EMEs resorted 

Credit Spreads

Source: Federal Reserve, Bloomberg, RBI FSR Jun’22

EMEs-Government Debt

Source: IIF, RBI FSR Jun’22

EMEs-Non-Government Debt

Source: IIF, RBI FSR Jun’22

Banks’ Domestic Sovereign Debt Exposure

Source: IIF, RBI FSR Jun’22

Public Debt

Source: IIF, RBI FSR Jun’22
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to various fiscal supports, which pushed up sovereign 
debt levels. This will pose challenges particularly for the 
EMEs, since the easy liquidity days are over and the AEs 
have now resorted to quantitative tightening (QT) and the 
risk of debt crisis is running high together with deterio-
rating external environment for low income developing 
countries as well as economies that have a high share of 
dollar-denominated debt. Tighter financial conditions 
together with depreciating currency would raise debt ser-
vicing cost, while the ability to generate foreign exchange 
to service debt is also constipated. FSR states that ‘From 
a financial stability perspective, higher debt levels in the 
face of macroeconomic shocks can increase the proba-
bility of default. Deleveraging could lead to reduction in 
aggregate demand, amplifying shocks to the financial sys-
tem into a systemic shock.’ Besides, as the banks’ holdings 
of sovereign debt increased in EMEs, it has deepened 
the so-called sovereign-bank nexus, as the governments 
depend on banks for financing of sovereign bonds. The 
nexus could pose challenges to macroeconomic stability 
especially when the sovereign outlook is deteriorating 
and hardening of government bond yields could result 
in mark-to-market (MTM) losses for banks. This would 
again discourage the banks to lend aggressively, which 

in a way would hamper economic activities especially 
for the countries having high fiscal vulnerability and less 
capitalized banking systems. Despite these challenges, the 
banks thankfully entered pandemic with relatively strong 
balance-sheet exhibiting resilience. Now the bank lending 
remains strong globally compared to global financial 
crisis (GFC), when the banks deleveraged and cutback 
lending. Moreover, the underlying robustness of solvency 
and liquidity positions are comforting helped by better 
quality capital and higher liquidity buffers.

For domestic economy, the government borrowing has 
risen at a rapid pace over the past couple of years, as 
the Centre has relaxed fiscal deficit targets to ramp up 
spending and nurse the economy back from the scars 
of the COVID crisis. In the FSR report, the RBI warned 
that while the differential between interest rates and the 
growth rate has largely been favourable over the past 
three decades, tightening monetary policies worldwide 
stand to erode this advantage. A credible strategy to 
ensure debt sustainability calls for reducing primary 
deficits, the central bank said. “At the end of March 2021, 
the outstanding debt of general government (centre and 
states) peaked at 89.4% of GDP and is expected to remain 
at elevated levels until 2025-26.This will likely sustain 
a rising supply of issuances to the market, imparting 
pressure on yields, and consequent crowding out of the 
private sector from the financial resources envelope,” the 
RBI said in the FSR report. The government announced a 

record-high gross borrowing programme to the tune of 
Rs14.95 lakh crore in FY23 vs. Rs10.47 lakh crore borrowed 
in FY22. Accounting for debt switch operations that have 
been conducted, the centre’s gross bond sales for FY23 
are slated at~Rs14.3 lakh crore. The GoI is aiming to bring 
its fiscal deficit down to below 4.5% of GDP by FY26 from 
6.4% targeted this year. InFY19, the Finance Ministry had 
amended the Fiscal Responsibility and Budget Manage-
ment Act and stated a target of 60% for debt-to-GDP 
ratio by FY25. Subsequently, the 15th Finance Commission 
suggested lowering the debt-to-GDP ratio to 85.7% of GDP 
in FY26 from 89.8% of GDP in FY21. The size of debt-to-
GDP ratio has been a key constraint flagged by the rating 
agencies when it comes to upgrading India’s sovereign 
rating. In FSR, the RBI said that in FY22, the weighted 
average yield of government bond issuances had climbed 
by 49bps YoY. “Going forward, yields may continue to 
reflect risk premia, with spillovers to the private sector 

Repayment Obligations of Central Government Dated Securities

Source: RBI (Repayment obligation for central government for FY 2022-23 
as on May 12, 2022)

FPI Holdings in Debt Instruments

Source: CCIL, RBI FSR Jun’22
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India’s external sector have remained strong through-
out the pandemic, only to come under pressure owing 
to costly imports due to double impact of geopolitical 
concerns, which raised the prices of crucial imported 
commodities together with depreciating INR. Besides, 
recovery in economic activities also culminated into 
higher import demand. As a consequence, current 
account balance moved from a surplus of 0.9% of GDP 
in FY21 to a deficit of 1.2% in FY22, as the trade deficit 
widened. As a source of external funding, Foreign Direct 
Investment (FDI) stood at US$38.6bn in FY22, margin-
ally lower than the record level of US$44bnin FY21. At 
the same time, net inflows under external commercial 
borrowings (ECB) stood at US$12.8bnin FY22 vs. net 
outflow of US$4bnin FY21. On account of net ECB inflows, 
improved banking capital and contribution of net FDI, 

forex reserves increased by US$30.3bn. While forex 
reserves have come down due to various reasons as 
highlighted above, it still stands at US$590.6bn(as of June 
17, 2022), equivalent to~10 months of imports projected 
for FY23, providing with sufficient buffer against external 
shocks. Needless to say problems on external side led 
to depreciation of INR by 5.7% against the USD in CY22 
so far (up to June 29). Apart from spot market, volatility 
was also observed for INR in the forward market with 
general softening in the forward premia across tenors 
along with sharp spikes in near-month tenors. Hedging 
cost for firms, as reflected by one-year forward premium, 
declined from 4.6% at end- December 2021 to 3.3% on June 
16, 202, states the RBI’s FSR.

through higher financing costs,” the RBI said. Moreover, 
given the projected borrowing requirement in the Union 
Budget 2022-23, repayment obligations would be higher to 
the tune of Rs3.08 lakh crore in FY23vs. Rs2.86 lakh crore 
in FY22. Higher repayment obligations will continue to 
weigh on the evolution of yields. The RBI’s FSR states that 
“at short end, more frequent rollover of treasury bills, 
stock of which has increased to Rs9.99 lakh crore as on 
June 10, 2022 from Rs4.24 lakh crore in March 2020, may 
tighten market conditions, going forward. Portfolio rebal-
ancing in respect of EME exposure of foreign investors 
remains a contingent risk to market conditions.”

External Sector Vulnerability Indicators

Source: RBI and Government of India, RBI FSR Jun’22

Operating Profit Margin -Listed Non-Financial Private Companies

Note: Sample of 2,758 listed private non financial companies used for 
Q4:2021-22.

Source: Capitaline and RBI staff calculations, RBI FSR Jun’22

Drivers of Trade Deficit

Source: DGCI&S, RBI FSR Jun’22

India’s Balance of Payments

Source: RBI FSR Jun’22



51 August 2022INSIGHT

Leverage, Fixed Assets and Cash Holdings of Listed Private Manufacturing Companies

Thankfully, domestic corporate sector witnessed healthy 
growth in 2HFY22 on account of revenue growth driven 
by demand recovery in manufacturing sector, albeit 
majority of revenue growth was driven by price hike. 
Real sales also recorded robust YoY and QoQ increase. 
On account of higher input cost, raw material expenses 
grew by 35% YoY for manufacturing companies, stated 
RBI’s FSR. Nevertheless, operating margin remained 
healthy on account of price hikes. Both IT and non-IT 
service companies were able to maintain their operating 
profit margin despite staff cost rising by 23% and 16%, 
respectively. Major highlight of corporate performance 
have been easing in leverage of the listed private man-
ufacturing companies on account of improvement in 
debt-to-equity and debt-to-asset ratios. However, the 
capex cycle remained subdued, which could be witnessed 
from declining share of fixed assets in total assets, while 
the share of cash holdings (including balance with the 
banks and highly liquid investments) in total assets 

increased. Retained earnings, reduction in fixed assets 
and trade payables were the major sources of funds. As 
activities have picked up, corporates are now borrowing 
more long-term rather than short-term. 

Leverage

Note: Data is based on 1569 common listed private manufacturing com-
panies.

Source: Capitaline and RBI staff calculations, RBI FSR Jun’22

Credit Growth - SCBs

Note: SCBs here include PSBs, PVBs and FBs

Source: RBI supervisory returns, CRILC and staff calculations, RBI FSR 
Jun’22

Fixed Asset and Cash Holding Ratios

Note: Data is based on 1569 common listed private manufacturing com-
panies.

Source: Capitaline and RBI staff calculations, RBI FSR Jun’22
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Incremental Growth in Credit by SCBs (excl. RRBs) (in Rs ‘000 crore)
 FY20 FY21 FY22 H2FY22

A. Economic Sector

i) Agriculture 11 113 166 114

ii) Industry 28 -115 149 234

iii) Transport operators -3 5 -2 0

iv) Professional and other services 53 -10 51 85

v) Personal Loans 388 335 466 338

 of which, Housing Loan 182 162 201 145

vi) Trade 108 113 51 90

vii) Finance 79 50 191 190

viii) Others -60 29 75 66

B. Organisational Sector

i) Public Sector 137 58 228 244

ii) Private Corporate sector -71 -95 170 288

iii) Households Sector – individuals 511 433 655 470

iv) Household Sector –Others 6 122 73 92

v) Others (MFIs, NPISHs,NRIs and cooperatives) 21 3 22 23

C. Type of Loan Account Wise  

i) Working capital loans 32 -88 222 278

ii) Term loans 569 588 823 751

iii) Cards 43 15 41 33

iv) KCC 0 20 9 9

v) Export credit -19 6 22 23

vi) Import credit 0 -1 0 0

vii) Other miscellaneous -19 -20 31 22

Total credit 605 521 1,148 1,116

GNPA Ratio and CRAR – SCBs

Source: RBI supervisory returns and staff calculations, RBI FSR Jun’22
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Share of Floating Rate Linked Outstanding Rupee Loans of SCBs: Interest Rate Bench-
marks (% to Total)
Bank Group Base Rate MCLR External Benchmark

Sep-19 Mar-20 Mar-21 Dec-21 Mar-22 Sep-19 Mar-20 Mar-21 Dec-21 Mar-22 Sep-19 Mar-20 Mar-21 Dec-21 Mar-22

Public sector 
banks (11)

14.6 11.9 7.8 6.6 6.0 83.1 79.5 68.7 61.4 57.7 0.4 4.8 20.3 28.3 32.7

Private sector 
banks (21)

8.3 6.8 3.9 3.0 2.7 86.7 75.5 53.0 39.9 35.9 4.6 17.5 43.0 57.0 60.8

Foreign banks 
(42)

6.8 5.2 2.7 1.7 1.3 67.3 56.7 30.7 24.8 23.5 25.7 37.9 66.6 73.3 73.9

SCBs (74) 12.5 10.2 6.4 5.3 4.7 83.8 77.7 62.8 53.1 49.2 2.4 9.3 28.6 39.2 43.6
Note: Figures in parentheses refer to the number of banks. Data are provisional and subject to change. Figures in the table do not add upto hundred because 
residual loans are linked to BPLR.
Source: Individual bank submissions and staff calculations, RBI FSR Jun’22

Asset Quality Ratios across NBFC (%)
 GNPA SMA-0 SMA-1 SMA-2
Mar-21 6.1 6.3 2.6 2.7
Jun-21 6.9 5.8 2.5 5.1
Sep-21 6.5 4.7 2.1 6.5
Dec-21 6.6 3.6 1.9 3.0
Mar-22 5.8 4.3 2.7 2.2

Note: Number in parenthesis indicates percentage share of each category of NBFC to total advances of NBFCs.

Source: RBI Supervisory Returns, RBI FSR Jun’22

MSME Restructuring
Restructuring Scheme Aggregate portfolio restructured (Rs cr)

PSBs PVBs
Restructuring- January 2019 scheme 26,190 2,174
Restructuring- February 2020 scheme 5,860 1,364
Restructuring- August 2020 scheme 18,232 11,027
Restructuring- May 2021 scheme 30,285 15,901

Source: RBI supervisory returns and staff calculations, RBI FSR jun’22

MSME Asset Quality Profile (%)
PSBs + PVBs

0 days past due SMA-0 SMA-1 SMA-2 GNPA
Mar-21 74.0 7.3 5.7 2.2 10.8
Jun-21 72.4 8.6 3.8 3.4 11.9
Sep-21 76.3 6.6 2.6 3.1 11.3
Dec-21 75.4 8.8 3.1 2.3 10.4
Mar-22 79.7 6.4 3.5 1.1 9.3

Source: RBI supervisory returns and staff calculations, RBI FSR jun’22

SCB’s GNPA Ratio

Source: RBI supervisory returns and staff calculations,RBI FSR jun’22

SCB’s NNPA Ratio

Source: RBI supervisory returns and staff calculations,RBI FSR jun’22
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Provisional Coverage Ratio

Source: RBI supervisory returns and staff calculations,RBI FSR jun’22

Half-yearly Slippage Ratio

Source: RBI supervisory returns and staff calculations,RBI FSR jun’22

Ratio of Write-Off to Gross NPA

Source: RBI supervisory returns and staff calculations,RBI FSR jun’22

Credit growth in the economy is also back, as the sched-
uled commercial banks (SCBs) clocked 13.1% in growth 
in early June 2022(a rate recorded in March 2019), led by 
double-digit growth in wholesale loans (on account of 
low base) and robust growth in retail loan growth. The 
private banks continued to outpace their public sector 
counterparts in terms of credit growth. Most importantly, 
the banks’ balance sheets remained robust with declining 
non-performing assets (NPAs) for wholesale and retail 
loans, while capital buffers remain adequate. Monetary 
policy transmission also took pace, as the pricing of loans 
were linked with external benchmark linked lending 
rate (EBLR). Most banks have chosen the RBI’s repo rate 
as their external benchmarks. In a rising interest rate 
regime, a shift towards EBLR-based loans would result in 
quicker impact on both deposit and lending rates of the 
banks. While loans get re-priced almost instantaneously, 
the same for the deposits happens with a lag. In 4QFY22, 
60.8% of loans of the private sector banks were linked 
to EBLR, which stood at 32.7%for public sector banks 
(PSBs). Hence, both private sector banks and PSBs may 
face unrealized loss through reduction in NPV of future 
cash flows in a rising interest rate cycle and reduce their 
economic value of equity (EVE) since 57.7% of loans are 
linked to MCLR for the PSBs, while the same for private 
sector banks stood at 35.9%. Improvement in parameters 
of NBFC sector both from capital position and asset 
quality at the aggregate level is a positive factor. GNPA 

ratio of the sector (excluding core investment companies) 
improved from 6.1% in March 2021 to 5.8% in March 2022. 
Moreover, Special Mention Accounts (SMAs) decreased 
from 13.3% of total advances in September 2021 to 9.2% 
in March 2022.It is heartening to see revival in credit 
growth towards MSME sector as well led by the private 
sector banks. According to FSR, “the upsurge of domestic 
demand and pick-up in ancillary industries and service 
units have increased funding requirement of the sector, 
which provides employment to a large section of the 
population.” The Emergency Credit Line Guarantee 
Scheme (ECLGS) played a key role in reviving the MSME 
sector with greater appetite shown by the private sector 
banks than PSBs. More importantly, aggregate GNPA 
ratio of both private sector banks and PSBs in MSME 
sector moderated from 11.3% in September 2021 to 9.3% 
in March 2022. Restructuring of portfolios to the tune of 
Rs46,186 crore (2.5% of total advances) under the May 2021 
scheme has the potential to create stress in the sector. 
On aggregate level, asset quality of the SCBs continued to 
improve in FY22. GNPA ratio declined from 7.4% in March 
2021 to 5.9% in March 2022, which is a six-year low. Net 
NPA ratio also fell by 70bps to 1.7%in FY22, while the PCR 
improved to70.9% in March 2022 from 67.6%in March 
2021. Moreover, the slippage ratio declined across banks 
in FY22, while the write-off ratio declined for the second 
successive year to 20% in FY22. 
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START-UP CORNER

These are the top three business opportunities that interested stakeholders can pursue from an investment standpoint. 
If you are interested to know more about these companies from the perspective of business operations, investment 
thesis, exit opportunities and more, please drop in a line to us at ib@ashikagroup.com.

At Ashika Capital, we are extremely passionate about fostering symbiotic relationships that 
are aimed at building and sustaining high-growth founder led businesses. We strongly believe 
that financial capital is the first stepping stone to build a scalable, sustainable and impactful 
business. Therefore, our endeavour is to identify great entrepreneurs in pursuit of building 
businesses that carry magnanimous investment potential. Here is an INSIGHT into businesses 
that we have worked/working with –

WLDD:
WLDD are digital media platform engineers that focus on creating online content focused 
on regional tastes and preferences and are extensively culture oriented. As potentially the 
largest meme company within India, WLDD is platform that integrates content developers 
and brands. With a reach of 120+ brands, 1,050+ successful campaigns, creator community 
of 10K+ developers and an excellent success matrix of 98%, WLDD has turned from an 

idea to a million-dollar company within a span of less than 3 years. Few of the brands with whom they have extensively 
worked with includes the likes of Disney, Byju, Coin switch, Amazon, Redmi, Ola, Hotstar, Paisabazaar, Hotstar, Dunzo, 
Mi, Mountain Dew, etc

Sheru:
Sheru is building an innovative Energy Storage system that can store 
energy that is generated during the day to be used at night when the load is 
higher. They are working on eliminating the high storage costs of energy by 
aggregating using their platform. Sheru is India’s first startup solving this.

They have wonderfully created a way to reduce power transfer costs by storing 
energy at the last mile.  They are actively working towards adding more EV 

categories to the platform. Building for the vast spectrum of geographical and socio-economic challenges in India is 
preparing Sheru to provide a robust solution for the world.

BizNest:
BiZ Nest is building Goa’s First Work + Living Lifestyle Platform. Unicorns like 
Turtlemint, D2C leaders like mCaffeine, 99acres etc. have taken desks at Biz 
Nest. Being first and fast movers along with being market leaders becomes a 
clear barrier for future competition in a market like Goa. 

Their focus is to become dominant market leaders in our domain in the next 
3-5 years in Goa and activate more Goa’s across the world later. They have an amazing moat and have a clear vision for 
a great exit in the next 3-5 years for our investors.
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Normal Monsoon to aid 
CROPS SOWING
India’s Meteorological Department (IMD) forecasts 
2022 South-West monsoon to be normal at 103% of LPA. 
Expectations of a normal monsoon and elevated food 
prices have brightened the outlook for rural income in 
rabi and kharif season for FY23. Normal to good monsoon 
rains in the last three years have aided kharif food grain 
production, up 2.8% YoY on an average. Assuming, 
normal monsoon in 2022 facilitates output, kharif food 
grain production is expected to be up by 2.5% YoY. In 
order to support the higher kharif food grain production, 
there are several factors that turn favourable for better 
production like agri produce prices have jumped sharply, 
which would help farmers get better realization for 
their produce; agri terms of trade for cotton, soyabeans, 
maize, and wheat turned favourable, raising hopes of 
strong rural recovery; global food prices are up 20.8% 
YoY in May’22 on tight global supplies, and there is a 
sharp uptick in Agri exports from India, a positive factor 
for rural demand recovery. Also, wheat export ban 
would not have any meaningful impact on India’s Agri 
exports as it contributed less than 5% to India’s total 

Agri exports in FY22 (only 0.2% in FY20). While a sharp 
11% YoY jump in farm input cost is a concern, Govt. has 
hiked the minimum support prices for Kharif crops by 
6.1% YoY in FY23, higher than 3.8% increase in FY22. This 
is the highest increase in MSP for Kharif crops in the 
last 4 years. It is expected that the net farm income to 
go up by 19% in FY23 vs. a decline of 2.6% in FY22. Over 
a period of time, share of crops in agriculture GVA has 
come off, from 67% in FY11 to 55% in FY21, accordingly 
non-crops (forestry, logging, livestock, fishing etc.) 
importance have increased, thus making farm incomes 
more diverse and less vulnerable to rain shock. Going 
forward, the encouraging forecast of a normal monsoon 
in 2022 coupled with healthy reservoir levels in all the 
regions, augurs well for a timely onset of kharif sowing. 
Moreover, certain provisions made in the Union Budget 
FY23, such as promotion of organic and natural farming, 
increasing capacity efficiency of farmers, crop evaluation, 
Kisan drones, etc. could also have a positive impact on the 
performance of this sector.
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Kharif sowing healthy 
The southwest monsoon’s revival this month, after 
a relatively dry June, has led to the area sown under 
kharif crops exceeding last year’s levels for the first time 
in the current planting season. The only crop where 
sowing is significantly lagging is rice, where deficient 
rains in Uttar Pradesh have pulled down acreages under 
the staple cereal. According to the Union Agriculture 
Ministry’s latest compiled data as on July 15, farmers 
have planted a total area of 592.11 lakh hectares (lh) so 
far in this kharif season from June. This is more than the 
591.30 lh covered during the corresponding period last 
year. It also marks a turnaround from the position in the 
previous weeks, when cumulative sowing was trailing 
last year’s level by 9.3% on July 8, 5.3% on July 1 and 23.8% 
on June 24. The closing of the acreage gap has mainly 
to do with the monsoon’s revival. All-India rainfall in 
June was 7.9% below the historical long period average. 
More importantly, as many as 24 out of the country’s 
36 meteorological subdivisions recorded precipitation 
shortfall in excess of 10%. The rains have, however, been 
41.9% above average in July, with the cumulative surplus 
from June 1 to July 22 working out to 11.0%.

The good spell of rains since the start of the month – 
especially in most of Peninsular, Central and Western 
India – have helped boost sowings of cotton, soyabean, 
sesamum, bajra (pearl-millet), jowar (sorghum), moong 
(green gram) and urad (black gram). While acreages in 
some pulses (arhar or pigeon pea), oilseeds (groundnut) 
and maize are still down, they are likely to be covered in 
the coming weeks. The only crop of concern is rice, where 
the 128.50 lh area transplanted is 17.4% lower than the 
155.53 lh coverage last year at this time. Acreages are down 
particularly in UP (from 35.29 lh to 26.98 lh), Chhattisgarh 
(19.69 lh to 16.38 lh), Madhya Pradesh (9.63 lh to 7.01 lh), 
Bihar (8.77 lh to 6.06 lh) and West Bengal (4.68 lh to 3.94 
lh). Cumulative monsoon rainfall deficiency till July 15 
has been 68.3% in eastern UP, 58.6% in western UP, 42% 
in Bihar and 45.5% in Gangetic West Bengal. The data also 
shows that the area coverage under arhar, widely grown 
kharif pulse, is also down by 18.25% to 25.81 lh as on July 15 
during the ongoing kharif season as compared with 31.58 
lh during the same period last year. Arhar area is down by 
52% in Telangana, 30% in UP, 8.7% in Maharashtra, 18.91% 
in Karnataka and 33% in Gujarat.

Kharif Crop Acreage (Lakh Hectare)
Crops Normal Area 

(DES)
Area Sown Change Over 

20212022 2021
Rice 397.06 128.50 155.53 -27.03
Pulses 140.19 72.66 66.70 5.96
Arhar 47.17 25.81 31.58 -5.77
Uradbean 38.94 18.06 15.67 2.39
Moongbean 35.61 20.19 15.85 4.34
Kulthi 2.00 0.13 0.20 -0.07
Other Pulses 16.47 8.47 3.40 5.07
Coarse cum Nutri Cereals 183.58 93.91 87.05 6.86
Jowar 19.52 6.78 6.32 0.46
Bajra 73.43 34.46 20.88 13.58
Ragi 10.49 0.27 0.51 -0.24
Small Millets 5.46 2.50 2.65 -0.15
Maize 74.68 49.90 56.69 -6.79
Oilseeds 184.11 134.04 124.82 9.22
Groundnut 44.37 28.89 29.72 -0.83
Soyabean 115.51 99.35 90.32 9.03
Sunflower 1.30 1.30 0.91 0.39
Sesamum 12.60 4.22 3.58 0.64
Niger 1.72 0.05 0.08 -0.03
Castor 8.61 0.15 0.16 -0.01
Other Oilseeds 0.00 0.08 0.05 0.03
Sugarcane 47.38 53.31 53.70 -0.39
Jute and Mesta 7.09 6.89 6.92 -0.03
Cotton 125.57 102.80 96.58 6.22
Total 1084.98 592.11 591.30 0.81

Source: Department of Agriculture
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Price and Production Comparison
Agriculture Commod-
ities

MSP Avg. Wholesale 
Price

Difference 
(AWP - MSP)

Production 
Estimates 
2021-22 

(as per 3rd A.E)

Production 
Estimates 
2020-21 
(Final)

(Rs. / Quintal) (In Million Tonnes)

Rice 3520 3,733 178 129.66 124.37

Wheat 2,015 2,336 321 106.41 109.59

Arhar Whole 6,300 6,437 137 4.35 4.32

Gram Whole 5,230 5,285 55 13.98 11.91

Masur Whole 5,500 7,389 1,889 1.44 1.49

Moong Whole 7,275 7,235 -40 2.85 3.09

Urad Whole 6,300 7,405 1,105 2.76 2.23

Groundnut 5,550 6,096 546 10.09 10.24

Mustard 5,050 7,002 1,952 11.75 10.21

Soyabean 3,950 6,105 2,155 13.83 12.61

Sesamum 7,307 10,034 2,727 0.86 0.82

Sunflower 6,015 5,525 -490 0.26 0.23

Onion 2245 1,605 -713 - -

Potato 1450 1,966 378 - -

Tomato 2113 2,652 539 - -
Wholesale Prices as on 08.07.2022; Since MSP is not applicable for Rice, Onion, Potato and Tomato, the Five Year Average Price is given for comparison.

Source: Department of Agriculture

Rabi and Kharif production: 3rd Advance 
Estimates 
According to the 3rd advance estimates, India’s food 
grains production is expected to be up by 23.8mn tonne 
than average production of last 5-years. However, the 
pace of improvement has decelerated by 1.3% (314.5mn 
tonne) in the agriculture year 2021-22 (AY22) compared 
with growth of 4.5% in 2020-21 (310.74mn tonne). This 
is led by Rabi’s production declining by 0.4% in AY22 
compared with an increase of 4.2% last year. Within 
Rabi, production of wheat (106.41 mn tonne for AY22) is 
estimated to have registered sharp decline by 2.9% and is 
much lower than the target level (110 mn tonne). Lower 
output has been attributed to early onslaught of summer 
and extreme heat wave conditions. Notably, production 
of gram (17.4% from 7.5% last year), rapeseed and mustard 
(15.1% from 11.9%) and linseed (17.1% from -8.3% last year) 
have improved in the AY22. Production of kharif crops 
moderated to 2.9% (4.7% previous year) for the same 
period. Rice output has moved up by 4.3% compared with 
a growth of 4.6% in AY21. Overall production of pulses 
has clocked double digit growth at 11% in AY22 from 8.6% 

in AY21. Production of groundnut (-1.9% from 1.7% in 
AY21) and niger seed (-14.3% from 2.4% in AY21) declined 
in AY22, while that of castor seed improved marginally 
(-8.6% from -10.6%). Output of cotton is also expected to 
fall sharply by -10.5% in AY22 compared with a decline of 
-2.3% in AY21, which has manifested itself in the higher 
price of cotton.

Growth in crop production over the years
Crop FY19 FY20 FY21 FY22*
Rice 3.3% 2.1% 4.6% 4.3%
Wheat 3.7% 4.1% 1.6% -2.9%
Coarse Cereals -8.3% 10.9% 7.5% -1.2%
Cereals 1.4% 4.3% 3.9% 0.5%
Pulses -13.1% 4.3% 8.6% 11.0%
Foodgrains 0.1% 4.3% 4.5% 1.2%
Sugarcane 6.7% -8.6% 9.4% 6.2%
Oilseeds 0.2% 5.4% 8.2% 7.1%
Cotton -14.5% 28.6% -2.3% -10.5%

Source: Ministry of Agriculture │ Note: * Based on 3rd Advance Estimates
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Kharif crops MSP hiked to boost farmers’ 
income
In a major step to boost farmers’ income, the Government 
approved an increase in the Minimum Support Prices 
(MSPs) for kharif crops in the 2022-23 season with the 
objective to provide remunerative prices and encourage 
crop diversification, including Paddy by Rs 100 per 
quintal. The MSP of Jowar has been increased by Rs 232 

per quintal, Ragi by Rs 201 per quintal and Bajra by Rs 
100. The MSP of Tur, Moong and Urad pulses has been 
raised by Rs 300, Rs 480 and Rs 300, respectively. MSPs 
were hiked for 14 major crops of the kharif or summer 
season, to ensure they remain at a level that is 1.5 times 
the cost of production. MSP for crops was hiked in 
the range of 4%-9%. The average increase for all crops 
announced is ~6.1% YoY. 

Inflation
The World and India are witnessing a resurgence of 
food inflation. Between September 2021 and April 
2022, consumer food price inflation in India has risen 
from 0.68% to 8.38% YoY. And with the UN Food and 
Agriculture Organization’s (FAO) food price index hitting 
all-time-highs, it has reignited memories of the last great 
commodity inflation. That was during the period from 

the mid-2000s till around 2012-13, briefly interrupted 
by the 2008-09 global financial crisis. FAO had reached 
an-all time high in Mar’22 led by a surge in both cereal 
and vegetable oil prices. International price of wheat 
has continued to edge upwards amidst accelerated 
concerns due to the prevailing geopolitical tensions. The 
government had recently restricted exports of wheat. 
Global commodity prices soared on the back of supply 

MSP Trend
(Rs. / Quintal) FY19 FY20 FY21 FY22 FY23 % YoY

Kharif Crop

Paddy (Common) 1750 1815 1868 1940 2040 5.2%

Paddy (Grade A) 1770 1835 1888 1960 2060 5.1%

Jowar (Hybrid) 2430 2550 2620 2738 2970 8.5%

Jowar (Maldandi) 2450 2570 2640 2758 2990 8.4%

Bajra 1950 2000 2150 2250 2350 4.4%

Ragi 2897 3150 3295 3377 3578 6.0%

Maize 1700 1760 1850 1870 1962 4.9%

Tur (Arhar) 5,657 5,800 6000 6300 6600 4.8%

Moong 6975 7,050 7196 7275 7755 6.6%

Urad 5,600 5,700 6000 6300 6600 4.8%

Groundnut 4,890 5,090 5275 5550 5850 5.4%

Sunflower seed 5,388 5,650 5,885 6,015 6,400 6.4%

Soyabean (Yellow) 3,399 3,710 3,880 3,950 4,300 8.9%

Sesamum 6,249 6,485 6855 7,307 7,830 7.2%

Niger Seed 5,877 5,940 6695 6,930 7,287 5.2%

Cotton (Medium Staple) 5,150 5,255 5,515 5,726 6,080 6.2%

Cotton (Long Staple) 5,450 5,550 5,825 6,025 6,380 5.9%

Rabi Crop

Wheat 1,840 1,925 1,975 2,015   

Barley 1,440 1,525 1,600 1,635   

Gram 4,620 4,875 5,100 5,230   

Masur (Lentil) 4,475 4,800 5,100 5,500   

Rapeseed & Mustard 4,200 4,425 4,650 5,050   

Safflower 4,945 5,215 5,327 5,441   

Toria 4,190 4,425 4,650 5,050   
Source: Agricoop
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disruptions due to ongoing Russia-Ukraine conflict. 
Further, extreme heat wave conditions due to climate 
change has added to farmers’ woes. Wheat inflation 
(WPI) in India reached a 13-month high in Mar’22 at 14%. 
Since Apr’22, global prices have retreated from their 
record high levels. Even wheat prices have moderated 
marginally. However, the average inflation print for the 
last 6-months (from Nov’21 onwards) is at 11.3% compared 
with 0.9% for the previous 6-months.

Monsoon Expectation
After forecasting normal rains in April, the India 
Meteorological Department’s (IMD’s) updated long 
range forecast holds out the prospect for more normal 
rainfall from the southwest monsoon between June and 
September. Overall precipitation is expected to be 103% 
of the new long period average (LPA) of 868.6 mm, up 
from the 99% forecast in April. ‘Normal’ 
broadly means that rainfall over season 
is between 96-104% of the LPA. If this 
forecast proves to be accurate, India will 
receive normal rainfall for the fourth 
year in a row, which is good news for 
cooling down the raging food inflation. 
Normal rains are a good augury for 
higher grains production during the 
kharif season when crops like paddy, 
coarse cereals, pulses and soyabean are 
sown. According to the IMD, most parts 
of the country are likely to receive good 
and well distributed precipitation, with 
central and peninsular India likely to 
get 106% of LPA or above normal rainfall 
while the northeast and northwestern 
India will receive normal rainfall. 
Together with the probabilistic forecast 
for rains in June also to be normal, 

which is good news for the rain-fed agricultural regions. 
Over half of India’s net cultivable area of 141.4 million 
hectares is un-irrigated and rain-dependent. More than 
three-fifths of farmers cultivate crops sans irrigation. 
IMD upped its forecast as it felt that La Nina—the cooling 
of waters in the Pacific—which contributes to moisture 
availability over the subcontinent to be favourable 
throughout the season. But the spoilsport could be the 
negative Indian Ocean Dipole (IOD) conditions—cooler 
sea surface temperatures in the western Indian Ocean 
relative to the warmer sea surface temperatures in the 
eastern Indian Ocean—which “increases the chances 
of suppressing monsoon bursts over the Indian 
subcontinent”, as per Skymet. The IOD is neutral for 
now although it has become more negative over the past 
fortnight. All climate models suggest a negative IOD in the 
coming months, Australia’s Bureau of Meteorology has 
said.

Progress of monsoon: above normal
IMD has said that the monsoon has covered the entire 
country as of July 02, 2020. The normal date for 
Southwest monsoon to cover the entire country is July 
08, 2020. Therefore, the Southwest monsoon this year 
has covered the entire country 6 days prior to the normal 
date. The monsoon has arrived 7-12 days in advance in 
central India and north-west India, which is supporting 
early sowing in this belt. Central India has benefitted the 
most with rainfall in excess of 30% of normal, which has 
supported sowing particularly in Madhya Pradesh. Till 
July 22, cumulative rainfall was 11% above normal. Rainfall 
in Eastern UP is 69% below normal and in Western UP, 
it is 59% below normal. Rainfall in Bihar is 44% below 

normal. In Jharkhand, it is 49% 
below normal and in Gangetic West 
Bengal, it is 46% below normal. 
On a regional cumulative basis, 
most of India remained within 
normal to excess rainfall. Out of 
the 36 sub-divisions across India, 
till date, 30 have received excess/
normal rainfall and 6 have received 
deficient rainfall. Rainfall has been 
above average in South Peninsula 
and Central India while it is below 
average in East & North East India 
and Northwest India. IMD has 
forecasted that rainfall activity is 
likely to increase over Uttarakhand, 
UP, Bihar & Sub-Himalayan West 
Bengal and North Eastern States 
in coming days. This is likely to 
support pick-up in paddy sowing.

CFPI Inflation (%)

Source: MoSPI
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IMD has forecasted 
that rainfall activity 
is likely to increase 
over Uttarakhand, 
UP, Bihar & Sub-
Himalayan West 
Bengal and North 
Eastern States in 
coming days. This 
is likely to support 
pick-up in paddy 
sowing.
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Region wise Rainfall Trends
Regions 01 June to 22 July, 2022

Actual (mm) Normal (mm) % Departure from LPA
Country as a whole 306.6 275.7 11%
Northwest India 139.0 154.0 -10%
Central India 366.9 294.1 25%
South Peninsula 324.8 241.8 34%
East & northeast India 480.1 513.2 -6%

Source: IMD

Commodity Price
YoY (%) 1QFY21 2QFY21 3QFY21 4QFY21 1QFY22 2QFY22 3QFY22 4QFY22 1QFY23

Crude oil -28.2 -16.8 -17.2 11.4 49.5 44.1 60.4 64.6 68.1
Palm Oil 16.9 38.3 32.6 50.1 77 61 49.7 61.6 63.4
PFAD 23.5 56.3 39 45.5 86.7 51.6 62.4 57.2 38.9
Soda Ash -9 -3.4 6 13.9 17.1 10.7 44.9 64.5 77.2
Wheat -1.3 -16.5 -24.4 -14.9 -3.1 12 21.1 17.4 19
Maize -31.5 -39.8 -28.6 -23.1 26.5 50 26.4 52.7 34.2
Sunflower Oil 17.8 23.4 46.2 77.8 83.7 41.1 6.4 -3.8 6.8
Copra 6.9 10.9 25.8 24.6 17.1 -5.2 -19.4 -30.7 -25.7
Liquid Paraffin -9.2 3.9 12 29 33.4 17.8 17.2 9 31.9
Mentha Oil -17.6 -20.6 -21 -18.2 -9.2 -3.5 -2.8 4 7.8
Tea 6.3 62.1 24.4 56.8 19.7 -27.8 -2.4 -19.4 -0.9
Coffee Arabica 11.2 77.1 74.8 16.6 86.3 -0.6 3.9 58.8 -1.4
Coffee Robusta -14.7 0 -1.3 9.4 29.6 38.2 54.8 44.3 24.9
Skimmed Milk Powder 5.2 -1.5 -12.1 3.3 21.5 18.1 46.2 56 55.2
Sugar 0.6 4.5 0.9 1.4 4.1 2.8 8 7.9 -0.4
Barley -17.8 -25.7 -31.5 -22.3 26.7 53.5 62.2 73.2 65.3
HDPE -26.5 -3 29.9 44.5 55.7 33.6 22.9 15.3 24.6
Rectified Spirits Index 10.3 7.3 3.7 1 -0.1 -0.1 4.4 8.1 8.6
Glass Bottle Index -0.6 2.1 4.6 3.4 8.6 7.8 8.5 10.5 10.5
Cotton -9.3 -5.7 11.9 28.9 39.6 49.1 45.2 33.1 41.7
Gold 33.7 41.9 29.7 12.7 10.1 -8.3 -3.8 8.2 7.1

Source: Agricoop

Rural consumption (YoY %)
Indicators 4QFY21 1QFY22 2QFY22 3QFY22 4QFY22 FY19 FY20 FY21 FY22

 Real Agri GVA 2.8 2.2 3.2 2.5 4.1 2.1 5.5 3.3 3
 Real agriculture wages 2.6 0.3 0.8 2 -0.6 2.7 -3 0.3 0.6
 Real non-Agri wages 2.6 -1.6 -0.3 1.2 -1 1.9 -3.1 1 -0.4
 Two-wheelers 24.3 85.7 -12.3 -24.8 -23 4.9 -17.8 -13.2 -10.9
 Terms of trade -1.3 -8.4 -14 -13.2 -10.5 -4.9 5.8 5.8 -11.6
 Tractors sales 67.7 45.5 -4.8 -9.5 -21.6 9.5 -10.5 26.5 -1.7
 Agriculture exports 42 42.8 2.3 19.5 9.1 2.3 -8.2 22.3 16.6
 Fertilizer sales -10.9 -2.5 -5.3 -11.9 24.6 3.6 5.9 3.3 -0.7
 Agriculture credit 10.1 11.3 13.8 14.5 9.9 8.5 8.1 10.1 9.9
 IIP: food products 4.2 18.8 4.5 1 2.4 12.2 2 -2.6 5.8
 Reservoir -9.8 -11.6 -4.6 -2.7 6.3 5.6 31.8 5.4 -2.5
 Fiscal spending 104.7 -34.2 -3.6 43.4 57 5.1 25 41 10.2
 Rural consumption 19.9 12.4 -1.7 1.8 4.7 4.4 3.5 8.6 1.5

Source: Bloomberg, Government Agencies, Ministry Websites, News Articles, Industry Report
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Technical view 
The month started on a sluggish note as indicated by 
the  panicky global cues but soon turned corners and 
gained momentum to end on a positive note. Though 
Index was moving at a lethargic rate earlier but no abrupt 
wild swings and uncertainty were seen like that of the 
US bourses. In fact, despite mild weakness, our market 
managed to defend crucial levels and eventually ended 
the month with decent gains. The global environment 
is still not conducive; but our domestic markets has not 
been giving up gains rather it has been attracting buyers 
at lower levels. Presently market has been too complex 
as there were discussions of bear market as India was on 
the verge of slipping into bear territory. Nifty is already 
down 11% from the recent peak reached in the month of 
October 2021. The US market has already slipped into a 
bear market with the S&P-500 down >20% from its peak 
and the tech-heavy NASDAQ has crashed 33% from the 
highs. Markets have not yet discounted a full-blown US 
recession and its impact on corporate earnings. So, unless 
inflation shows signs of peaking, the bearish trends may 
persist. Hence it becomes extremely crucial to distinguish 
between a relief rally within a bear market and a bull 
market rally. 

When the broader stock market Index experiences a 20% 
or more decline from their respective 52-week highs for 

at least two months or so can be considered as a bear 
market. While contrastingly if a majority of stocks are 
recovering by more than 20% from their 52-week lows, 
it can be considered that the market is coming out of 
the bear market zone. In the previous month it has been 
observed that more than 69% of the NSE500 stocks has 
witnessed a correction of more than 20%, while only 
17% of the stocks have recovered by more than 20% 
after registering low within this period. Hence it can be 
concluded that the market has not factored in completely 
the pain yet that may arise from poor earnings’ growth.

The average cash turnover on the NSE dropped to 
Rs.44,608 crore in June 2022, the lowest in 28 months. The 
average monthly turnover was below Rs.50,000 crore for 
the first time since March 2020. In the prior 12 months 
the cash turnover averaged Rs. 65,080 crore. In June the 
average trade size fell by 32% to Rs.26,347 in June from the 
peak of Rs. 38,895in November 2020. On the other hand 
the average turnover in Futures and Options (F&O) on the 
NSE was at a multi-month high of Rs24.25 lakh crore in 
June reflecting increased speculative trades. The number 
of demat accounts fell to a 17-month low of 1.8 million in 
June indicating fading enthusiasm among new investors. 
Nifty after falling for three consecutive month in a row 
amidst heavy selling by Foreign Portfolio Investors (FPIs) 
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witnessed a turnaround though selling spree by the FPIs 
remain unabated. Nifty so far has fallen by nearly 12% 
from a record high in October 2021. FPIs were net sellers 
for ten months in a row with a cumulative outflow of Rs. 
2.27 lakh crore during the CY22.

Month Average Daily 
Turnover

(Rs. Cr)

Average 
Trade 
Size

Market 
Capitalisation

(Rs. Cr)

Jun-22 44608 26347 24203324

May-22 57677 27249 25568863

Apr-22 68013 29526 26459285

Mar-22 65946 29355 26181064

Feb-22 58442 26190 25053581

Jan-22 64178 26175 26219159

Dec-21 53597 27416 26402579

Nov-21 66982 29278 25537038

Oct-21 81361 30811 25737783

Sep-21 68525 30923 25806565

Aug-21 62923 29760 24828178

Jul-21 62653 28669 23355719

Jun-21 70668 30647 22814761

May-21 78396 33604 22151945

Apr-21 70036 34560 20556971

Even as negative sentiment rules most of the retail stock 
market investors, foreign portfolio investors (FPIs) have 
reduced their bearish bets by nearly 50 per cent. As of 
June 16, FPIs held short positions of 1.46 lakh contracts 
in the index futures segment on the NSE, which fell to a 
low of 62,713 contracts on July 8. Since then, it has risen 
only marginally. During the same time, the Nifty index 
rallied by nearly 7% from an intraday low of around 15,183 
to touch the 16,275 level. Data shows that so far in July, 
FPIs have been net buyers in the index futures segment 
of Rs1.78 Lakh crore and not sellers. In the stock futures 
segment, FPIs were buyers for Rs.20.02 lakh crore. 

Considering the difficult phase that market is in and to 
remove the volatility from the market we will initially 
look at the Point & Figure chart. Present chart structure 
suggest that the Index has provided a breakout of the 
‘Double Top’ pattern and since it is the bullish breakout 
it indicates that momentum is likely to continue on the 
positive side.  The expected vertical target from the said 
pattern suggests that 16,900 would be the initial target 
followed by 17800 in near term. However, the pattern 
phases out if the Index trades below the 15900 levels. With 
a Risk to reward ratio of 600-650 point we are looking 
for a target of 1250 which seems favourable. Hence the 

structure is definitely positive, but a trade below the 
45-degree trendline i.e. below 16,350-16,400 levels can be 
considered as the first sign towards trend change.

Since market is too complex, we also use the Renko 
charting technique to filter out the market noise i.e., 
filter out the minor price movements. To find the trend 
direction we have incorporated 200EMA to find the trend 
direction. Presently Nifty is trading above its 200EMA, 
hence it can be stated that the trend in up, unlike the 
‘Candlestick’ chart where prices are way below its 
200DMA. Using a short time frame average of 13EMA can 
trigger an entry signal in the direction of the major trend 
(i.e., above 200EMA). Hence presently with appearance of 
two successive bricks above its 13EMA can be concluded 
that the short-term trend have changed to positive.

Now moving on to the candlestick chart the momentum 
seems to be very bullish as Nifty broke out of the falling 
trendline adjoining the highs of Apr’22 (18,114) and 
June’22 (16,793) at around 16,000-16,050 levels, retested 
the level and continued to maintain its positive journey. 
When Index makes a breakout, then reverses that trend 
and returns to a pre-defined price range, it indicates 
more stable price movement to come. Hence the second 
breakout range i.e., 16,000 level is more likely to endure 
in near term. Break and retest strategy works well along 
with popular chart patterns. Since June’22 the Index has 
been rising steadily amidst the rising channel with the 
gap area of 13th June acting as major support (coinciding 
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with falling trendline since Apr’22). So finally, there is a 
situation where the price breaks out and continues rising 
and thus can be assumed that it has established a bullish 
breakout. Hence present setup is a strong sign that 
the breakout is valid at 15,900-16,000 and indicating of 
continuation of positive momentum.

During the month, buying demand in Index from the 
50 days EMA helped the Index to come out of its shell. 
As a result, weekly price action formed strong bullish 
Marubazu candle which has a strong bullish implication. 
Normally a counter trend rally ends at a 50% retracement 
level most of the time, presently its seems that Nifty has 
completed its counter-trend rally to the 50% retracement 
(High: 18114; Low:15183) and filled its opening downside 
gap of June 13. After filling this gap, Index seems hesitant 
to continue its bullish momentum. Counter trend rallies 
are normally limited to 4-5 weeks and current upswing 
has entered its fifth week which implies we are at the 
matured stage. Thus, present setup in Nifty is at an influx 
where a successive close above the gap area of 16,650 
would eliminate the counter trend setup and a fresh 
unidirectional movement is likely to govern. 

Long-term Technical Support
On the longer perspective, Nifty tested the support from 
the rising trendline since 2008. Considering the high 
of 6,357 in 2008, if we draw a trendline connecting the 
highs, the support is placed at~14,800-15,000 levels. The 
recent low of Nifty was at 15,183 and then onward reversal 

in price action was seen. Hence retesting or retracing 
the exact breakout level is typically a good sign that the 
breakout is for real and will continue. Therefore, in longer 
term if Nifty manages to trade above the 14,800-15,000, 
then the trend is likely to remain positive.   

Moving Averages 
Post the rally Nifty has scaled above all the crucial short 
averages of 20/50/100 and is shy away from its 200dma. 
Presence of ‘Death Cross’, with short-term average of 
50 falls below 200 DMA, reflects recent price weakness. 
Despite its ominous name, the ‘Death Cross’ is not a 
market milestone worth dreading. Additionally, 100WEMA 
plays a key role for the investors, which is placed at 
15,400. Since 2008, whenever the prices tested or hovered 
around 100WEMA, it offered an opportunity for the 
investors. On shorter duration, Nifty had been able to 
scale the crucial 20WMA (16440). The 20WMA works like 
a magnet in the market, as it always wants to be closer to 
the price. Historically, the Nifty rarely moves more than 
6% from the 20WMA. On daily time frame, 50DMA is at 
16,035 which is scaled by Nifty with a gap-up opening. 
Hence, it is key to note that crucial trend deciding level 
for the market is now seen at 16,450-16500 (20WMA & 
50DMA) and for a counter trend rally to materialize, the 
Index needs to sustain above it while a trade below the 
15400 (100WEMA) would continue to maintain a negative 
outlook in Index. 
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Oscillators
The leading indicators are not showing any sign of 
weakness. The 14-period RSI has been oscillating 
comfortably above the 60 level mark and has broken 
past the downward sloping channel line hence it can 
be concluded that the market condition has improved 
significantly. The weekly RSI also has crossed the prior 
high and closed above the 50 mark which denotes 
positivity. The daily MACD has also crossed the zero line 
and the histogram shows positive momentum, the weekly 
MACD though is on the verge of giving buy crossover. 
The +DMI moved above the -DMI and the ADX is also 
reversing upward. The TSI and KST gave a fresh bullish 
signal. Breadth Indicator, 50 DMA Disparity Index has 
also turned bullish on Nifty charts. The Relative Strength 
in comparison to Nifty 500 for gauging the momentum 
is though above the zero line but continues to under 
perform the broader market. Hence, considering the 
overall chart structure, the Index is expected to witness 
buying interest on small decline towards the key support 
zones (16,200-16,000) to repeal a bounce towards 
17,400-17,800.

Harmonic Buildup:
In our previous monthly issue, we mentioned about 
partial Harmonic pattern buildup ‘Sea Horse’ which still 
remains valid now.  The Sea Horse pattern is a variation 
of ABCD pattern. The Impulse move in downtrend 
recognized as A-B, while Fibonacci retracement of A-B to 
the extent of 38.2%-50% makes up the C. While the point 
D makes up 161.8-261.8% of B-C. In Nifty, the start of FY22 
the high of 18,095 has been marked as A, while the low 
of May’21 at 15,735 is marked B and the pull-back rally of 
June’21 at 16,793 is marked as C (retraced by >38.2%). Now 
according to the said theory, the D level has a magnitude 
of 161.8-261.8% of B-C, which measures around 14,025-
15,080. Hence, in case the pattern materializes, 1st leg of 
support for Nifty is at 15,000. Since the month of June’22 
Nifty has provided a pull-back taking support from 15,200 
(150% retracement). The trade-action point is above the 
point C (16,793), while for the bottom hunters, the key 
turning or trend reversal points for Nifty has already 
started since Nifty reversed from 15,200 levels. 

Another pattern might be unfolding which too has a 
higher accuracy ratio worth mentioning. The unique 
characteristic of Shark pattern is its overextended point C 
and the short-lived nature of the pattern. It is a five point 
setup being labelled O, X, A, B, C. Also, the termination 
point of leg B ends above/below wave X. It extends to a 
minimum of 1.13 and a maximum of 1.618 Fibonacci ratios. 
In Nifty, the start of FY22 the high of 18,095 has been 
marked as O, while the low of May’21 at 15,735 is marked 
X and the pull-back rally of June’21 at 16,793 is marked 
as A and the low of Mid-June’21 at 15183 is marked as 
B (extended more than 161.8% retracement). Since the 
pattern in near partial completion so the expected point C 
of the pattern extends towards 17789-17871.

Elliot Wave Forecast: 
As per Elliot Wave theory, on weekly time frame the 
bounce after 7,511 of Mar’20 is considered as the start of 
wave (5) of the larger super cycle. It seems that the inner 
wave (i) of (5) completed from 7,511-9,989, while wave (ii) 
seems to have completed from 9,989-8,806 and wave 
(iii) at 18,604 and wave (iv) or (v) may be in progress. 
Minimum 38.2% projected correction of wave (iv) is 
placed at 14,800-14,900. Nifty has already entered in this 
major support zone and witnessing consolidation. On 
short-time frame i.e. in daily chart, the decline progress 
of wave (iv) starts after marking high of 18,604. Wave (iv) 
has unfolded into a complex corrective wave structure. 
Present price structure might unfold into a ’Double/Triple 
Three’ where a combination of two corrective structure 
is likely to be revealed. Wave ‘W’ seems to have evolved 
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into a Zig-Zag formation, while the high of 18,114 can be 
marked as ‘X’. Hereon the Wave ‘Y’ can be a subdivision 
of Zig-Zag, Triangle or a Triple three. Hence, for Zig-Zag 
formation maximum downside can be seen at around 
14,400-level (considering wave A = wave B). For Triangle, 
if the recent low of 15,183 if considered as end of 3rd leg, 
then the Index is likely to trade amidst 15,100-16,700 and 
finally for Triple three combination, the broader range 
for Nifty is 14,800-17,500. Therefore, it seems downside 
in Nifty is limited till 14,400 (Zig-Zag) with probability 
remains high of Nifty regaining strength towards 17,500 
(Triple three).

Going ahead, present price action indicates of a breather 
after continuous sessions of up move. Faster oscillator 
stochastics has hauled into overbought condition. Thus, 
healthy retracement from here on cannot be ruled out 
and stock specific action might prevail. Eventually, it can 
be expected that Nifty is likely to head higher towards 
the psychological level of 17,500 in coming days as it is 
also the 78.2% retracement of April-June decline (18114-
15183). However, the move towards 17,500 would not be 
in a linear manner as bouts of volatility can be expected. 
Thus, temporary breather from hereon should not be 
construed as negative instead dips should be capitalized 
as incremental buying opportunity. 

Other Indices
Bank Nifty: Bank Nifty staged a strong pullback during 
the month, the upmove was broad based as both PSU 
and private banking stocks closed with healthy gains. 
Weekly price action witnessed consecutive bullish candle 
and closed firmly above the 200 days EMA highlighting 
strength and continuation of the current up move. Now 
the revised support base is placed higher towards 35,400 
levels as it is the confluence of the 200DEMA and the 50% 
retracement of the decline since FY22 (38,765-32,290). On 
the oscillator front, the weekly RSI is in a strong up trend 
breaking above the falling supply line adjoining the highs 
since April’22. Hence temporary breather from hereon 
should not be construed as negative instead dips should 
be capitalised as incremental buying opportunity.

Harmonic Build-up: In the last six months i.e. since 
Oct’20, the Index has unfolded into an ABCD harmonic 
pattern. In the weekly time frame, the pattern begins 
with a decrease in price AB (41,829-34,018), followed by a 
reversal and a rise BC (34,018-39,424) at 61.8% retracement 
of AB. The BC move then reverses into a new bearish 
move CD (39,424-32,155), which goes below the bottom 
made at point B. Recent low in Bank Nifty is at 32,290 
i.e. point D of the said harmonic pattern still remains 
valid and can be implied that prices are about to change 
direction.  Confirmation of the said pattern will be 
deemed at a successive trade above 38,765.

Nifty Mid-cap: Nifty Mid-cap approached the 61.8% 
retracement (coinciding with 100WMA) of the CY21 rally 
and provided the necessary pullback. The momentum 
in Index has been strong enough to scale past the 38.2% 
retracement and is now fast approaching the 23.6% 
retracement. Amidst volatility, a bullish Sea-pony 
harmonic pattern is in the formation stage which marks 
the end of a price decline. By definition point D (25048) is 
the inflection point, as it is around this point where prices 
are expected to find a bottom and potentially reverse to 
the upside, and since presently the Index is trading above 
the point C (28729) the pattern confirmation is in effect.

Nifty Small-cap: The Index since Apr’22 has been on a 
sequential decline amidst the downward sloping channel 
line. However, in the last few weeks the Index seems to 
have taken support from the lower panel of the pattern 
and has witnessed the necessary pullback to scale past 
the 100WMA and the 78.2% retracement of the CY21 rally. 
Now the elevated support level for the Index is at 8850-
8865, sustaining above which would lead the Index further 
higher towards 10336-10810 in near term (Harmonic 
Shark pattern unfolding).

Sectors to Watch: 
Nifty IT: IT index has witnessed a correction over 30% 
from its all-time-high of 39446. The long term chart since 
2007 uncovers that the rally has been amidst the rising 
channel, provided the necessary breakout and is now at a 
point to retest the arrangement. On the oscillator front, 
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historically the level of 40 for 14-period RSI proved havoc 
for the Index and provided a vital pullback for the Index. 
Presently Index is at the critical juncture where a pullback 
seems immense. On the shorter time frame presence 
of Class B positive divergence in daily chart can be seen 
which is illustrated by prices making a double top, with 
an oscillator tracing a lower second top.

Nifty Infra: The 61.3% retracement of the rally since FY21 
is placed at 4450 where the Index seems to have taken 
support and reversed price action. On the oscillator 
front the weekly 14-period RSI recently generated a 
buy signal with neutral price reading of 46. Presence of 
Harmonic Sea Pony since Mar’22 also encourages that a 
bottom might be in place with 178.5% retracement of B-C 
measures around 4405 marked as point D. Hence, decisive 
trade above point C (4925) would confirm that a bottom 
might be in place for the Index.

Global Market
Dow Jones: The index settled the month on a positive 
note. The weekly price action indicates that the Index is 

resolving out of base formation above 200 weeks EMA 
which further coincides with the 38.2% retracement of 
the entire rally since Mar’20. Hence going forward it can 
be expected that the Index is most likely to head higher 
towards 32,500-33,000 levels as it happens to be the 38.2% 
retracement of CY22 decline (High: 36952; Low: 29653). On 
the downside 30500 would act as key support area.

Commodity 
Gold: Fears over aggressive rate hike policy by the major 
central banks to tame inflationary pressures dented 
the bullion’s appeal. The appreciation of USD as safe 
haven also contributed to the cause as investors flocked. 
Supportive effort seems to be emerging from the key 
support of $1680 amid oversold conditions. Holding the 
same would lead to a technical pullback towards $1825 
which happens to be the 38.2% retracement of the decline 
since Mar’22 (High: 2070; Low: 1681).

Brent Crude: Crude oil prices witnessed selling pressure 
on demand concerns after U.S. government data showed 
tepid gasoline demand during the peak summer driving 
season and worries of central banks fight against inflation 
could hamper crude oil demand. On the technical front, A 
decisive close below $98 would accelerate further decline 
towards $90 as it coincides with the 52-week EMA

LME Copper: Near-term economic outlook remains grim 
as Investors reacted to a 75-basis point U.S. rate hike and 
higher rate trajectory. However, prospects of monetary 
policy support from Chinese government and concerns 
overs supply disruptions is likely to have a mixed outlook 
on the commodity. On the technical parlance major 
support area is at $6500-7000 as it coincides with the 
61.8% retracement of the entire rally since Mar’20 and the 
200 WEMA.

Currency
USD-INR: Indian Rupee depreciated against US dollar 
for fifth successive week amid strong US dollar against 
major currencies. On the technical parlance, only a 
decisive close below $79 would signal pause in downward 
momentum for rupee. While on the upside the currency 
is fast approaching the higher band of the rising channel 
around $80.50 which is likely to act as resistance amid 
overbought price conditions.
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For institution business please contact
Mr. Dilip Minny (Co-founder- Institution); Mobile: +91 90070 66096; Email: dilipminny@ashikagroup.com

Products Products Contact

• Dhanush (Mobile App & Web 
base) 
• Online Equity, Derivative, 

Currency and Commodity 
Trading Facility

• DhanushMF (Mobile App & 
Web base)
• A One Stop Solution to all 

your Mutual Funds needs 
online.

• Back Office Reports on 
WhatsApp. Ashika BOT on 
Whatsapp / Telegram.

• Ask ACIRA - 
• Online Customer service for 

clients on our website.

• Margin Trading Facility 
(MTF)
• With this MTF facility client 

can trade inspite of debits 
beyond T+7.

• EKYC 
• It now takes just 30 mins to open an 

Account.

• ReKYC 
• Hassle-free & paperless modification 

without stepping out.

• Research Services
• A galaxy of potential research team 

to provide the best equity research 
reports, ideas, solving queries and 
many more.

• Online Fund Transfer Facility

• Securities Lending and Borrowing (SLB) 
• Provide securities lending and 

borrowing at a market competitive rate

• Depository Services (CDSL/NSDL) 
• Provide one roof solution wherein 

seamless trading could be ensured 
through DP maintained with Ashika

For Business Opportunity please 
contact 

Mr. Amit Jain (Executive Director)
Mobile: +91 90070 66000
E-mail: amitjain@ashikagroup.
com

Mr. Niraj Sarawgi (CEO - PCG) 
Mobile: +91 91676 16989
Email: nirajs@ashikagroup.com

For Services please contact 
Mr. Nand Kishore Jajoo  
(Head - DP & KYC) 
Mobile: +91 90070 66028
Email: nkjajoo@ashikagroup.com

Services at Ashika Stock Broking Limited

For start-up investing please contact
Mr. Chirag Jain (CEO); Contact: +91 22 66111700; E-mail: chiragjain@ashikagroup.com

Capital Markets Fund Raising Advisory Contact

• Issue Management 
• IPO / FPO
• Right Issue
• Qualified 

Institutional 
Placement

• Open Offer 
• Takeover 
• Buyback 
• Delisting 

• Overseaslisting 

• Underwriting 

•  Private Equity
•  Venture / Growth 

Capital
•  Pipe

• Debt Syndication
•  Project Finance
•  Team Loan
•  Working Capital 

Loan
•  Acquisition 

Funding
•  Construction 

Finance

•  M&A
•  Merger / Acquisition / 

Disposal
•  Management buy-outs / 

buy-ins
•  Leveraged buy-outs
•  Joint Ventures
•  Strategic Partnership
•  Spin-Offs
•  Divestment

•  Corporate restructuring
•  Capital Restructuring 
•  Finance Restructuring

•  Business Valuation
•  ESOP Valuation 
•  Fairness Opinion

For Debt Fund Raising / 
Mergers & Acquisition / 
Business Opportunity  
please contact

Mr. Yogesh Shetye
Contact: + 91 22 6611 1770
E-mail: yogeshs@ashika-
group.com

Services at Ashika Capital Limited

http://ACIRA -  
http://Margin Trading facility (MTF)  
http://EKYC 
http://ReKYC  
http://Research Calls 
http://Online Fund Transfer
http://ReKYC  
http://ReKYC  
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Ashika Global Securities Pvt. Ltd is the holding company of Ashika Group, a RBI-registered non-deposit taking 
NBFC engaged in providing long term and short-term loans & advances to individual & body corporate and 
Investment in shares and securities. It has 6 subsidiaries and 1 associate company i.e. Ashika Credit Capital Ltd.

Ashika Global Securities Pvt. Ltd.

It is the Flagship company of the group and incorporated in the year 1994. RBI registered Non-banking Financial 
Company carrying on NBFI Activities i.e. investment in shares & securities and providing Loan to Individuals, 
corporates HNI etc. The company floated its shares to public in 2000 and got listed with CSE. Thereafter, in 2011, the 
shares were traded on BSE under permitted category and in 2014 got listed with MSEI. It has a registered FII as one 
of its investors.

Ashika Credit Capital Ltd.

Ashika Investment Managers Private Limited, a private limited company incorporated on July 13, 2017, is a wholly 
owned subsidiary of Ashika Global Securities Private Limited. It is acting as the Investment Manager to Ashika 
Alternative Investments, a Trust being registered as a Category III Alternative Investment Fund (Registration 
Number: IN/AIF3/20-21/0811) with the Securities and Exchange Board of India (“SEBI”) under the SEBI (Alternative 
Investments Funds) Regulations, 2012 (“AIF Regulations”).

Ashika Investment Managers Pvt. Ltd.
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AWARDS

Helping Clients Reach for Better Via SIP – National 
from Franklin Templeton Investments, 2018NSDL STAR PERFORMANCE AWARD 2018

NSE Market Achievers Award 2018
REGIONAL RETAIL MEMBER OF THE YEAR 2018 -  

EASTERN INDIA

NSE Market Achievers Award 2017
REGIONAL RETAIL MEMBER OF THE YEAR 2017 -  

EASTERN INDIA

NSDL Stock Performer Awards 
of the Year 2019

BTVI Emerging Company  
of the Year 2019

CDSL Excellent Performer in 
Depository Services

BTVI Young Business Leader  
of the Year 2019
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Ashika Stock Broking Ltd.
Ashika Stock Broking Limited (“ASBL”) 
started its journey in the year 1994 and 
is presently offering a wide bouquet of 
services to its valued clients including 
broking services, depository services 
and distributorship of financial prod-
ucts (Mutual funds, IPO & Bonds). It 
became a “Research Entity” under 
SEBI (Research Analyst) Regulations 
2014 in the year of 2015 (Reg No. 
INH000000206).

ASBL is a wholly owned subsidiary of 
Ashika Global Securities (P) Ltd., a RBI 
registered non-deposit taking NBFC 
Company. ASHIKA GROUP (details 
enumerated on our website www.
ashikagroup.com) is an integrated 
financial service provider inter alia 
engaged in the business of Investment 
Banking, Corporate Lending, Com-
modity Broking, Debt Syndication & 
Other Advisory Services.

There were no significant and mate-
rial disciplinary actions against ASBL 
taken by any regulatory authority 
during last three years except routine 
matters.

DISCLOSURE
Research reports are being prepared 
and distributed by ASBL in the sole 
capacity of being a Research Analyst 
under SEBI (Research Analyst) Regu-
lations 2014. The following disclosures 
and disclaimer are an essential part 
of any Research Report so being 
distributed.

1) ASBL or its associates, its Research 

Analysts (including their relatives) 
may have financial interest in the 
subject company(ies). And, the said 
financial interest is not limited to 
having an open stock market position 
in /acting as advisor to /having a loan 
transaction with the subject com-
pany(ies) apart from registration as 
clients.

2) ASBL or its Research Analysts 
(including their relatives) do not have 
any actual / beneficial ownership of 
1% or more of securities of the subject 
company(ies) at the end of the month 
immediately preceding the date of 
publication of the source research 
report or date of the concerned 
public appearance. However, ASBL’s 
associates may have actual / beneficial 
ownership of 1% or more of securities 
of the subject company(ies).

3) ASBL or its Research Analysts 
(including their relatives) do not 
have any other material conflict of 
interest at the time of publication of 
the source research report or date 
of the concerned public appearance. 
However, ASBL’s associates might 
have an actual / potential conflict of 
interest (other than ownership).

4) ASBL or its associates may have 
received compensation for investment 
banking, merchant banking, broker-
age services and for other products 
and services from the subject compa-
nies during the preceding 12 months. 
However, ASBL or its associates or its 

Research analysts (forming part of 
Research Desk) have not received any 
compensation or other benefits from 
the subject companies or third parties 
in connection with the research 
report/ research recommendation. 
Moreover, Research Analysts have not 
received any compensation from the 
companies mentioned in the research 
report/ recommendation in the past 
twelve months.

5) The subject companies in the 
research report/ recommendation 
may be a client of or may have been 
a client of ASBL during the twelve 
months preceding the date of con-
cerned public appearance for invest-
ment banking/ merchant banking / 
brokerage services.

6) ASBL or their Research Analysts 
have not managed or co–managed 
public offering of securities for the 
subject company(ies) in the past 
twelve months. However, ASBL’s 
associates may have managed or co–
managed public offering of securities 
for the subject company(ies) in the 
past twelve months.

7) Research Analysts have not served 
as an officer, director or employee 
of the companies mentioned in the 
report/ recommendation.

8) Neither ASBL nor its Research 
Analysts have been engaged in 
market making activity for the 
companies mentioned in the report / 
recommendation.

DISCLAIMER
The research recommendations and information are solely for the personal information of the authorized recipient and does not con-
strue to be an offer document or any investment, legal or taxation advice or solicitation of any action based upon it. This report is not 
for public distribution or use by any person or entity, where such distribution, publication, availability or use would be contrary to law, 
regulation or subject to any registration or licensing requirement. We will not treat recipients as customer by virtue of their receiving 
this report. The report is based upon the information obtained from public sources that we consider reliable, but we do not guarantee 
its accuracy or completeness. ASBL shall not be in anyways responsible for any loss or damage that may arise to any such person from 
any inadvertent error in the information contained in this report. The recipients of this report should rely on their own investigations.
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Gyanada e-learning initiative 
launching soon!
Ashika Group supports charitable foundation 
to fuel the aspirations of young girls in India.
With our vision to develop essential 21st century capacities, computational thinking and working 
with computer-based systems, we will be launching our e-learning module by September,2020.
It has been designed as two sub-initiatives: Every Child Can Code (ECCC) and Makers in the 
making (MIM). 

Updates on the Gyanada Labs  In-School program      
Our updates for the month of June 2022:    

• 25 students from grade 6 and 7 participated in an online activity on spoken English and Carbon Footprint organised 
by Connect For in Mumbai in the month of July. 

• This academic year we are teaching offline in all grades. The response from the students is great and we are learning 
the in school mode of teaching a mass curriculum.    

Help us change computer education for 
children in low income schools. Support 
us set up 10 Gyanada labs in to low-income 
schools in the coming academic year.    
In the coming academic year, we aim to set up 10 Gyanada 
labs in 10 schools. In every school we want to set up 15 
low cost Raspberry pi computers. Every Gyanada lab 
will impact the lives 800-1000 children every year. The 
labs will enable the schools to provide quality computer 
education that is open source and affordable. 

The cost of 1 Raspberry pi enabled system is INR 12000. 

The cost of 5 Raspberry pi enabled system is INR 60000

The cost of 1 child receiving computer education for a year 
is INR 225

Please support our mission to enable the lives of more 
than 8000 school children in the coming academic year. 
To support kindly click here https://tinyurl.com/58tsr29a

If you are interested to join one of the sessions to experience 
our way of learning, feel free to reach out to our founder, 
Rinsa at +91 8451856662 or write to us at info@gyanada.org

We, at Gyanada Foundation, engage students in practical learning. For this we provide kids with Gyanada Lab Kits. To 
help us fund these kits, visit: https://gyanada.org/donate.html. You can also write to us at rinsa@gyanada.org or connect 
with us at 9819044922. Our bank details are:

GYANADA FOUNDATION HDFC Bank, Stephen House Branch, Current A/c No. 50200002885400 

IFSC CODE: HDFC0000008

MICR CODE: 700240002 
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Registered Office
Trinity
226/1, A.J.C. Bose Road
7th Floor, Kolkata-700020
Phone: 033-4010 2500
Fax No: 033-4010 2543

Toll Free No.: 1800 212 2525
For any research related query: insight@ashikagroup.com

Corporate Office
1008, Raheja Centre,
214, Nariman Point, 10th Floor
Mumbai-400021
Phone: 022-6611 1700
Fax No: 022-6611 1710

Group Companies
Ashika Stock Broking Ltd.

(Member: NSE, BSE, MSEI, MCX, NCDEX, ICEX Depository par-
ticipant of CDSL / NSDL, Research Analyst, AMFI- Registered 

Mutual Fund Distributor) 

CIN No. U65921WB1994PL217071
SEBI Registration No: INZ000169130

SEBI Registration No: INH00000006 (RA)

Ashika Credit Capital Ltd.
(RBI Registered NBFC)

CIN No. L67120WB1994PLC062159

Ashika Capital Ltd.
(SEBI Authorised Merchant Banker)
CIN No. U30009WB2000PLC091674
SEBI Registration No: INM000010536

Ashika Investment Managers Pvt. Ltd.
(Investment Manger to Ashika Alternative Investments, a 
Category III AIF registered with SEBI)
CIN number – U65929MH2017PTC297291
SEBI Registration No: IN/AIF3/20-21/0811

Ashika Global Securities Pvt. Ltd.
(RBI Registered NBFC)
CIN No. U65929WB1995PTC069046

www.ashikagroup.com
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